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State of the nation’s economy: 
Up 
Sreet—Operating rate last week 
was scheduled at 97.1 percent of 
capacity, up 6.5 percent from pre- 
vious week when railroad tieups 

reduced operations. 

Gas Taxes— Federal collections 
reached $301,207,546 in first seven 
months this year, an 11.7 percent 
increase over corresponding 1949 
period. 

Auto Taxes—Federal tax re- 
ceipts in July were $65,872,901 
against $41,074,568 in July, 1949. 

Om Burners—Sales in first half 
totaled 316,214, an increase of 65 
percent over first half last year. 


WHOLESALE Prices—Bureau of La- 
bor Statistics’ index rose to 166.1 
percent of 1926 average in week 
ended Aug. 22. This was 1.5 per- 
cent higher than previous month 
and 8.8 percent above comparable 
week last year. 

Brick Propuction — Output of 
almost 2,700,000,000 bricks in first 
half topped comparable 1949 pe- 
riod by 7.5 percent and was 4 
percent above the peak postwar 
year of 1948, according to Struc- 
tural Clay Products Institute. 

Rayon — Domestic deliveries of 
rayon in first six months were al- 
most 50 percent higher than in 
same period last year. 

CuHaIn Stores—Sales in July were 
18 percent above same month last 
year. 


* * 


Down 


Evectriciry —Power output in 
week ended Aug. 26 dropped to 
6,345,503,000 kilowatt hours from 
the previous week’s 6,369,830,000 
kilowatt hours. Total was far above 
comparable 1949 week’s figure of 
5,523,316,000 kilowatt hours, how- 
ever. 

ANTHRACITE—Pennsylvania pro- 
duction in the week ended Aug. 
19 was estimated at 961,000 tons 
by the Bureau of Mines. This was 
a decrease of 1,000 tons from the 
preceding week, but well above 
the comparable 1949 week’s out- 
put of 795,000 tons. 

Russer—Consumption in July to- 
taled 103,524 long tons—a 6.75 per- 
cent drop from the _ previous 
month’s consumption of 111,012 
long tons. 

Worsteps—Production in 1949 of 
woolen and worsted woven fabric, 
except felt, amounted to 414,000,000 
pounds—17 percent below 1948 pro- 
duction. 


* 


Top Cars 


New-car registrations for six 
months, plus 32 states in July: 
1950 Pos. Make 1949 Pos. 

1—737,005 Chev. 494,816— 1 
2—629,795 Ford 389,192— 2 
3—276,950 Buick 198,700— 4 
4—230,575 Pontiac 157,784— 5 
5—193,392 Olds 135,709— 6 
6—189,876 Plym. 257,959— 3 
7—172,712 Mercury 86,625— 9 
8—160,708 Stude. 102,018— 8 
9—113,182 Dodge 120,536— 7 
10—100,255 Nash 72,429—11 
11— 81,258 Hudson 84,485—10 
12— 56,881 Chrysler 64,518—12 
18— 43,587 Cadillac 44,398—15 
14— 42,208 DeSoto 51,674—14 
15— 41,399 Packard 53,489—13 
16— 31,189 Kaiser 34,712—16 
17— 17,995 Lincoln 21,609—17 
18— 16,992 Willys 15,349—18 
19— 8,718 Frazer 12,059—19 
20— 3,535 Crosley 6,574—20 
21— 3,183 Austin 1,717—22 
22— 606 Aug.-Pref. 3,952—21 
Total All Makes 
3,155,144 2,413,438 
| For further details see page 
; 20, today’s issue. 
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Target: Labor Peace 


BETTER LATE THAN NEVER—Here is a photograph that couldn't be taken at the con- 
clusion of the 100-day Chrysler strike in May. | A 
congratulating one another right after announcing the unprecedented mid-contract wage 
raise of 10 to IS cents an hour. Union negotiators refused to pose with their company 
counterparts when the bitter strike over pensions was ended. Above, from left to right: Nor- 
man Matthews, UAW national Chrysler director; Robert W. Conder, director of Chrysler 
Corp. labor relations; L. L. Colbert, Chrysler Corp. vice-president and Dodge president, 
and Harold Julian, Matthews’ assistant. 


PEACE RETURNS TO PACKARD—A strike of two weeks’ duration was settled at Packard 
last week as company and union negotiators signed contract after an all-night session. The 
Packard agreement is a virtual replica of the General Motors contract, including annual 
guaranteed raises and a cost-of-living wage escalator. Seated, left to right: President Ralph 
Urban of Packard Local 190, UAW-CIO; C. Wayne Brownell, Packard industrial relations 
manager; Norman Matthews, UAW executive for Detroit east side plants; Herb Watts, 
company labor relations manager. Other negotiators are standing.—(Detroit Times photo). 


Week’s Output Up Slightly; 
August Tops 800,000 


duction in this country will con- 
tinue at relatively high levels| 
through the rest of the year at 
least. 

Mainly responsible for last 
week’s production upturn in U, S. 
plants was the fact that labor 
tieups, except in the case of In- 
ternational Harvester, were pretty 
well settled after two weeks of 
turmoil. 

Ford was the scene of labor out- 
breaks through most of last week | 
also, but because of their sporadic | 


By Bernie Thomas 
Associate Editor 
proop for thought for “panicky” 
customers: 

1. August was the second best | 
production month of alltime for 
U. S. plants, and the second time 
in history that they have turned 
out more than 800,000 vehicles. 

2. U. S. plants last week moved 
| schedules slightly upward, build- 
| ing an estimated 151,631 cars and 
27,706 trucks for a total of 179,337 
units, according to Automotive 
News’ tabulations. 
| 3. The week’s effort was over 


t shows Chrysler and UAW-CIO officials | 


No Immedi 


By Mac Gordon 


Associate Editor 


— for immediate wage in- 
4 creases rose to a high pitch 
last week among employes of Ford 
and other competitors of Chrysler 
Corp., General Motors and Packard. 

In view of the precedent estab- 
lished by Chrysler’s mid-contract 
action boosting pay scales, observ- 
ers agreed that Ford, Hudson, Kais- 
er-Frazer, Nash and Studebaker 
|}may have a tough time resisting 
lthe rank-and-file pressure. 

Tool-and-die men at the Ford 
Rouge plant, envious of the 15- 
cent raises granted Chrysler 
skilled workers, were staging a 
flurry of walkouts and _ slow- 
downs. 

They were being supported by 
President Carl Stellato of the huge 
Rouge Local 600, who again last 
week demanded that Ford jump 
the gun on the Jan. 1 wage re- 
opening deadline and give an im- 
mediate boost to all its workers. 


* * * 

T ratified Hudson contract 
amounted to three cents for hour- 
ly-rated employes and five cents 
|for tool-and-die men, Chrysler pre- 
jsented its hourly-rates with a 10- 
cent raise. Ford, K-F, Nash and 
Studebaker had granted no raises 
|in completing their pension con- 
| tracts. 

One possible result of the 
Chrysler action was that it might 
ease pressure for economic con- 
cessions next July 1, when such 
topics can be reopened under the 
three-year Chrysler-UAW agree- 
ment. i 
The Chrysler announcement was 
followed up by settlement of the 
two-week Packard strike and 

(Continued on Page 39, Col, 1) 








Production 
Automotive News Estimates, 
U. 8. Cars, Trucks 


179,337 
171,268 


YHE raises given in the newly- | 


THIS WEEK—NET PAID ABC 


38.752 


$8 Per Year, 25c Per Copy 


ate Boost 


In Auto Prices Due 
Despite Cost Pressure 


Chrysler Absorbing Unprecedented 10-15-Cent Raise; 
Wage Escalator, Pension End Packard Strike; 
UAW Prodding Ford, Other Firms 


O CHANGES in the new-car 

price line are now expected 
until 1951 models make their de- 
buts, if then. 

An Automotive News survey of 
all makers established last week 
that the common plan was to hold 
fast to existing 1950-model prices 
in the face of climbing labor and 
materials costs. 

Leading the way in this re- 
gard were Chrysler and General 
Motors, both of which declared 
| they would not “at this time” 
| pass along to the public their 
| newly-instituted wage increases. 

The use of the qualifying phrase, 
“at this time,” indicated that the 
|industry was striving to string 
prices out at least until the model 
changeovers, the survey showed. 
|Pricing of the new Packards re- 
| flected a mixed trend, going up on 
| the lowest-priced models and down 
jon the higher-priced cars. 

* * * 

| J ABOR DAY finds all 1951-model 

plans accounted for except those 
at the Big Three makers and 
| Studebaker. The new Hudson and 
|\Nash Statesman and Ambassador 
|models will be announced in a few 
weeks. 
| The South Bend maker is ex- 
pected to close out its 1950 model 
lrun later in September and soon 
| thereafter embark on production of 
new -lines. More powerful engines 
are rumored as a ’51 feature of 
both the Champion and Command- 
er cars, with the new automatic 
drive due ag ‘optional equipment on 
the low-pricéd*Champions. 

Lincoln, Mercury and at least 
one General Motors make are 
slated to bow in new dress in 
October. Ford, foll g Mercury 
in unveiling of the. new Borg- 
Warner automatic transmission, 
is anticipated around mid-No- 
ber. 

Introductions of reining GM 
1) 


Older Used Cars 
May Get Stiffer 
Credit Terms 


By William Ullman 
Washington Correspondent 





(Continued on Page 41, Col. 


8,000 units better than that of the} 

previous week which, on revision, 

jincluded 141,944 cars and 29,324 

| trucks for a total of 171,268 vehicles. 
* * o 





| THE auto industry is still con- 
| #¢ fident that car and truck pro- 


By Bob Gordon 
Associate Editor 


A 


automobile business, as_ dealers | 
head into the fall months. “Scare 
|buying” is definitely on the wane 
in those few areas where it has not | 
|already disappeared. 

Preliminary reports indicate 
that the volume of sales in Aug- 
ust was under that of the pre- 
| ceding two months, although still 
| well above what might normally 
| have been expected. 

While dealers in most areas re-| 





| 


nature it was difficult to evaluate 
the effect on final assembly. 
Meanwhile, Chrysler plants, after 
having granted workers a wage 
hike, were able to recoup most of 


(Continued on Page 42, Col, 1) 


Car Sales Settle Down to Steady Pace 


ported a drop in the number of 
new orders, they pointed out that 


STEADY and strong market/they were still selling just abgut|/spurs to the market. 
for new cars distinguishes the|every vehicle they receive; as fast 


as it is delivered to them. 
+. * . . 
ONSUMER desire for new cars 
4 remains, in military jargon, 
somewhat “fluid.” Bad news from 


|Korea, or indications from Wash- | 


In This 


Registrations ....... 
Used-Car Auctions ..... 
Production by Makes ... 
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Last Prev. 1949 
Week Week Week 


For complete production totals 
by makes, see table, page 42. 


ASHINGTON. — New economic 

controls legislation, over which 
|the House and Senate have been 
|wrangling with more or less heat 
|\for some days, was well on its way 
toward the White. House as this 
issue of AvTomoTiyg News went to 
press. 

Until the President signs the 
measure and gives a go-ahead 
signal, just what will be done, 
when and by whom, is still largely 
a guess. But so far as automo- 


bile g is concerned, it looks 
like sz 
1. The®Federal Reserve Board 


|will be’ome of the first agencies to 


|ington that “belt-tightening” leg- | 
|islation may be enacted, serve as | 


Out of it all has come a sub- 
“stantial backlog of “bona fide@™ 
orders for most dealers. soft 
spots are beginning to appear | act. 
here and there, especially on 2. Credit-curb regulations may be 
higher-prieed cars, but the - |expected promptly. 
* * 
| mains strong. 


rent demand for most makes’ 
| The vacillating character ofthe de eutomobiles probably will be 
|market in August was showrzf, by|set at one-third down and 21 
|reports from Cleveland and Alon. |months to pay. 
|In Cleveland, new-car sales duding 4. Used-car terms likely will be 
1) (Continued on Page 36, Col, 1) 
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INSTALLMENT sales of new 


(Continued on Page 33, Col. 
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| “Olds Made 


These Cars 
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‘But Spare Stays on New Cars... 


Slight Curb on Tire Output 


sources was described as “still 
terrific” last week, An official of 
one major tire firm said there 
was a possibility that his com- 
pany might have to divert a 
larger percentage of production 
to the replacement market, 
“Don’t forget,” he pointed out, 
“we've got quite a few dealers out 


By Bernie Thomas 
Associate Editor 

OME automobile manufacturers HE underlying idea of the tire) 
are considering the possibility| ~ Makers proposal to “do os 
of eliminating the fifth or spare| With the fifth” is said to be cen-| 
tire as standard equipment with|tered on opening a new avenue of | 
inew cars. as the result of a gov-| business for independent tire deal- | 
ernment order restricting use of |¢Ts, giving them an opportunity to) 


| stockpiling of the natural product. | 
* * * 


Ww » » res f the|compete with car dealers for an|_ 1 
pl ee ee ee “| extra sale. |in the field. We can’t let those fel- 
It ‘ d in Washi | Meanwhile, a Ford Motor Co.|lows starve just so that every new 
t is understood in Washing- car can be delivered with five tires.” 


| spokesman said last week that his 
|company was considering a pro- 
posal to drop the spare tire to avoid 
any possible interference with 
|heavy car production. 

However, it is known that no 

General opinion, however, seems ear manufacturer has as yet re- 
to be that the spare tire is intact ceived such a government re- 
for the forseeable future, and that | quest. A Commerce department 
last week’s order restricting use oOf| spokesman said that any ban on 
|new rubber for civilian goods will} fifth tires would be more likely 
|create only a temporary emergency) to come with rationing, and that 
that will subside after Jan. 1. | rationing was not in the cards 

In 1951, most observers agree,| yet. 
enough synthetic production facili-| Neither have tire manufacturers 
ities will have been re-activated to|been requested to cut the produc- 


ton that tire makers have already 
advanced such a proposal to the 
U. S. Department of Commerce, 
but that no sentiment was found 
there for it, 


Last week’s restriction on rubber 
usage, effective Sept. 1, was the 
first production curb to grow out 
of the war in Korea. 

Commerce Secretary Charles Saw- 
yer, who issued the order, said it 
was not drastic and would still 
permit the production of enough 
rubber products for normal civilian 


use. 
a 

SS d 

| \4 did admit that it would result 

(See TIRES, Page 39, Col. 2) 


+ * 
epartment officials 


ition of white wall casings. But, 


A FORERUNNER OF TODAY'S AUTOS—R. E. Olds (the driver, in dark suit) manufactured 
this “horseless carriage," which, as he said, was “practically noiseless and impossible to 
explode." With him are Frank G, Clark, who built the car's body, Mrs. (Metta U.) Olds 





offset the new restrictions, designed 
primarily to speed up our nation’s 





and Mrs. (Hattie) Clark. Mrs. Clark is at left, while Mrs, Olds is partially shown. 


Industry Pays 
Final Tribute 
To R.E. Olds 


ANSING. — Production lines at 
the Oldsmobile plant fell silent 
for two minutes at 2 p.m, Tuesday 
as funeral services began for Ran- 
som Eli Olds, the first auto maker 
to attain volume production, who 
died Aug. 26. 

A group of automotive no- 
tables also accorded their last re- 
spects to Mr. Olds at the rites here. 

Prominent figures attending the 
services included General Manag- 
er S. E. Skinner of Oldsmobile; 
Cc. L. MecCuen, General Motors 
research vice-president, who for- 
merly headed Oldsmobile; J. S. 
Sherer jr., Reo president; Frank 
McKim, Reo secretary; Drury 
Porter, vice-president of Motor 
Wheel; D. E. Ralston, executive 
assistant to Skinner; U. S. Rep. 
William W. Blackney; former 
U. S. Rep. Grant Hudson; John 
Hannah, president of Michigan 
State college, and a number of 
Mr. Olds’ associates in Lansing 
and Michigan industry. 

Burial was in the family mauso- 
leum at Mt. Hope cemetery, Lan- 
sing. Rev. Julius Fischbach, pastor 


of Lansing’s First Baptist church, | 


presided at the rites. 

At 86, he left behind him a rich 
legacy bearing his name. 

In an industry where thousands 
of names have come and gone, that 
of “Oldsmobile” in the car world 
and “Reo” (his initials) in the 
truck field still shine brightly. 

Mr. Olds built soundly, being one 
of the first to see the commercial 
possibilities of a contraption largely 
regarded as a man-size toy, 

7 * + 

AYING homage to the 

of the auto,” Oldsmobile’s Skin- 
ner called Mr. Olds one of the auto- 
motive world’s “last links with the 
romantic past.” 

“Mr. Olds,” Skinner said, “was 
one of the nation’s great pioneers 
of transportation and had a mo- 
mentous part in automotive devel- 
opments before and after the turn 
of the century, which marked the 





Ransom Eli Olds 





wows, Se NEE ~ 
“~ a tte, ety Sea “SS 


A GASOLINE STEAM CARRIAGE, 
FIRST CAR TO BE EXPORTED?—This gasoline steam carriage was invented and built by 


Ransom E. Olds, of the P. F. Olds & Son Engine Works, Lansing, Mich. Work on this car- 
riage was carried on for some time and was written up in the May 21, 1892, issue of the 


Scientific American. This machine was sold by Olds to Frances Times Co. of London, Eng- | 


land, and shipped to its branch house in Bombay, India. This was evidently the first auto- 
mobile transaction as an act of commerce. 


the | 


| 
|ecountry’s emergence 
horse-and-buggy era.” 

The Oldsmobile executive said 
Mr. Olds had remained “keenly 
interested” in the division, even 


from 


because white walls do take slight- 


_|ly more natural rubber than stand- 


tire firms have 
em on their 


ard tires, a few 
already cut output of th 


}own volition. 
* 


+ * 


HE consensus in the tire indus- 

try is that the fate of the fifth 
tire as standard equipment with 
new cars depends solely on future 
international developments and the 
ultimate scope of the demand for 
tires from original and replacement 
markets. 


Demand se 


from both tho 


U.S. Broadens 
Social Security 


Coverage, Rates 


ASHINGTON.—A measure call- 
ing for major changes in the 
nation’s social security system to 





make it cover approximately 10,-| 


| 000,000 more people and almost 
|double benefits was signed into law 
last week by President Truman. 
To pay for the increased bene- 
| fits, the government will start 
| collecting more payroll taxes 
| next January from both workers 
| and employers. 
| Under the new program, about 
|3,000,000 retired workers will start 
|getting larger benefits this month. 
|The average retired worker’s social 
|security check of $26 a month will 
go up to about $46. 
| Minimum social security pay- 
{ments will rise from $10 a month 
| per worker to $20. The maximum 
jwill go up from $46 to $68.50. 
+ * + 


HOSE retiring in the future will 
- receive still higher benefits, as 


| much as $80 a month. The max- 


», :|imum allowance for a single fam- 
m ily will soar from $85 a month to 


$150. 

Coming under the social security 
|program for the first time will be 
|5,000,000 nonfarm workers who are 


Car H oarding 
Believed on 


| s. 7. . J 
‘Rise in Indiana 


INDIANAPOLIS.—Officials of the 
|Indiana bureau of motor vehicles 
lreport evidence of widespread 
hoarding of new cars in Indiana. 
| The last full week in August saw 
232 new cars bought without being 
licensed, according to Martin J. Mc- 
Manamon, chief title clerk for the 
bureau. The investigation was made 
at the suggestion of Mahlon Leach, 
|bureau director, who had received 
|many reports of vehicle hoarding. 
| “It is obvious these cars either 
|are being hoarded or purchased for 
|a quick turnover at a profit,” Mc- 
|Manamon reasoned. 

Leach believes that a great num- 
|ber of persons are buying cars 
| while they are available in limited 
|quantities and storing them in un- 
|used garages and warehouses. 

He added that it is apparent that 
|some cars are being bought by pri- 
|vate interests and immediately 
|placed on the auction block for 
|resale at several hundred dollars 
above the original price. 

The state law requires that pur- 
chasers who do not intend to use 
|ecars on the highways submit affi- 
|davits to that effect. 
| The bureau officials believe the 
state is powerless to prevent either 
hoarding or profiteering since 
neither practice is illegal. 


Speedsters Seek 
Records in Utah 


| SALT LAKE CITY.—Utah’s Bon- 
neville salt flats, 120 miles west of 
here, will be the scene of assaults 
;}upon existing speed records today 
(Labor Day) by Jimmy Jackson 
and Ab Jenkins, veteran race car 
|driver and former mayor of Salt 
Lake City. 

| Jackson will drive the Cummins 
|Diesel Special 61 in attempts to 





“father | 


ciated with it, 

“So long as automobiles 
driven, the name of Ransom E. 
|Olds will be remembered,” Skinner 


| said, | 
Mr. Olds was the fifth member | 
lof the Automotive Golden Jubilee 


Hall of Fame taken by death since | 
|the celebration was held in May, | 
|1946. The other deceased pioneers | 
|honored at the Jubilee were W. C.}| 


though he was no longer asso- | 


are | 






lower three marks for diesel-pow- 
ered racers, Jenkins will put his 
giant Mormon Meteor III through 
its paces in going after his mark 
of 184.63 miles per hour. 


~) |in a self-employed category, 1,000,- 
~|000 farm workers, 1,400,000 state 
and local government employes, 
«| 1,000,000 domestic people, 600,000 


(Continued on Page 37, Col, 1) 





MOST IMPORTANT WEW CAR IM awenic, 









A SNAPPY MODEL IN 1902—Here is R. E. | 
Olds in a ‘'Curved Dash'' Runabout built in 
1902. In that year approximately 2,500 of these 





|Durant, Henry Ford, Charles W.| 
Nash and Barney Oldfield. | 
* + 


* 

| CONDOLENCES were wired to| 
| \4 Mrs, Olds by George W. Mason, 
president of the Automobile Manu- 





Epiror’s Nore: A portion of this 
story of R. E. Olds was written 
by Ned Jordan, noted himself 
for the car he built, in tribute 
to another automotive great. Both 
men were famous for their ad- 
vertising ability—basically know- | 
ing people and how to appeal to | 


them. Jordan writes a regular 
| weekly column for AvTOMOTIVE 
| News. 





facturers Assn. and chairman of 
Nash. 

“It is with deep and sincere re- 
gret that we in the automotive | 


| industry mark the passing of Ran-| 
;som E, Olds,” Mason said. 


“As the first volume producer | 
of automobiles, Mr, Olds dis- | 


™~e 
cars were manufactured. The selling price was | 
$650. This photo was taken on Detroit's fa- Kaiser ira Zer 
mous Belle Isle. a 

played the initiative, courage and 
vision of the truly great of our 
times. His many contributions 
to the industry he helped found 
are indelibly etched in the his- 
tory of highway transportation 
in America, 

“He will be missed by the indus- 
try, but his name will live on as} 
an inspiration in the years ahead.” | 

+ * + | 

I EATH came at the Edward W.| 

Sparrow hospital here, where 

Mr. Olds had been taken after be-| 

ing stricken at his summer home at 

the Belvidere club, Charlevoix, 
Mich. 

His two daughters, Mrs. Glad- 
ys Anderson and Mrs, Clarence 
S. Roe, were at his bedside. His 
wife was too ill to visit the hos- 
pital. 


Mr. Olds was active until a short 
(Continued on Page 40, Col. 1) 





| _.K-F OFFICIALS HOSTED BY DEALER AT HENRY J PREVIEW—Mel Chait (left) of Melros 
Motors, Inc., Kaiser-Frazer dealer at: Springfield, Ill., with factory sales officials who a 
tended the Illinois state fair, first of a series of 40 fairs in which the Henry J will b 
shown this year. The sales pavilion in the background is one of six units on the currer 


fair circuit. The plant representatives, left to right, are Tom Franklin, coordinator; Walte 
deMartini, sales vice-president; Steve Girard, general sales manager: Charles Leonard 
assistant merchandising manager, and John Dillon, merchandising manager. 
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F THERE is one control that 

seems certain to result from the 
Korean situation, it is the reimpo- 
sition, in at least some measure, of 
Regulation W. 

If any government controls can 
be said to be popular, Regulation 
W had the approval of many fac- 
tors of trade as a wartime measure. 
It was the least harmful anti- 
inflation measure. It was adminis- 
trated by the Federal Reserve 
Board—a government agency that 
has the respect and confidence of 
the trade—a government agency 
that is least affected by politics. 

The big majority of finance 
companies and dealers see the 
need for restraint on finance 
terms even in normal times. Abuse 
of credit terms cropped up in so 
many markets that it has been 
working a definite injury not only 
on the trade but to purchasers 
who succumbed to easy terms. 

NADA is close to the Federal 
Reserve Board and has probably 
made the best possible advance 
arrangements with reference to 
used-car prices, and used-car terms, 


at the time of the freeze. 
+. + * 


Who Suffers? 


C HAS been said that in freezing 
finance terms people who pur- 
chase in the lower price brackets 
are the ones to suffer. It can be 
pointed out, however, that these 
very people are the ones to suffer 


Haller, Walls 
Among Speakers 
For Ala. Parley 


MONTGOMERY, Ala.—The Auto- 
mobile Dealers Assn. of Alabama, 
Inc., has engaged seven speakers 
to address its convention at Biloxi, 
Miss., Oct. 8-10, President George 
W. Cox announced. 

They are Dr. Joseph Drudup, 
president of Brenau college for 
women, Gainesville, Ga.; J. Saxton 
Lloyd, Dayton Motor Co., Daytona 
Beach, Fla., Irvin W.. Walls, presi- 
dent of Walls Pontiac Co., Dallas; 
U. S. Sen. John J. Sparkman of 
Alabama; Fred L. Haller, president 
of the National Automobile Dealers 
Assn.; Reuel W. Elton, general 
manager of the American Trade 
Assn. Executives, and Frank W. 
Lovejoy of Socony Vacuum Oil Co., 
New York. 

Executive Vice-President Frank 
R. Broadway of the Alabama asso- 
ciation reported the number of 
reservations for the convention had 
passed the 250-mark, which is con- 
siderably ahead of last year’s num- 
ber at a corresponding time. 

Dealer forums on matters of com- 
mon interest to dealers also are 
being arranged for the convention 
program. 

Entertainment Chairman John 
White of Decatur, Ala. said the 
program would feature several out- 


Sealers tell me 


By John O. Munn 


(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 
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Court Voids Virginia Curb .. . 


U. C. Dealer Upheld 
In New-Car Sales 











and pay the high cost when there 
is no limit on credit terms. . 

It is true, too, that long finance 
terms always benefited new-car 
sales. Purchasers could buy a 
new car on three-year terms at 
a smaller monthly payment than 
they could buy a used car. The | 
three-year terms took a lot of 
people out of the used-car market 
whose financial condition indi- 
cated that they should purchase 
used cars. In general, many 
dealers tell me, long terms did 
nothing but anticipate next 
year’s market and stimulate cost- 
ly repossessions. 

Regulation W isn’t being imposed, 
I think, for the purpose of limiting 
installment selling. While it is true 
installment credit has recently been 
transacted at more than double the 
prewar volume, nevertheless it is 
still a small proportion of the coun- 
try’s disposable income. 

In 1939, for instance, 
consumer credit amounted to 11.4 
percent of the disposable personal 
income. By 1949 while volume had 
grown more than $10 million, still 
it was only 9 percent of the 1949 


income. 
* * : 


Back to Selling 


ment selling to individuals is 
but a very small percentage of the 
open credit on the books of busi- 
ness in America. 

The imposition of installment 
credit will get us back into selling 
merchandise instead of terms. It 
will be a brake on inflation. 

But no matter how you feel 
about this regulation, make up 
your mind that it will be with 
us for a long time, and to work 
with it. Find the advantages 
that uniform finance terms will 
bring you. 

Remember the nation’s strength 
is never greater than its economy. 
So be for, work for and cooperate 
with this regulation which is not 
imposed by any political party, but 
by your government as a necessary 
means to strengthen our wartime 
economy. 





Insurance Test 


Sept. 23 in Ohio 


COLUMBUS, O.—Judge Dana 
Reynolds has set for hearing on 
Sept. 23 in the common pleas court 
the case of Motors Insurance Corp. 
against the Ohio division of insur- 
ance, in which a temporary injunc- 
tion was issued several weeks ago 
restraining the department from 
interfering with automobile dealers 
holding licenses as insurance 
writers. 

The division of insurance had 
held that most of the insurance 
written by three automobile deal- 
ers was controlled. It revoked their 
licenses and refused to renew the 
licenses of about 1,100 other auto- 


standing events for entertainment | Mobile dealers. The department de- 


of the dealers and their wives. 


murred after the court had en-| 


Cox also announced appointment |joined it from refusing to renew 
of a nominating committee to re- | the licenses on the “controlled busi- 


port at the convention: Henry C. 
Christopher, Ft. Payne, chairman; 
Don Maring, Birmingham; B. E. 
Raines, Florence; J. M. Stallings, 
pethae, and R. K. McMillan, Brew- 
on. 
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Seaside Parley 


N. H. Dealers to Hear 
Gould Sept. 15 


PORTSMOUTH, N. H.—Herbert 
M. Gould, general manager of GM’s 
Motors Holding division, will be the 
banquet speaker at the annual con- 
vention of the New Hampshire 
Automobile Dealers Assn., sched- 


uled here Sept. 15 in the Went-|ing in the latest round of their 
fight against new-car bootlegging. 


worth-by-the-Sea hotel. 


Besides the banquet, the conven- 
tion program will include a clam 
bake at noon, a golf tournament 
and deep sea fishing. Mayor R. S. 
Margeson will welcome the dele- 
gates to the city. 





THEY HEAD WEST VA. GROUP—During the 


les 





NORFOLK, Va.—Virginia’s fran- 
chised dealers have taken a beat- 


Scene of the battle was a Nor- 
folk courtroom where Circuit 
Judge Clyde H. Jacob last week 
declared unconstitutional a new 
state law restricting the sale of 

| new cars to franchised dealers. 

His ruling also invalidated a new- 





T 4 of the Automotive Dealers 
Assn. of West Virginia in White Sulphur Springs the following officers were elected (left to 
right): Charles |. Wollerton, vice-president, southern region, Montgomery; John P. Ottino, 
vice-president, northern region, Wheeling; John Buck, vice-president, Sistersville; Walter M. 
E MUST remember that install- | Ouncen, president, Beckley; Richard Chittum, treasurer, Parkersburg; Scott Camp, regional 


17th annual meetin 


vice-president, central region, and Carlton E. Welch, general manager, Charleston. 


Get Ready for Competition, 
W. Va. Conclave Warned 


WHITE SULPHUR SPRINGS, 
W. Va.—Although dealers are now 
enjoying a period of easy selling, 
they had better get their houses in 
order for competitive conditions, 

That was the gist of advice given 
by two speakers at the 17th annual 
convention of the Automobile Deal- 
ers Assn. of West Virginia here 
last week. 

Both Fred L. Haller, NADA 
president, and J. C. Doyle, Ford 
central region sales manager, told 
the more than 400 dealers at- 
tending the meeting to “get ready 
to sell.” 

Haller cautioned his audience 
ithat “there are evidences in some 
parts of the country that the ‘war- 
scare’ burst of new-car buying is 
definitely subsiding.” 

He said the new-car business is 
“a sensitive business. Many factors 
which may come into the picture 
tomorrow—credit controls, increased 
individual taxes, acceleration of the 
number of men called to military 





Tire Prices Jump 27% 
In 11-Month Period 


WASHINGTON.—In the past 
11 months, automobile tire prices 
have increased 27 percent, ac- 
cording to an NADA report. 
Prices rose in October, Novem- 
ber, June, July and August. 

At this time last year a 600 x | 
16 regular tire averaged $14.75. | 
It now costs $18.70, says NADA. 





ness” ground only. 


service—can very well change our 
selling picture overnight. 

“Many far-thinking dealers with 
whom I’ve talked in the last few 
weeks seem to feel that this is no 
time to fire salesmen, because we 
may well need them to keep the 
year’s high production of new cars 
moving into consumers’ hands be- 
fore we are finished with 1950.” 

Doyle expressed similar senti- 
ments. He told the dealers that 
the surge of war-scare buying 
constituted a reprieve because 
you'll be called on to be ready.” 

Urging dealers to adhere to eth- 
ical standards, Doyle said, “This is 
not a business for the next few 
months—but for the future, The 
industry is making plans for the 
future and progressive dealers must 
make these same plans.” 

Regarding the future, Doyle 
stressed that it “looks pretty good 
from your standpoint on a collec- 
tive basis.” He pointed out that 
family spending units, “or poten- 
tial car-buying units,” were in- 
creasing last year at the rate of 
1,440,000 a year. 

The Ford sales executive added 
that only a “little more than one- 
fourth of the 6,500,000 new cars 
purchased in the 21 months from 
February, 1948, to November, 1949, 
served to replace prewar models 
scrapped during that period. The 
|remaining more than 70 percent 


served to increase the total car 
population. 
Doyle also emphasized that 











ALBANY.—The dealer’s role in 
the present national crisis will be 
discussed by leaders of the New 
|York State Automobile Dealers at 
|their fall meeting Oct. 1-3. 

Slated for the Westchester 
country club, the meeting is for 
association and district directors, 
county vice-presidents and com- | 
mittee members. 

Pointing out that “our fellow 
dealers will be looking to us for 
competent leadership of their in- 
terests,” George D. Gardner, NYSAD 
president, urged all officers to at- 
tend the meeting. 

Included among the discussion 








topics will be the legislative pro- 
gram, next year’s budget, a review 
of the insurance program, a mem- 


N.Y. Chiefs Called to War Parley 


bership drive and plans for Nation- 
al Automobile Dealer Week. 

But added to this, Gardner 
said, “is the very important prob- | 
lem of how the association can 
help dealers keep their businesses 
strong and maintain essential | 
transportation during the cur- | 
rent emergency.” 
The association made its great- 
est growth during World War II, 
Gardner pointed out, “because of 
the services it was able to render 
dealers in facing their many prob- 
lems. With the experience gained 
during these difficult days, we will 
be better equipped than ever to 
assist dealers in the current crisis.” 
Among the problems to be dis- 
cussed at the meeting, he added, 
are credit and price controls, ra- 
tioning, and the possible shortage 





(Continued on Page 41, Col. 3) 


of supplies and manpower. 

“These problems,” Gardner said, 
“and others occasioned by the 
present crisis, are vital to the 
interests of both automobile deal- 
ers and the public, since trans- 
portation must be kept going 
during any emergency. 

“For that reason, I urge that all 
plan to be on hand for the meet- 
ing so that all decisions reached 
will represent as wide a _ cross- 
section of our membership as pos- 
sible.” 

Adding that there will be time 
for relaxation at the three-day 
meeting, Gardner pointed to the 
country club’s two 18-hole courses, 
16 tennis courts, baseball diamond, 
indoor swimming pool, squash, 
billiards, moving pictures and tele- 
vision. 


car definition approved by the last 
session of the Virginia general as- 
sembly. It defined a new car as 
one titled for at least 30 days or 
driven 500 miles, whichever came 
first. 

Judge Jacob’s decision makes it 
legal for a used-car dealer to sell 
any new car he can legally obtain 
and allows him to advertise it as 
a new car. 

This may revolutionize methods 
of doing business in the automo- 
bile retail field, in the opinion of 
John E. Raine, executive director 
of the Automotive Trade Assn. 
of Virginia, 

The ruling was made on a suit 
brought by Centre Motor Co., of 
Norfolk, against C. F. Joyner jr., 
commissioner of motor vehicles. A. 
Diggs Hewitt, president of Centre 
Motors, went to court after being 
refused a license to sell all makes 
of new cars, even though he had 
no franchises from the manufac- 
turers. 

Hewitt contended that he was 
being denied a lawful means of 
making a living and that the sale 
of new cars did not involve the 
safety, health or morals of the 
public. 

The defense argued that the 
law protected Virginians from 
paying more than the list price 
for new automobiles. 

In ruling the law monopolistic, 
Judge Jacob said it was “special 
legislation for a special class of 
people who have franchises to sell 
new cars.” 

His ruling, however, did not af- 
fect other provisions of the Vir- 
ginia motor dealers licensing law. 

An appeal may be sought by 
Joyner, who said he will discuss 
the case with the state attorney- 
general. However, the ATAV, which 
was instrumental in getting the 
law passed but was not a party 
to the case, cannot instigate an 
appeal. 

The Virginia court ruling un- 
derlines the belief of many deal- 
ers that legal action cannot stop 
bootlegging, Raine said. 

And plaintiff Hewitt’s testimony 
before Judge Jacob seems_ to 
strengthen their theory. 

Asked how his company operated, 
Hewitt said: New-car dealers in 
small cities often were allotted 
more cars than their territory could 
absorb and were willing to let them 
go at a small profit. 

Hewitt said he bought the sur- 
plus cars at a price which gave 
the dealer a little profit or at least 
allowed him to get his operating 
capital out of them. Then he 
brought the cars to Norfolk, where 
he sold them at a profit for his 
company. 

































Legislators Study 
Compulsory N. Y. 


Insurance Plan 


NEW YORK.—tThe possibility of 
making automobile insurance com- 
pulsory in New York state is being 
studied by a joint legislative com- 
mittee headed by State Sen. Wil- 
liam F. Condon of Westchester 
county. 

Last week the committee heard 
17 witnesses testify concerning the 
insurance problems of persons liv- 
ing in such congested areas as 
Harlem and Coney Island. 

There have been charges of rac- 
ial prejudice on the part of some 
insurance Officials against Negro 
motorists, but some Negro brokers 
denied that race was a substantial 
factor in the situation. 

Most of the insurance company 
officials testified that their com- 
panies had no policy preventing 
them from issuing automobile lia- 
bility insurance to people living in 
congested areas. But Charles E. 
Powers of the A.C.N.Y. Agency Co., 
Inc., which has served only mem- 
bers of the Automobile Club of 
New York since Feb. 1, 1948, said 
loss experience up to October, 1949, 
was so bad that Merchants Mutual 
Casualty Co. wished to stop ac- 
net the agencies’ liability pol- 
icies, 
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OUR PLATFORM: |. Fair and equitable contracts between manufacturers 
and dealers in motor vehicles, parts and accessories. 4 2. A fair profit to 
the dealer on every used vehicle accepted in partial payment for a new 
car or truck. 4 3, Every doliar of gasoline tax collected by state or federal 
governments applied to the building and maintenance of highways. 4 4. The 
elimination of governmental and bureaucratic controls over this industry. 
4 5. A return to the precepts of independence and the rewards of applied 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 


How Did You Make Out 
in the Gold Rush? 


‘im SUDDEN shifts in the present market point up the 
importance of auto dealers’ keeping their businesses on 
a sound basis, geared to the public welfare. 

In a matter of weeks, used-car prices have spurted sharp- 
ly and slumped sharply. For some there was an opportunity 
for a fast buck. Maybe a few dealers caught up with that 
fleeting dollar, but a lot of dealers found that it was their 
own dollar that was fleeing. 

Many loaded up with used cars—and new cars, when 
they could get them—only to realize that the public got 
over the panic faster than they. And they realized, too, 
that the only way high retail prices could be obtained 
on those nearly new cars was on easy terms—terms that 
were a lot easier than the limitations due under federal 
credit regulations. 

One used-car dealer told us last week that he moved 16 
cars in a week and was happy to lose only $17 on the lot. 

And there were some new-car dealers who insisted on 
tradeins with the idea that they would be able to wholesale 
those used cars for an added profit of several hundred 
dollars. 

Some who did this found that they loaded up their used- 
car lots just as retail used-car activity slowed up on the 
eve of credit controls. 

Chances are that those dealers may not be hurt too seri- 
ously in a financial way. 

But the important question is this: What did those deal- 
ers do to their reputations, their community standing in the 
brief few weeks of frenzied trading? 

The dealer who is successful over the long pull is the 
dealer who measures up to his community responsibili- 
ties in time of crisis. 

Many dealers won new friends in the last few weeks. 
IIlow did you do? 


Ransom E. Olds 


A TONS would consider himself lucky to have one car 
named after him; it would be a phenomenon if there 
were two named after one person. 

But Ransom E. Olds, the last of the real auto pioneers, 
who died Aug. 26 at 86, was a phenomenal person. He fath- 
ered the present-day method of mass production of autos, 
although Henry Ford really carried the idea to fruition. 

His contributions to the auto industry are legion. But his 
name will be carried on in two living symbols—Oldsmobile 


and Reo. 





|/most talked about man 





| takes, because today we have an 





a the past few years an auto-| 
mobile dealer was about the) 
in town, 
whether good or 
bad, Nevertheless, 
he was the target 
of discussion be- 
cause he is the 
man who made 
people in his com- 
munity happy or 
sad about a new 
car. 

It is rather} 
strange how sen- | 
sitive a person is 
T. T. Taylor about his automo- 
bile, because when you begin talk- 
ing to a person about trading in 
his used car he always tells you 
what a good car he has; there is 
nothing wrong with his car; only 
a few minor adjustments are need- 
ed, and yet you as a dealer and 
business man know that his car 
is not worth much. 

You must use all diplomacy in 
showing the new car and let the 

prospect convince himself first 
that his car is not worth very 











/ 





much as compared with what he 
is going to get in the new car 
he is buying. 

We, as automobile dealers, have 
taken up little time in selling our 
new automobiles or late-model used 
cars, which is poor business. There 
have been a number of blunders 
made by dealers and their sales- 
men. It is most unfortunate to 
have sold automobiles by giving 
the prospect the price of the new 
car, taking a look at his used car 
if he had one to trade in, and tell- 
ing him, “I'll trade for so much 
difference.” 

+ + * 
OF IT might have been a straight 

sale, and the prospect took a 
look at the new car, was told the 
price and that was all. Well, the 
salesman’s attitude was “take it or 
leave it, I have someone else want- 
ing this car.” 

Gentlemen, this is poor busi- 
ness, and you know this has been 
the attitude if you are honest 
with yourself. Come on, boys, 
let’s everyone profit by his mis- 


readers, 


used, if you so request. 


Postwar Averages 


Will you kindly send me by mail 
the average used-car prices ac- 
cording to model years for the 
months of June, 1948, and June, 
1947.—B. C. Wiueters, Chase Na- 
tional Bank, New York City. 

Eprror’s Nore: Average used- 
car prices by model years were 
as follows during June, 1948: 
1948's, $2,514; 1947, $2,070; 1946, 
$1,736; 1942, $1,034; 1941, $969; 
1940, $766; overall average, $1- 
514. 

Automotive News did not com- 
pute the average prices of used 
cars prior to May, 1948. It is 
our opinion that the used-car 
market reached its peak in June, 
1948, so an estimate of prices 
prevailing during June, 1947, 


opportunity to correct these mis- 
takes, and every dealer should 
keep this fixed in his mind and 
the minds of his salesmen. 

Courtesy and patience cost you 
nothing but it builds an organiza- 
tion no one can destroy. Use your 
salesmanship today and from now 
on, 

Automobile dealers have enjoyed 
good, profitable business since the 
spring of 1946, which was justly 
deserved in view of the dark days 
from 1928 through 1939 when net 
profits were very small and we ex- 
perienced thousands of bankrupt 
dealerships. We are happy those 
days have passed and hope there 
are no such trying times in our _ 
industry again. would be lower than those listed 

* * * above. 
UTOMOBILE dealers have ex- ese 


perienced wonderful profits, 9 
even though there has been the Ket’s Self-Starter 
Can you tell me offhand when 


constant complaint, “if I could only 
: Charles Kettering of GM _ started 
got the new care 5 would Save Ween | bald Gabe eell-cherters?—a. P. 


fixed comfortably for the rainy Grant, Garlock Packing Co. Pal- 


days.” This is probably true in N Y 
some cases, but as a whole the/™yra, N. +. ; 
(See DEALER FORUM, Page 40, Col. 4) Eprror’s Note: According to 








25 Years Ago a 


The Big Story 


New markets were being continually opened to the booming U. S. 
auto industry in 1925. Sometimes they were developed only after 
much hard work and ingenuity. 

For example, the Mexican distributor for Reo, an American, de- 
livered the first automobile seen in the mountain isolated city of 
Huachinanga with a block and tackle. 

It created a sensation and the community’s only road to the out- 


side world, a burro trail, was soon widened to handle motor traffic. 
—From the files of Automotive News. 
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"NEW MAGNET. METH 
RPEVELOPEP TO CONTROL 
CHAN SMS 





‘Peak U. C. Prices... . 7 


This is an open forum for the discussion of any subject of interest to our 
and your letters are welcomed. 
letters but you may sign your name with the assurance that it will not be 
Address Editor, Automotive News, Detroit 26, Mich. 


No attention is given to unsigned 





AN records, Kettering’s  self- 


starter was used in Cadillac cars 





in 1910. It was standard equip- 
ment for Cadillacs in 1912. 


* * * 


Greetings 

Congratulations to AUTOMOTIVE 
News as you observe your 25th an- 
niversary. It has been a period of 
great and growing service to a 
great and growing industry.—L. Y. 
McANNEY, Universal C.1.T. Credit 
Corp., New York. 

* . + 


It is a sincere pleasure for me 
to extend my congratulations to 
you on the silver anniversary of 
AUTOMOTIVE News. 

I hope the next quarter of a cen- 
tury will be as successful for your 
fine publication as the first one 
has been.—R. C. ANDERSON, presi- 
dent, Commercial Trades Institute, 
Chicago. 


* * * 


150 M.P.G.? 


Would you have a report on tests 
made by the Shell Oil Co., called 
“The Shell Mileage Marathon”? If 
you have this report, would you 
please send me a copy of it? 

We have had some heated argu- 
ments concerning these tests and 
would like to prove to our friends 
that it is possible under certain 
conditions to get over 100 miles to 
the gallon of gas—WituiaM CLaEs 
gr., Bay City, Mich. 

Eprror’s Note: Shell’s_ tests 
showed it’s possible to get 150 
miles per gallon of gasoline, but 
—it’s very complicated and far 
beyond the realm of the average 
motorist. 











__AUTOMOTIVE NEWS, SEPTEMBER 4, 1950 _ eden : 


COMING SOON 














~ 
7 
/ 
| 
\. 
> 7 FOR ’51 FOR ’51 FOR ’5! 
| New Skyliner Styling Sensational New Spectacular Addition to a 
| Inside and Out! H-145 Engine! Great Line-up of Cars! 
| The New Hudson Hornet 
f AMOUS “‘step-down”’ design steps out for ’51! If you want a brighter future, take a look at what 
With advanced styling that is Skyliner inspired! the Hudson Franchise has to offer. Take a look at 
With a miraculous new H-145 high-compression the tremendous market coverage you get with 
: engine! With an all-new series of fabulous cars Hudson for ’51—with the lower-priced Pacemaker, 
. called Hudson Hornets! the renowned Super-Six, the luxurious Commodore 
and the fabulous Hudson Hornet. 
a The Hudson product—already ’way out front with 
of advantages competition can’t hope to duplicate any Write, wire or phone C. A. J. Hadley, General 
Z time soon—is now more glamorous than ever! Sales Manager, Hudson Motor Car Company, 
The Hudson deal—already known as the fairest Detroit 14, Michigan. Get in with Hudson—and 
> in the industry—is now more attractive than ever! get a deal that’s right for you! 
of 
ar 
a 4 MATCHLESS SERIES OF 
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Priced From Just Above the Lowest 


Lower-Priced Pacemaker Custom ‘e 


Renowned Super-Six Custom 


Luxurious Commodore Custom * 


Fabulous Hudson Hornet 











AUTOMOTIVE NEWS CELEBRATES 25TH BIRTHDAY—Staff members 


Grosse Pointe Yacht Club dinner to mark this publication's Silver Anniversary. 
Crighton, business manager, and Jack Gerard, circulation representative, both of whom have been with Automotive News since its 


Honoring the late publisher of Automotive News, 


founding in 1925. 


of the 


employes 


establishment of the George M. Slocum Memorial Fund. 


Here is the identification of Slocum Publishing Co. employes attending the testimonial dinner (reading clockwise, from left, outside 


rim of table): Mark Desautel, Minnie Knapp, Fay Desautel, Bill Minor, Ann Kay, Lucy Williamson, Dick Webber, 
H. Gerard, Barbara B. Crighton, Mrs. George M. Slocum, Pete Wembhoff, Jack Weed, Edward 
In the 


Mac 


Jake Goldstein, Sam _ Pinkis, J 


Gibbs, 6 
Keuspok, Eleanore Williams, Bob Finlay, Elaine Prince, Kay Dixon, Gerald Barry, Rhea Zech, Howard Selleck and Claire Heise. 


starting from the 
Cavanagh, Bernie Thomas, Theresa McCann, Nyda Baltic, Tom Hewitt, Dorothy Ludium, Patricia Brenninger, 


center rim of table are, 
Gordon, Jean Abney, Mary 
Jim Williamson and Christine Drenchko. 


Deteral Agencies 
Ordered to Cut 


Auto Purchases 


WASHINGTON.—A sharp reduc- 
tion in motor vehicle purchases by 
civilian agencies of the federal gov- 
ernment has been ordered by the 
General Services Administration. 


Reason for the order is that 
agencies have “heavily replaced” 
automobiles, which use “critical” 


steel, since the end of the war, says 
Jess Larson, GSA administrator, 
who issued the ruling. 

He added that government-owned 
passenger cars should not be re- 
placed until they have 60,000 miles 
or six years’ use. Standard trucks 
of one and a half tons or less must 
have 50,000 miles or six years of 
use and no more than 25 percent 
of vehicles in fleets of eight or 
more may be replaced in any one 
fiscal year, Larson said. 

The ruling affecting motor ve- 
hicles was part of an order to gov- 
ernment agencies to cut down pur- 
chases of items using 11 critical 
materials listed by the GSA. 

Named as “critical at this time” 
were: Aluminum, cement, copper, 
lead, leather, lumber, paper, rub- 
ber (synthetic, natural or in com- 
bination), steel, wool and zinc. 

Set up at the same time by GSA 
were detailed instructions for the 
screening and disposal of surplus 
property. This revoked GSA’s emer- 
gency freeze of Aug. 18 on the dis- 
posal of surplus property. 


Buick Opens Zone 


In Oklahoma City 


FLINT.—A new Buick zone office 
has been opened at Oklahoma City, 
it is announced by Albert H. Belfie, 

y general sales 
‘ manager. 

The new office 
is located in the 
Herold building, 
1029 N. Walker, 
and will serve 
Buick dealers in 
virtually all of 





and the Panhan- 
dle area of Texas. 


serviced by the new zone formerly 
were handled by the Memphis and 
Dallas zones. 

At the same time Belfie an- 
nounced the appointment of Wil- 
liam A. Rolen as zone manager. 
Rolen has been with Buick since 


1940. Edgar A. Zimmerman was}; 


named assistant zone manager for 
Oklahoma City. He has been at the 
Atlanta zone office since 1941. 
James T. Hodges was appointed 
office manager and car distributor. 


Oklahoma, a por- | 
tion of Arkansas | 


Dealers to be} 





left: Wes Schram, Alice Sanders, 


"Newspaper of the 


presented Mrs. 


Edith Norris, 
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for Automotive News 


Industry" 


Slocum with a scroll, 


Tom Smith, Anne Bonninghausen, 


Automotive News photos by Marty Pierce 


HEAD TABLE—At the testimonial dinner Aug. 25, which marked Automotive News’ 25th 
birthday, the following company officials and department chiefs were seated at the head 
table (left to right): Jake Goldstein, western advertising 
ack Gerard, circulation representative in Ohio, who sold subscriptions to 

1925; Barbara 8B. 


superintendent: 


Automotive News before the first edition was published on Aug. 27, 
Crighton, business manager, who was assistant advertising manager when the publication 
was founded; Mrs. George M. Slocum, widow of the late publisher; Pete Wemhoff, editor, 
who was toastmaster; Jack Weed, truck and service editor, and Edward Kruspak, advertising 


menager of Automotive News. 





IN MEMORY OF G. M. S.—Representing 


his co-workers, Edward Kruspak, advertising 
manager, presents to Mrs. George M. Slo- 
cum, widow of the late publisher of Auto- 
motive News, a scroll announcing that em- 


ployes have established the George M 
Slocum Memorial Fund. Plans for the memor- 
ial are still in preparation. 


day. 
tising manager 
was founded in 








25 YEARS OF SERVICE—Barbara B. Crigh- 
ton (left), business manager, was the recip- 
ient of a check from Slocum Publishing Co. 
and gifts 
(right) 


George M. 
the 


from Mrs. 


and co-workers at 


of the publication when 
1925. 





dian - made, 


gathered Aug. 25 at a 
Feature of the evening were presentations to Barbara 


announcing 


atricia Davis, Jane 





a mosquito 
window. 


Studebaker 


as full 
and DeSoto cars. 
showing Dodge and Fargo trucks, 
and its accessories and parts divi- 
sions and industrial engines. 

its 1951 
jline, the first showing in Canada. 
Reo, White and International Har- 
vester trucks are also on display. 


manager; Sam Pinkis, mechanical Kaiser-Frazer is featuring a numMm- 





Slocum 
testimonial 
dinner, marking Automotive News’ 25th birth- 
Barbara Crighton was assistant adver- 
it 











War-Scare Buying Sends 
Retail Credit Soaring 


WASHINGTON. 


on the heels of the buying wave| 
that followed the outbreak of the 
Korean war, the Federal Reserve | 
Board reported last week. 





sumer goods rose $660,000,000 dur- 
ing July. 
At the 


| 


end of the month out-| 


|Hamburg (N. Y.) Dealers 


Hold Show During Fair 


HAMBURG, N. Y.—New-car deal- 
ers of Hamburg presented an 
automobile show in connection with 
the Erie county fair held near this | 
Buffalo suburb. 

The area beneath the grandstand 
was taken over by the dealers who 


their showing of cars. 


Consumer|standing credit amounted to $20,- 
credit took an unprecedented jump | 340,000,000, and never be 


FRB reported on the nation’s 
credit situation as Congress 
moved nearer to action on a con- 
trols bill that likely will bring 
stiffer credit terms involving 
higher down-payments and short- 
er maturity periods. 


While installment credit 


fore had it 
topped $20,000,000,000, the FRB said. 

FRB officials said that most of 
| the rush-buying centered on items 

The amount of credit outstand- | involving the greatest expense and 
ing for retail purchases of con- | fears of scarcity, namely 
refrigerators, television sets, etc. 


autos, 


rose 
more sharply during July, the FRB 
| said that charge account debt also 
reversed a normal seasonal pattern. 

Instead of declining, charge ac- 


attracted considerable traffic with| count debt jumped $128,000,000 to a 
level of $3,250,000,000. 





Big Auto Show at ‘Ex’ 





Nearly All North American, British Makes 
On Display at Toronto Fair 


By James Montagnes 
Staff Correspondegt 


TORONTO.—Canada’s largest au- 
tomobile show opened at the Cana- 
dian National Exhibition on Aug. 
25 for two weeks’ duration. Cana- 
American-made and 
British cars and trucks are on 
display in the Automotive Build- 
ing and the British Government 
Building. 

Of North American-made cars, 
all popular makes are on display 
on the ground floor in the auto- 
motive building. All makes of Ford 
cars, except the Lincoln, are being 
shown, including various models of 
the Ford, Monarch, Meteor and 
Mercury as well as Ford trucks and 
British-made Ford cars. 


General Motors is displaying 
its complete line of trucks, as well 
as complete lines of Chevrolet, 
Oldsmobile, and Pontiac cars and 
a few Cadillacs. There are no 
Buicks on display. The Vauxhall, 
British General Motors car, is 
also here. Chevrolet has models 
of cars from 1900 to 1950. 


Hudson, also made in Canada, is 
exhibiting a number of 
Pacemaker models. 
its Canadian Statesman, 
one model rigged for sleeping with 
Shield on an open 


its 1950 
Nash features 
showing 





Studebaker Champions, made in 


trucks. 


The Chrysler line 


line of Dodge, 


Packard has _ unveiled 


ber of its passenger cars, which 
are soon to be assembled at 
Toronto. 


British cars shown in the auto- 
motive building, on the ground 











Dealer Conventions 


Sept. 7-6—Wyoming Automobile Dealers 
Assn., Sheridan, Wyo. 

Sept. 9-10— Maine Automobile 
Assn., Belgrade Lakes, Me. 
Sept. 9-11—South Carolina Auto Dealers 
Assn., Ocean Forest hotel, Myrtle Beach, 


Dealers 


$. C. 

Sept. 10-12—Colorado Auto Dealers Assn., 
Broadmoor hotel, Colorado Springs. 
Sept. 15— New Hampshire Automobile 
Dealers Assn., Wentworth-by-the-Sea ho 

tel, Portsmouth. 
Sept. 17-19—Kentucky Automobile Dealers 


Assn., Kentucky Lake, Ky. 
Sept. 17-19— South Dakota Automobile 
Dealers Assn., Alex Johnson hotel, 


Rapid City, S. D. 
Sept. 18-19—Wisconsin Automotive Trade 


Assn., Schroeder hotel, Milwaukee. 
Sept. 25-26—North Dakota Auto Dealers 
Assn., Bismarck, N. D. 


Sept. 28-29—New Jersey Automotive Trade 


Assn., Hotel Traymore, Atlantic City. 

Oct. 8-10—Automobile Dealers Assn. of 
Alabama, Inc., Biloxi, Miss. 

Oct. 8-10—Texas Automotive Dealers Assn., 
Texas hotel, Fort Worth. 

Oct. 10 — Connecticut Automotive Trades 
Assn., Hotel Bond, Hartford. 

Oct. 13-14— Tri-State Convention (Del., 
Md., Pa.), Haddon Hall hotel, Atlantic 
City, N. J. 

Oct. 1516—New Mexico Automobile 
Dealers Assn., Carlsbad, N. M. 

Oct. 15-17—Tennessee Automotive Assn., 
Memphis. 


Oct. 16-17 — Georgia Automobile Dealers 


Assn., General Oglethorpe hotel, Sa 
vannah, 
Oct. 17-18— Federation of Automobile 


Dealers Assns. of Canada, Toronto, Ont. 
Oct. 22-24— Florida Automobile Dealers 
Assn., Biltmore hotel, Palm Beach, Fla. 
Oct. 23-24—Minnesota Automobile Deal 
ers Assn., St. Paul hotel, St. Paul, Minn. 
Oct. 23-24—Ohio Auto Dealers Assn. meet 
ing, Neil House, Columbus, O. 
Nov. 8-12 — National Used Car 
Assn. convention, Baker hotel, 


Tex. 

Nov. 13-15—Automotive Trade Assn. of 
Virginia, John Marshall hotel, Richmond. 
Nov. 15-16—Oklahoma Automobile Deal 
ers Assn., 7th annual meeting, Tulsa 
hotel, Tulsa. 


Dealers 
Dallas, 


Dec. 1-2—Montana Auto Dealers Assn. 
Rainbow hotel, Great Falls, Mont. 
Jan. 7-10, 1951 — National Auto Dealers 


Assn. convention and exhibition, Miami. 

May 3l-June 2—Washington State Auto 

Dealers Assn., Winthrop hotel, Tacoma. 
. . . 


Dealer Auto Shows 


Jan. 27-Feb. 3, 1951 — Milwaukee County 
Auto Dealers Assn., Milwaukee, 
Feb. 15-22, 1951—Philadelphia Automotive 


Canada, are on display, as well as 
Willys-Over- 
land of Canada has a display of 
Jeeps, trucks and station wagons. 
includes a 
number of Chrysler cars, as well 
Plymouth 
Chrysler is also 


floor and on the mezzanine, in- 
cluded a number of Rolls-Royce 
models, a Bentley, a full line of 
Morris, Riley and MG sports cars, 
Morris trucks and Jaguar sports 
cars. 

For the first time in Canada, 
the Lagonda, Aston Martin, Al- 
lard and Javelin cars and racing 
cars are at the Toronto fair. A 
British Leyland diesel truck is 
also on display. 

In the British government build- 
ing, Austin is spotlighting its full 
line of large and small cars and 
trucks, including convertibles, sta- 
tion wagons and a taxi. 

Rootes Motors is exhibiting its 
Rover Landrover, its sedans, Hum- 
ber Pullman, Humber Hawk and 
Hillman Minx, and an estate car. 
Vanguard is displaying for the first 
time in North America its new 
Mayflower, as well as its estate car. 


Taps for Tucker? 


Trustees Rule Out 


Auto Making 


CHICAGO.—Taps for the 
Tucker car were officially sound- 
ed by the trustees of Tucker 
Corp. in their report to Federal 
District Judge Michael L. Igoe, 
wherein they ruled out all pos- 
sibilities of the huge plant being 
used for automobile manufac- 
ture. 

Norman H. Nachman, attor- 
ney for the trustees, pegged 
their recommendations upon 
“overwhelming obstacles in ob- 
taining raw materials, supplies 
and skilled help” in view of the 
expanding government defense 
program. 

The plan of the trustees, Nach- 
man added, calls for sale of all 
Tucker Corp. property except 
Aircooled Motors, Inc., a sub- 
sidiary, which they urge as a 
nucleus for reorganization, The 
trustees, he said, believe it will 
require six months or a year 
for better evaluation of the po- 
tential of Aircooled Motors. 




















Coming Events 





Trade Assn., Commercial Museum, Phil 
adelphia. 
Feb. 17-25— Chicago Automobile Trade 


Assn., International Amphitheater, Chi 


cago. 

March 2-8, 1951—Greater Kansas City Mo 
tor Car Dealers Assn., Municipal audi 
torium, Kansas City. 

Mar. 10-18, 1951 — Seattle Auto Dealers 
Assn., Field Artillery armory, Seattle, 
Wash. 

Mar. 17-25, 1951—Indianapolis Automobile 
Trade Assn., Cattle Exposition Bidg., 
State Fair Grounds. 

. 


Aftermarket Shows 


Dec. 4-8—Automotive Service 
show, Navy Pier, Chicago. 
Mar. 21-24, 1951—Pacific Automotive show, 
Civic Auditorium, Seattle, Wash, 
Apr. 26-29, 1951 — Southwest Automotive 
show, Oklahoma City. 
. * 


Industries 


Allied Industries 


Sept. 13-15— National Petroleum 
Hotel Traymore, Atlantic City, N. J 
Oct. 2-6—American Trucking Assns., !7th 
annual convention, Waldort-Astoria, New 

York. 

Oct. 23-27— National Metal 
Amphitheater, Chicago. 
Nov. 13-16—American Petroleum Institute 
30th annual meeting, Los Angeles. 
Jan. 22-24, 1951—Truck-Trailer Manufactur 


Assn., 


Exposition 


ers Assn. annual convention, Edgewater 
Gulf hotel, Edgewater, Miss 

. 7 . 

General 
Sept. 28-30—National Truck Leasing Sys 
tem, Inc., conference, Waldorf-Astoria 
hotel, New York. 


France, 


Oct. 5-15—Auto Show, Paris 


Oct. 16-20—National Safety Congress and 
National Safety Council exposition, Chi 
cago. 

Oct. 18—Automobile Old Timers annual 
dinner Waldorf - Astoria hotel, New 
York, 

Oct. 18-28—Auto Show, London, England. 

Oct. 22-28 — National Automobile Dealer 
Week. 

May 30-Sept. 9, 1951—World Transporta 
tion Fair, Santa Anita Park, Arcadia, 
Calif. 

. : . 
Engineering 

Oct. 16-18 — Society of Automotive En 
neers transportation meeting, Hotel 
Statler, New York. 

Nov. 1-3—American Society of Body En 


gineers, Rackham Memorial Bidg., De 


troit. 

Nov. 9-10— Society of Automotive En 
gineers fuels and lubricant meeting, 
Mayo hotel, Tulsa, Okla. 

Nov. 26-Dec. |— American Society of 
Mechanical Engineers, Hotel Statler, 
New York, 
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Independent Garagemen... 
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IT’S FREE! 


SEE YOUR FORD DEALER 
OR MAIL COUPON! 










your standpoint, to help you do the best possible job 
of servicing your Ford customers. 


It comes to you FREE every month, 
with the compliments of your Ford Dealer. 
So, if you are not already receiving this 
profit-making information see your Ford Dealer 
or send in the coupon today. The special 
Automotive Trade Edition of ‘FoMoCo News Bulletin” 


Bi To will come to you regularly. 
SS SA 
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Designed to keep you up to date... 


(Genuine ForRD Parts 


) on the latest Ford engineering advancements and 
! service techniques... the latest parts data... 
the latest special offers—the Automotive Trade 
Edition of ‘FoMoCo News Bulletin” can 
save you time and money. 





FORD MOTOR COMPANY, Parts and Accessories 
Sales Dept., 3401 Schaefer Road, Dearborn, Mich. 


RUSH latest copy of the Automotive Trade Edition of “FoMoCo News 
Bulletin’ —put me on mailing list for future issues. 


It is brand new all through, and 
everything it contains is written entirely from 





NAME 


STREET 


re CITY ZONE STATE 


FORD Division of FORD MOTOR COMPANY aa et a ee ke ee a 












CHICAGO.—Thirty-six thousand 
persons will be killed in traffic ac- 
cidents this year if the present 
trend continues, the National Safe- 
ty Council estimated last week. 

That death total has been ex- 


ceeded only once (1941) in the 
last 13 years. 
The council revised upward an 


earlier estimate after receiving fa- 
tality reports for July. The July 
toll was 3,150 the most traffic 


deaths in that month since 1941 
and a 13 percent increase over 
July, 1949. 


The July deaths brought the 
seven-month traffic death total to 
18,320—a 12 percent increase over 
the corresponding period last year. 

The report sharply underlined 
the council’s estimate of 435 im- 
mediate traffic deaths during the 
Labor day holiday. 

The council pointed out that the 
upward trend in highway deaths 
this year is in direct ratio to in- 
creasing travel. Mileage figures for 
the seven months are not yet avail- 
able, but the 11 percent increase 


DES 


No Holiday 


36,000 Persons Will Die in Traffic Accidents 
In 1950, Says National Safety Council 


for Death 


for six months exactly matches the 
11 percent death increase for that 
| period. 

Of the 46 reporting states, 14 
|showed July decreases in compar- 
lison with July last year and 32 
had increases. For seven months, 
only six had decreases, one had no 
change, and 39 reported increases. 

The six states reporting fewer 
deaths for seven months in 1950 
than in the corresponding period 
of 1949 were: 

North Dakota, 21 percent; Ver- 
mont, 21 percent; Oklahoma, 12 
percent; Minnesota, 11 percent; Ar- 
kansas, 7 percent, and Pennsylva- 
nia, 4 percent. 

Cities of 10,000 or more popula- 
tion reporting to the council 
showed an average 6 percent in- 
crease in deaths for the seven 
months and a 16 percent increase 
for July alone. 

Of these 472 cities, 76 reported 
a July decrease, 289 had no 
change, and 107 showed increas- 
es. For seven months, there were 

158 cities reporting decreases, 111 













with no change and 203 showing 
increases, 

Only 16 cities with more than 
200,000 population had fewer deaths 
in the first seven months of 1950 
than in the corresponding 1949 
period. They were: 

Dayton, O., 53 percent; Atlanta, 
46 percent; Syracuse, 43 percent; 
Seattle, 29 percent; Pittsburgh, 27 
percent; Worcester, Mass., 25 per- 
cent; Cleveland, 18 percent; Long 
Beach, Calif., 15 percent; Omaha, 
14 percent; St. Louis, 10 percent; 
New York, 9 percent; Rochester, 
N. Y., 7 percent; St. Paul, 7 per- 


jcent; Los Angeles, 7 percent; To- 


ledo, 5 percent, and Chicago, 1 


percent. 

Of the 114 cities reporting per- 
fect records for seven months, the 
largest was Topeka, Kans. (pop- 
ulation 83,000), second largest 
was Covington, Ky. (66,200), and 
third largest was Brookline, Mass. 
(56,900). 

The leading cities in each popu- 
lation group, ranked according to 

the number of traffic deaths per 
10,000 registered vehicles, were: 


Over 1,000,000 population: Los An- 
geles, 3.1; Detroit, 3.3, and Phila- 
delphia, 4.4. 








| Cities of 750,000 to 1,000,000 | 
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DEALER MEETS PEOPLE VIA TV—J. E. Wolfington, Philadelphia director of NADA and 
past president of the Philadelphia Automobile Trade Assn., is shown being interviewed by 


Roy Neal on the television program, Open House. 


population: San Francisco, 2.4; 


Cleveland, 3.0, and St, Louis, 3.3. | Austin, 


Between 500,000 and 750,000 pop- 
lation: Minneapolis, 1.6; Milwaukee, 
3.3, and Pittsburgh, 3.3. 

Between 200,000 and 500,000 pop- 
ulation: Syracuse, 1.1; Dayton, O., 
1.6, and Seattle, 1.9. 

Between 100,000 and 200,000 


O'LO The car that 


lets you drive without shifting! 


DeSoto Tip-Toe Hydraulic Shift 


with Fluid Drive ts still another 


reason why DeSoto owners say, 


“Regardless of price... best car 


I ever owned 


}>? 





De Soto-Plymouth Dealers Present “IT PAYS TO BE IGNORANT" Starring Tom Howard. 
Every Wednesday night over all CBS Stations 


DESOTO DIVISION — CHRYSLER CORPORATION 


population: Wichita, Kans., 0.8; 
Tex., 0.9, and Corpus 


Christi, Tex., 1.0, 


Between 50,000 and 100,000 pop- 
ulation: Topeka, Kans., 0.0; Cov- 
ington, Ky., 0.0, and Brookline, 
Mass., 0.0. 

Between 25,000 and 50,000 popu- 
lation: Ann Arbor, Mich., 0.0; Bev- 
erly Hills, Calif., 0.0, and White 
Plains, N. Y., 0.0. 


Between 10,000 and 25,000 popu- 
lation: Eugene, Ore., 0.0; Lake 
Charles, La., 0.0, and Klamath 
Falls, Ore., 0.0. 


‘New Ford Plant 
To Be Built 
Near Kansas City 


DEARBORN. Ford will con- 
|struct a new plant near Kansas 
City for the assembly of cars and 
trucks, it is announced by General 
Manager L. D. Crusoe, 


Crusoe said that a 150-acre site 
had been acquired on U. S. 69 just 
north of Claycomo in Clay county, 
12 miles from downtown Kansas 
City, and that excavation would be 
started at once. 


| The new assembly plant, one of 
the Ford division’s largest and em- 
| bodying modern advances in indus- 
|trial design, will have a capacity 
of 700 cars and trucks daily and 
| will employ about 3,000. Operations 
are scheduled for early 1952. 


| Ford’s present Kansas City as- 
|sembly plant at 1025 Winchester 
|Ave., which has been in operation 
for 38 years, currently has a ca- 
| pacity of 400 Ford cars and trucks 
and employs more than 1,700, 


Crusoe announced that the Wa- 
bash railroad would begin construc- 
tion of a three-mile spur to con- 
nect the new assembly plant with 
the main railroad 
Missouri river. 


Ford acquired additional acreage 
at the Winchester Ave. location in 
March, 1948. 


Willys Sales Post 


'Goes to Younger 


| TOLEDO. Leo Younger, who 
has had over 10 years of experience 
in market and sales analysis, has 
| been named man- 
ager of the 
market research 
| and sales analysis 
|department for 
Willys - Overland 
Motors. The ap- 
pointment war 
announced by 
William S. Venn, 
| Willys general 
| sales manager. : 
Younger was PAS 

| market and sales Leo Younger 
|analyst for Bulova Watch the past 
year. In 1941 he was market an- 
|alyst for Arabol Mfg. Co. of New 
York. In 1942 he joined the Eco- 
jnometric Institute of New York 
|city and later was with the U. S. 
Economics Corp. of that city. 


line along the 














Wallace Reelected 


Ore. NADA Director 


PORTLAND, Ore. — George B. 
Wallace, head of George B. Wallace 
Co., here, has been reelected Ore- 
gon director of the National Auto- 
mobile Dealers Assn. 

Wallace’s new three-year term 
will begin in January at NADA’s 
annual convention in Miami. 
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1 NOW/ Get the two in the bush | 


OU JUST SOLD a new car. That’s your “bird 
in hand.” 
But there’re two big, extra sales waiting for you in 
the bush. And youcan get them, and theexceptional 
profits that go with them! 

First, tell your customer that a small addition 
to his time payment plan gives him a changeover to 
the safest, softest riding tires in the world —Good- 
year’s Double Eagle Nylons, the only all-nylon 
automobile tires in the world today! 

Let him know that he’ll get many, many more 
safer trouble-free miles of driving from these beau- 
tiful luxury tires than he can from any others. . 

And then, find out what your customer’s driving 
habits are. If he drives mostly on highways at usual 


Show customers how 
GOODYEAR'S LIFEGUARD SAFETY TUBES 
make a blowout harmless! 


1, The LifeGuardSafe- 
ty Tube has two air 
chambers. Only 
outer chamber gives 
way in case of blow- 
out, ual stop. 


2. Reserve air in 
strong, cord - fabric 
inner chamber sup- 
ports car long 
enough for safe, grad- 





GOOD, 


highway speeds, then he’s your customer for Good- 
year’s LifeGuard Safety Tubes. 

Tell him that no tire or tube is blowout proof. 
But tell him there is a way to avoid blowout acci- 
dents—and blowout tragedies—Sell Goodyear’s 
LifeGuard Safety Tubes. He’ll want them when 
you show him how these remarkable tubes make 
any blowout . . . harmless! 

Or, if he does most of his driving in the city, he 
knows nails and other sharp objects lurk on city 
streets. Naturally, he’ll want to avoid flats caused 
by punctures. 


So sell him Goodyear Puncture Seal Tubes. Ex- 
plain how these double-action tubes seal punctures 
. . . automatically! 








Show customers how 
GOODYEAR PUNCTURE SEAL TUBES 
end delays and nuisance of flats! 


PUNCTURING OBJECT 
SEALED BY TUBES 
INTERNAL LAYER OF i 
PLASTIC 4\. a 


PUNCTURING OBJECT 
SQUEEZED TIGHT By | 
TUBES EXTERNAL LAYER fj 


OF RUBBER 





Tube itself is compressed. When 
pierced, it grips firmly, in- 
stantly. Prevents escape of air. 


Seals as it heals... Plastic, 
gummy sealant heals rupture, 
when object is removed! 





Your Goodyear dealer or representative will gladly 
show you how easy it is to install LifeGuard and 
Puncture Seal Tubes. 


P. S. You can collect profits from any Goodyear 
sale without carrying stock or rendering service. 
Your Goodyear dealer or representative will give 
you full details. 





Double Eagle Super-Cushion. A Super-Cushion tire 
with either al/-nylon or all-rayon cord body. 


FAR 


. MORE PEOPLE RIDE ON GOODYEAR TIRES THAN ON ANY OTHER KIND 


LifeGuard, Double Eagle, Super-Cushion, T. M.—— The Goodyear Tire & Rubber Company, Akron, Obie 





Epitor’s Note: Here is another 
in a series of articles written es- 
pecially for Automotive News by 
Ned Jordan, famed in the auto 
industry for the car he built 


(1916-1931) and the words he 


wrote about it. 


VER since those two Duryea 

boys put out that first auto- 
mobile advertisement 55 years ago, 
someone has been trying to im- 
prove upon it. I doubt whether it 
can be done. 

It consisted of only 33 short sen- 
tences, only two of them over two 
lines in length, each line only three 
inches long and all except the first 
paragraph began with the word 


_ eae” 
SCORE ONE ... Isn’t that what 
we are all trying to sell... “IT.” 


Let’s analyze that first copy in 
terms of the modern advertising 
genius who knows that we have 
only five senses upon which we 
HOPE to rely ... and some 
WORDS that we bandy about. 
Take the EYE... “It appears 
much as does the common wagon.” 
Take the EAR and the NOSE 

; . “It makes little or no noise 
or odor.” 

Take FEELING ... “It has 2% 
inch pneumatic tires and excellent 
springs.” 

* * + 
Going Modern 

EE... there’s the first adjec- 

tive. The boys are going mod- 

ern. 

Take BALANCE ... “It is steady 
in action and easy and comfortable 
to ride in.” 

Take SPEED... “It has four 
speeds, viz., 5, 10 and 20 miles 
per hour forward and three miles 
per hour backward.” 

Take POWER ... “It has two 
actual three horsepower motors, 
wholly independent so that one will 
work even if an accident affects 











the other.” 

Take ECONOMY . “It uses 
ordinary stove gasoline and costs 
less than one-half cent per mile.” 

Take BRAKES ... “Jt has fric- 
tion brakes, powerful enough to 
slide the wheels.” 


. * ° 
Real People 
LLUSTRATION? ... Art? ... 
Cheesecake? ... (Huh)... Just 


a picture of a fine, honest looking 
gentleman with a beard, in the car 
in front of a house that looks as 
if real people lived in it... no 
iron deer in the front yard. 

What else do you want to 
know? ... Oh... the price. 
That’s easy and quite off hand 
- - . “It retails at $1,000-$2,000, 
each according to details.” 
DETAILS .. . there’s the word 

that put Jordan in the automobile 
business, made some people think 
I was crazy. Some even believed 
I was a manufacturer, Look at 
that price spread, alloted to details 
. even way back then. 
+ * * 

T A BIG dinner in New York 

the distinguished head of a 
great corporation asked ... “Jor- 
dan, how did you determine the 
price of your car?” I replied: “We 
picked the hole in the price classi- 
fication. I knew they wouldn’t ever 
cut the price of the Cadillac much 
or raise the price of the Buick 
much, 

“We picked a spot in between, 
limited our production to what 
We Were sure We could sell and 
went after the women who ‘no 
longer had to crank a big car.” 
Of course, there were only about 

3,000,000 automobiles in America 
then. Ford had made a million in 
profits as early as 1907, attained 
a production of 1,000 cars a day 
in 1913 and in 1915 General Motors 
declared its first dividend on the 
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common stock. Soon two million 
boys were leaving for the battle 
front and two million women were 
learning to play bridge. Even 
grandma was occasionally sneaking 
a drag on a cigaret. Skirts were 
just around the knees. 

+ . + 


Women in Saddle 
ROHIBITION came around the 
corner and all hell broke loose. 

The old picture of the Puritan 

fathers on Thanksgiving Day dis- 

appeared from the dining room and 

Picasso and Renoir, harbingers of 

the modern art, took its place. 


Women were definitely in the sad- 


dle. 

A man and his wife from the 
deep south walked into our Chi- 
cago salesroom . , . “What is the 
price of this J-E-R-D-E-N?” asked 
the woman. ... “The name is 
J-O-R-D-A-N, my dear,” said the 
man, 

“Listen, honey, the name is Jer- 
den in my book and we'll have no 
argument about that,” said the lady 
with finality. 


The girls found the Playboy 


PORC ELAI NIZE is the only appearance cervical 


New Car Dealers complete in one package. All the ma 
and supplies are provided—everything needed to insure 
success in appearance service. 

The “Porcelainize Package” gives stepped up effi 
ping ahead profitably. It comes to Dealers with the highest. 
ever awarded an appearance product. Today more 
factories approve and recommend PORCELAINIZE than ha 
any other method of appearance maintenance. The jud 
critical experts is confirmed by multiple thousands of au 
and re-confirmed by millions of car owners. 

Thus, PORCELAINIZE leadership and PORCELAIN® 
no mere arbitrary claims. They have been decided by theg 
ities: Motordom’s Supreme Court—automobile manufac} 
bile dealers, automobile owners. 


PORCELAINI 


PROMOTE PORCELAINIZE—PRODUCE PERMANE 








|will spend over $12,000,000 apiece 
. . . General Motors leading them 
all with $39,000,000 . . . PLUS. 
‘ A sort of cynical guy put it this 
way ... “Now the poor little fel- 
low with only a coupla million to 
spend can’t even get his foot in 
the basement door of the tower 
of Babel.” 




















+ * * 


E’S WRONG. I do not agree 

with him, He’s like the fellow 
who, 60 years ago, said they ought 
to close the patent office because 
all the best things had been cov- 
ered. Back in the old days over 
two thousand automobile companies 
were projected and failed. Why? 

Well ... as Joe Stalin said to 
Anthony Eden, speaking of Hitler 
“He didn’t know when to 


uincy (Fla.) dealership has been named a 
hief Pontiac picture. Shown at the presen- 





stop.” 
Those early companies failed be- 
cause they were trying to follow 
in the footsteps of the men across 
the street ... men of character 
and long experience like Ford, 
Sloan, Chrysler, Nash, Dodge Broth- 
boot and saddle bag (for their {a five-billion-dollar affair. In 1950|ers, all “natural born manufactur- 
the 10 leaders among the thousands |ers.” They were aiming at price 


things), and dressed like nobody’s 
business . . . S-o-o-h, they rode | competing for attention in all fields ' without having attained volume. 


FRYER-SMITH MOTOR CO. AWARDED—This 
Pontiac "better dealer'’ and has received the 
tation, left to right, are: W. E. Hames, district manager; T. R. 
Holmes, zone manager, and C. S. Fryer jr., partner. 


Smith, partner; Lonnie 


away into the aureate Eldorado. 
NOW . just 55 years after 
Duryea, the advertising business is 


equipped with thermostat (so it 
couldn’t get hot), Marshall cush- 
ion springs (studiously placed), a 








FINEST OF 
MATERIALS 






EXCLUSIVE 
NEW CAR DEALER 
POLICY 


COMPLETE 
SPECIALLY 
DESIGNED 
EQUIPMENT 














DOMINANT 
NATIONAL 
ADVERTISING 


















NATIONAL 
aaa 
FORCE 







Trade Mark Reg. U.S. Pat. Off. 


FREEMAN & FREEMAN, Inc. 
DENVER 3, COLORADO 


COMPLETE 
DEALER-DESIGNED 
MERCHANDISING | 
PROGRAM |: 


a 
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- AUTOMOTIVE WASHINGTON | 
is 

|- 

Congress Stalls Move 

n 

On Defense Contracts 

e 

c By William Ullman 

: Washington Correspondent 

c T NOW appears that legislation to provide for renegotia- 
Ss tion of defense contracts will be put off until after the 
November elections. The House Ways and Means committee 
already has held hearings on such a bill and speedy action 
by Congress was thought likely. But Rep. Doughton, North 
2 Carolina Democrat, chairman | ae Soe es 
of of the committee, agreed the | fense contracts which it considered 
> proposed measure could be| gary siete to tas 
d, held over until the next session ahiotines Virginia eneien an 
. “without any serious effects.” the government recaptured about 
e The bill would enable the gov-/10 billion dollars of excess profits 








ernment to recapture profits on de-| during World War II through re- 





|appointed by the respective depart- 


| negotiation of contracts, and that 


an even larger 
amount of money 
was saved through 
the re-pricing of 
war materials as 
a result of such 
provisions. 

At present the 
only contracts 
subject to rene- 
gotiation are 
those _ covering 
procurement of 
airplanes and 
parts. It is pointed out that since 
the expanded military program will 
result in a tremendous increase in 
buying not only of aircraft but of 
a wide range of products and ma- 
terials, a comprehensive renegotia- 
tion system is again required to 
prevent the profits of war contrac- 
tors from soaring at government 
expense, 

It is planned that to administer | 
the law there would be set up a 
six-man board, consisting of an 
officer or employe of the Army, of 
the Navy, and of the Air Force, 


William Uliman 





JOINS SAFETY PATROL—Smokey, the bear 
cub of the Washington 100, whose parents 
were believed lost in a fire which swept 
Capitan mountain in New Mexico this sum- 


mer, has been named an honorary member 
of the American Automobile Assn. patrol. 
Three young members presented Scher with 
his Sam Brown belt and badge. — 


| —————————_—_—_—_—_— + - —— 


mental heads and an officer or em- 
ploye of the General Services Ad- 
ministration appointed by the ad- 
ministrator, The two other mem- 





bers would be _ presidential 


|. PORCELAINIZE 


TRADE MARK REG. U.S. 










Here are all the materials necessary to properly process 
every type of car from 1950 clear on back...time-tested 
and time-proven materials to increase the beauty of new 
increase the value of used cars...and to 


cars...to 


increase customer satisfaction. 












The “cornerstone of the Porcelainize Package” is the pol- 
icy offering PORCELAINIZE solely as a New Car Dealer 
Service. This policy gives every Dealer the opportunity to 
build his third largest source of Service Revenue, confident 
that his investment in time and money is protected. 





Everything you may either need or desire to transform a 
space as small as 10 ft. x 23 ft. into the most profitable 
area on the service floor, with profits better than 50% 
gross. Each tool, each accessory, is designed to do a 
better job faster — and to increase your service profits. 


qt 


PAT. OFF. 











BUFFER PADS 











PORCELAINIZE focuses the multi-million power of Amer- 
ica’s top circulation magazines on each New Car Dealer- 
ship. Hard-hitting advertisements, appearing regularly, 
reach 50,000,000 readers, emphasizing PORCELAINIZE 
as an exclusive New Car Dealer Service. 












The PORCELAINIZE National Field Force blankets the 
nation. Day in and day out, year in and year out, these 
men devote all their time toward helping New Car Deal- 
ers. Each gives never-ending assistance in setting up de- 
partments for PORCELAINIZING, operator training, and 
in bringing the best in merchandising and advertising. 












Years of PORCELAINIZE success developed a “library” of 
selling and merchandising helps for building and main- 
taining appearance profits. These tested ideas are lively 
and seasonal and are easily available to every one of the 
thousands of PORCELAINIZE Dealers. 







el f E 


ap- 


11 


gov- 


pointees representing other 
ernment agencies. 

Sen. Robertson is critical of the 
composition of the board. Procure- 
ment officials, he explains, are pri- 
marily concerned to get results 
quickly, and cost with them is usu- 
ally a secondary consideration. 

Although their advice and co- 
operation are a requisite of good 
administration, he concludes, there- 
fore, that authority ought to be 
vested in the chairman of the 
board, who should be appointed by 
the President, with the other mem- 
bers acting only in an advisory 
capacity. 

* * * 


Into Central America 


T IS now possible for motorists 

in the U. S., Canada and Mexico 
to make trips into Central America 
as far as the Nicaraguan and Costa 
Rican border, through a new daily 
rail service for passenger automo- 
biles between Arriaga and Tapa- 
chula, Mexico, the International 
Road Federation reported in Wash- 
ington last week, 

The National Railways of Mex- 
ico, in cooperation with IRF’s affi- 
liate, Asociacion Mexicana de Ca- 
minos, and the Mexican Tourist 
Assn., inaugurated the service Aug. 
1. Previously, Guatamala, E] Sal- 
vador, Honduras and Nicaragua 
could be visited by air or sea only, 
the former being very expensive 
and the latter irregular and very 
uncertain, 

Last May the Mexican govern- 
ment completed its link to the 
Pan American highway system, 
but a 40-kilometer section from 
the Mexican border town of El 
Ocotal to Huehuetenango, Guate- 
mala, prevents a highway con- 
nection between the two coun- 
tries. 

Owing to engineering and finan- 
cial difficulties this section may not 
be completed for two or three 
years, it was said. 

Motorists are prevented from 
driving on to South America be- 
cause of gaps in the Pan American 
highway in northwestern and 
southeastern Costa Rica and in 
western Panama, according to the 
report. 





Mum on Allocations 


har epecoes the program for use of 
the vast allocation and other 
powers provided by the Defense 
Production Act has been pretty 
well rounded out by now, admin- 
istration officials have disclosed 
few of their tentative plans. 

Steel. of course, has been dis- 
cussed openly as one of the imme- 
diate problems. Some promises have 
been made that an effort to use 
voluntary allocation methods will 
be instituted at first rather than to 
impose bureaucratic patterns for 
the industry. 

The government, it is said, may 
use funds to finance the con- 
struction of ore-carrying vessels 
for uSe on the Great Lakes, to 
be ready for the 1952 season. 
Doubt has been expressed that 
private capital will be available 
for construction. 

Among the issues which may 
arise is expansion of the steel in- 
dustry. Some New Deal officials 
were urging government construc- 
tion of steel plants long before the 
Korean invasion. According to one 
|}member of the Senate Banking 
| Committee, the huge expansion al- 
ready accomplished by private in- 
dustry and prorrams now under 
wav are not sufficient. 

Building up of stockpiles of criti- 





cal and strategic materials and 
|minerals, of course, will be em- 
phasized. 

| +. * 


* 
Profiteers Scored 
CCORDING to NAM President 





Claude Putnam, American in- 
dustry is determined not only to 
|}produce amply for military re- 


| quirements and civilian wants, but 


CARDS | 





| people 


also to do everything possible to 
hold prices in line, 

“The chiseling opportunist who 
adds to his selling price a single 
penny which cannot be justified by 
an unavoidable increase in produc- 
tion costs is bartering away his 
own and his country’s freedom,” 
Putnam said in a statement to the 
press. 

Price-zouging, profiteering, hoard- 
ing and black or “gray” marketeer- 
ing plav directly into the hands of 
those who would use the war emer- 
gency to fasten upon the American 
“collectivist strait - jacket 
controls from which they may 
never be freed,” NAM’s president 
pointed out. 
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, —America’s most advanced, most luxurious motor car! 
00 
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CALIFORNIA SPEEDSTERS, NOTE—California highway patrol took delivery on these 10 
new Oldsmobile ''88'' club coupes in Los Angeles recently. California, one of the largest 
automobile-owning states in the nation, will use the cars for patrol and law enforcement 
on highways. P. A. Eckles, Los Angeles Oldsmobile dealer, made the sale. 


Engineers Helped 
By ‘Photo Plastic’ 


PITTSBURGH. — A new plastic, 
capable of being made into exact, 
lifelike models of machine parts 
and tools, now is providing “inter- 
nal vision” for engineers in mili- 
tary, university, and _ industrial 


Bennett for Senator 
Walter Bennett, Ford dealer in 
Salt Lake City, is running on the 
Republican ticket for U. S. Senate. 









It’s true in any business. Too-late information leads to 
too-late decisions. Too-little information leads to wrong 


decisions. 


And in your business—the fiercely competitive field of 
automotive sales—wise and prompt planning is espe- 
cially vital . . . the complete, up-to-date figure-facts that 
Burroughs machines deliver are especially necessary. 


Burroughs provides timely and complete records that 
enable you to guide your dealership away from costly 
mistakes . . . direct it to where the greatest profits lie. 
You cut operating overhead by cutting accounting 
time—by eliminating duplication of effort and month- 


end overtime. 


The completeness of the Burroughs line of business 
machines lets you choose the equipment that is just right 
for the size and circumstances of your dealership— 
machines that are backed by Burroughs world-wide 
reputation for quality. Your Burroughs man is qualified 
by training and experience to help you select them. 


Find out from him how quickly and inexpensively your 
business can benefit from Burroughs. Get in touch with 
your local Burroughs office today . . . or send the 


laboratories here and abroad, it is 
reported by the Westinghouse sci- 
entists who developed it. 

First announced as a laboratory 
creation more than a year ago, the 
new “photo-plastic” is aiding re- 
searchers in gun factories, airplane 
engine plants, arsenals, naval lab- 
oratories and universities in the 
design of stronger machinery and 
equipment. The _ kingsize, three- 
dimensional models cut from the 
plastic enable scientists to get a 
“portrait in color” of the strains 
encountered in tools, machine parts 
and other objects, it was said. 


coupon directly to us. 


WHEREVER THERE’S BUSINESS THERE’S 











Burroughs 


GENERAL PURPOSE 


CASH REGISTER- ADDING MACHINE 


locked-in detail tape, 


This cash register-adding machine 
records cash and charge items on a 
identifies 
them, and permits taking a cash 
balance instantly. Used as adding 
machine to verify addition of labor 
and parts and for general adding. 





FOB FACTORY 





Parts Demand Spurts; 
Freight Pinch Felt 


(The opinions expressed herein are those of Columnist Allen and are not 
necessarily those of Automotive News.) 


By A. H. Allen 


ny pers parts suppliers, those furnishing standard items 
particularly, report an intensified demand for shipments 
of additional quantities to auto assembly plants the like of 
which they never have seen. They cannot explain the up- 
surge, especially in view of the slight easing off in produc- 


tion during recent weeks,?——— 


except to suggest it may 
come from two reasons: In- 
ability of alternate sources to meet 
schedules, and buying for inven- 
tory. 

The latter appears more logical, | 
giving consideration to the natural 
apprehension over inroads of fu- 
ture military commitments on ven- 
dors and to possible cutbacks in 
materials allocations. The price 
angle also figures in, since the! 








daily analysis of 


present inflationary push can lead 
prices only one way—up. 
. + + 

Army Cutting In 
POR TiIzs on Army freight 

are seen as delaying shipments 
of materials and parts to auto 
manufacturing centers and of com- 
ponents from manufacturing to 
assembly points. Already there 
have been some air express ship- 
ments “bumped off,” this princi- 


Steer your dealership 
to greater profits— 





This typewriter accounting machine permits 


sales and costs, accounts 


receivable, accounts payable. Writes payroll 
complete in one operation. Makes prepara- 
tion of financial statements simply a matter 


of copying last balances. 





With this desk bookkeeping machine, cus- 
tomer ledgers and statements, accounts pay- 
able, payroll, and general ledger records are 
posted swiftly, legibly, with proof. Also 


serves as 


high-speed 
Excellent for small dealerships. 


adding machine. 





BURROUGHS ADDING MACHINE COMPANY 
DETROIT 32, MICHIGAN 


0 Please have your representative call with the Automotive 


machine descriptions. 


Name 


Dealer Accounting Manual, including form layouts and 


0 I would like to see a demonstration of the Burroughs 
General Purpose Cash Register. 





Street and Number __ 





City and State 





‘pally from air lines in the East 
Stepped-up rail movements to the 
West Coast conceivably could slov 
|automotive shipments to assembl; 
plants there. 
+ * * 

Buick V-8 Engine? 

ACHINERY and_= equipment 
iVE sources are pouring over reams 
of blueprints covering processing 
operations on a 
new V-8 overhead 
valve engine for 
Buick, with a 
view to compiling 
quotations and 
delivery dates 
Some equipment 
reportedly already 
has been placed. 
although the bulk 
of it remains to 
be figured. 








A. H. Allen 
A completely new plant will be 
erected to house the engine manu- 
facturing and assembly sequence, 
the inference being that the project 


will be ready for 1952 models, 
barring unforeseen developments 
abroad. 

* © @ 


Loading Up on Scrap 
[RON and steel scrap market has 
started to bounce up again as 
steel mills have renewed heavy 
buying. Although mills were not 
in a tight position on scrap, they 
apparently decided to build up in- 
ventories from 30 days to 60 days 
or more. At once dealers hold out 
for higher prices and brokers are 
forced to step up their bids for 
available material. The old rat- 
race begins all over again as de- 
| mand outdistances supply. 
|  Choicest industrial scrap is that 
| emanating from automotive 
stamping and machining opera- 
tions and there is always lively 
action on these lists. A compli- 
cating factor is that two electric 
furnace plants in the Detroit 
area take a big bite out of auto- 
motive scrap, possibly as much 
as 450 cars each per month. 
This has meant that Detroit has 
|}moved away from its once pre- 
dominantly plus position on scrap, 
|and steel mills are finding it more 
difficult to locate the heavy ton- 
|nage they formerly could buy with 
| ease. 


|New Tool 


RODUCTION of small screw 

machine parts which formerly 
required localized hardening by 
copper plating and furnace carbur- 
izing now is being done by the 
use of automatic screw machines 
equipped with an induction harden- 
ing arbor mounted on the tool slide 
at one station of the machine. 
Considerable time saving is possi- 
ble, as well as a large reduction 
in the necessary floor area for 
equipment. 

Ford’s Mound Rd. plant and the 
Saginaw Steering Gear division of 
General Motors both have installed 
screw machines equipped with the 
hardening and quench arbors on 
tool slides to process universal joint 
bearings. 


* * * 











CHAIN LOCK—Nolan Co., 316 Pennsy!- 
vania St., Bowerston, O., announces a new 
model of the type H one-man car door 
opener. Nolan says a major improvement is 
the large, positive locking safety hook which 
cannot become detached when attached to 
the box car door, This can be swung ‘30 
degrees but locks itself firmly in place 
unee assuming the pulling position, Nolan 
claims. 
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More new ¥ 


PONTIAC buyers) 


read LIFE than any other magazine!* 
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* Watch for results on other makes in succeeding ads. 


By far, LIFE leads all other magazines 
in coverage of new Pontiac buyers! 


In the fall of 1949, Statistical Analysts surveyed 
the magazine reading habits of 10,000 most recent 
new Pontiac buyers selected on a geographical 
basis by R. L. Polk. 3000 answered the ques- 


tion: ‘‘What magazine or magazines do you read 
regularly?” Here are the figures proving LIFE is 
first with Pontiac buyers . . . just as LIFE is first 
with all new car buyers! 





PER CENT 
MAGAZINE READING 


LIFE 49.0% 


Saturday Evening Post 29.0% 


Collier's 17.0% 





9 Rockefeller Plaza, New York 20, N. Y. 


First in advertising 


First in audience 


Time 19.0% egise First in magazine circulation 


Look 13.0% 


FIRST WITH NEW CAR BUYERS! 
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Reports from Various Areas... 





Auto Market Page 


and Smith Motor) 


Akron 

New-car sales in Summit county 
(Akron) during the week ended 
Aug. 19 totaled 584 units. This was | 
below the previous week’s alltime | 
high mark of 672 new-car sales, | 
but well above the comparable 1949 | 
week’s total of 374. 

Used-car sales pursued a sim- 
ilar course. In the week ended Aug. 
18, 671 used cars were sold, against 
728 in the preceding week and 465 


in the same 1949 week. 
* * * 


Pittsburgh 

Despite a slight drop in the vol- 
ume of freight shipments, business 
in the Pittsburgh district showed a 
moderate gain the week ending 
Aug. 12, according to the bureau 
of business research, University of 
Pittsburgh. Industrial production 
and the volume of trade were up a 
little. After allowance for the usual 
seasonal changes, the bureau’s in- 
dex of business rose from 205.8 per- 
cent of the 1935-39 average at mid- 







August to 206.8 in the Aug. 12 week; 
it was 208.9 in the first week in 


August and 212.3 at the end of July. 
o + * 
San Antonio 
Under the stimulus of “war 
scare” buying, new-car sales in 
Bexar county (San Antonio) 


climbed to 1,704 units during July. | 


This was a postwar monthly rec- 
ord, surpassing the previous peak 
of 1,480, set in June of this year. 

New-truck and commercial- 
vehicle sales also established a 
new postwar standard during the 
month as 406 were delivered. The 
previous high was 203, set in 
April, 1950. 

The new-car sales race among 
dealerships was paced by the San 
Antonio Buick Co. with 155 trans- 
actions. Ormsby Chevrolet Co. was 
second with 119 new-car sales, fol- 


lowed by O. R. Mitchell Motors 
(Dodge) with 118 sales. 
Milam 


Two Chevrolet outlets 


Mi gcutauelec VN mse Ay 


with this POWERFUL, yet 
ENTERTAINING, PICTURE 


Here's a talking picture that talks your language. Tells how 

a good sales-service plan can benefit every man in a car dealer’s 
organization. Not one word of Kendall commercial. Twenty 
minutes of sound merchandising help shown in your shop at your 
convenience. Call your Kendall Distributor or mail the coupon 
today as the first step toward boosting your lubrication business, 


your customer parts and labor sales, your all-over profits. 


the Coupon 
ED 





a Get the 


Chevrolet Co. 
Sales—tied for the 
truck sales with 


lead in new-| 
33 = deliveries. | 


|Ormsby Chevrolet followed with 30| 


sales, then came the Gillespie Mo- | 
tor Co. (Ford) with 28.—(J. H.| 
Reed.) | 


+ * * | 


New York City 

The used-car market, usually in| 
the doldrums in the Big Town at} 
this time of the year, continues to| 
enjoy the best of health as the 
result of a steady demand for ve-| 
hicles of all types ranging from 
1940 up. 

A typical listing of prices by a 
Long Island used-car dealer con- 
tained the following offerings: 

’47 Chevrolet, $1,095; °47 Olds- 
mobile, $1,375; ‘47 Buick, $1,395; 
’48 Studebaker, $1,295; '48 Chrysler, 
$1,595; °48 Packard, $1,595; ’°48 
Buick, $1,595; '49 Buicks, $1,975 to 





$2,295; 49 Fords, $1,375 to $1,695; 
’49 Lincoln, $1,775; '49 Oldsmobile, 
$2,275; °49 Nash, $1,575; '49 Cadil- 
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Bredford, Pennsylvania 


NAME —_______ 
COMPANY 
STREET. 


| 
| 
| 
| 
| 
| 
| 
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cITY 


How to Boost Parts and Labor Sales 


ncati 


KENDALL REFINING COMPANY i‘ 


We're interested in showing “Get the Lubrication 
and You Get the Service” to our organization. 


~ZONE 





EASTERN FORD DEALERS IN CONFERENCE—Sales training, expense control, service selling 
and used-car trading were discussed by Ford dealers who attended a district managers’ 


conference held by the northeast region recently in the New York area. Seated, left to 
right, are: Harry Koplin, of Hagin and Koplin, Newark, N. J.; Joseph Eger, Eger Motors, 
McKeesport, Pa.; C. J. Seyffer, Ford northeast regional manager; A. W. Howard, Howard 
and Lewis Motor Sales, Providence, R. |., and J. C. Stephens, J. C. Stephens Motor Corp., 
Buffalo. Standing are rd district sales managers R. F. Leonard, Buffalo; Nelson F. Bowe, 
New York; H. M. Lidgard, Pittsburgh; J. F. Connors, Somerville, Mass., and C. E. Pierson, 
assistant regional manager. 





lac, $2,995; °50 Chevrolets, $2,175|of Beautiful ’46s and ’47s at Real 
and $2,195; ‘50 Ford, $2,375; ’50|Savings, Plus Carol’s Famous Six- 
Plymouth, $2,075; '50 Pontiac, $2,-|Month Written Guarantee.” 

975; ’50 DeSoto, $2,995; 50 Chrys- This ad indicates what buyers 
ler, $2,795. have known for some weeks now. 

A line at the bottom of this|Used cars are still plentiful, if you 
dealer's advertisement in a subur-|want to pay the price being asked 
ban daily newspaper read: “Dozens|for them. New-car deliveries are 

. —————— | slow, with three to six-week wait- 
ing periods common even on inde- 
pendent makes and less popular 
models of the leaders. 

“Scare buying” seems to have 
died down somewhat, but the de- 
mand fluctuates almost in direct 
proportion to American soldiers’ 
fortunes in Korea and Jacob Ma- 
lik’s fulminations in the United 
Nations Security Council meetings 
at Lake Success. Advertising of 
nearly all local dealers, both new 
and used-car operators, has been 
restrained, Bonded System, Inc., 
which operates several showrooms 
in Manhattan and Queens, adver- 
tises: “Don’t Buy a Car Unless It’s 
Necessary—But If It’s Necessary, 
We Have Them.” 

The one unhealthy aspect of the 
current market situation is the 
large number of 1950 cars driven 
five or ten miles which have turned 
up on used-car lots. Legitimate 
dealers will deny having had any- 
thing to do with these bootleg 
operations. 

Nevertheless, plenty of 1950 ve- 
hicles are available and several 
hundred dollars above the factory- 
established price at almost any big 
used-car lot. 

* > © 


Denver 

Wartime spirals in automobile 
purchases have jumped auto license 
sales to a new record and threaten 
to exhaust the stock of plates on 
hand at the Denver motor vehicle 
department, it was announced last 
week. 

License plate purchases for cars 
neared the 124,000 mark and a 
reserve stock of 9,000 more was 
shrinking fast, according to Gordon 

,|C. Butler, director of the depart- 
ment. A total of 121,493 passenger 
plates were sold in all of 1949. 

Present license fee collections are 
11 percent up over the correspond- 
ing period a year ago. Ownership 
fees climbed 35 percent, Butler 
said. 

“This increase in fees is due to 
the increase in the number of pur- 
chases,” he said. “The large in- 
crease in ownership fees reflects 
the amount of new and expensive 
;automobiles the public is buying.” 

During July, sales jumped 46 per- 
cent, indicating that the public 
|feared a shutdown of production 
jand flocked to automobile show- 
|rooms just as they had to sugar 
}and nylon counters. 

“The buying spree in cars is down 
quite a bit in the past week or so,” 
|Butler said. “It isn’t that people 
|don’t want to buy. The manufac- 
|turers have fallen behind the order 
| books.”—(Ira R. Alexander.) 

* * * 


Montreal 

Prices cf used cars have jumped 
in Montreal since the outbreak of 
|the war in Korea. Late-model cars, 
|from 1947 to 1950, are selling at 
|from $75 to $100 more than they 
brought in June. Owners of cars 
are also asking higher prices in 
second-hand deals. 

Increased inquiries for cars and 
fears of a shortage have combined 
to force a return of the sellers’ mar- 
|ket, the sales manager of a Mont- 
|real dealership commented. 
| War-born fears were blamed by 
| the Better Business Bureau for the 
| (Continued on Page 17, Col. 1) 
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with seven-month totals in paren-| 
| theses: 
Austin, 11 (38); Buick, 320 (2,114); 
Cadillac, 62 (337); Checker, 2 (2); 
Chevrolet, 669 (4,846); Chrysler, 134 
(523); Crosley, 0 (1); DeSoto, 117 
rapid climb in sales of tires since |county totaled 398 in July, bring- | (403); Dodge, 327 (1,233); Ford, 588 
the end of June.—(Roy Carmichael.) |ing the seven-month total to 2,240, | (4,626); Ford (English), 0 (1); Fra- 
« 8-19 |somewhat under 1949. |zer, 22 (155); Hudson, 86 (705); | 
| P ; -. |Jaguar, 0 (1); Kaiser, 133 (545); | 
July’s record was surpassed in lLincoln, 17 (114): Mercury, 158| 
passenger cars only by April, | (1,181); Nash, 158 (707); Oldsmo-| 
1929, and April, 1950, in addition | pije, 200 (1,302); Packard, 66 (507); | 
en-| to June, according to Finance & | Plymouth, 428 (1,656); Pontiac, 187| 
abled dealers in Orleans parish} Commerce, local business daily | (1,510); Renault, 0 (1); Studebaker, 
(New Orleans) to establish an all- | paper. |127 (1,111); Willys, 25 (61). 
time high for both new-car and | Leading the parade for the first es 
truck sales in a single month when| seven months is Chevrolet with | 
the total titled passenger cars for | 4,846 compared with Ford’s second | 
July reached 2,359 and truck sales | spot of 4,626. Trailing in third spot 
amounted to 361. jis Buick with 2,114, a position 
Of the total new-car sales, 2,099 | usually’ “Cais "cle ek car sales dropped to 1,424 for the 
: J ~-|seven days ending Aug. 18. This 
were sold through authorized deal-| make delivered only 1,656 cars in| was the lowest week since the out- 
ers and 260 through unfranchised|seven months, though July deliv- | Pronk a cen teaaatiiiee 
outlets. Truck sales accounted for | eries were nearly double a year ago.| Ajgg down were used-car sales 
354 through authorized dealers and | In the heavy-car field Packard|with the week’s turnover being 
seven through unfranchised out-/took the lead from Cadillac with| 2.502, a drop of 200 from the pre- 
lets. | 507 compared with the latter's 337 | vious week, and the lowest since 
The July new-car business|for the seven-month period. Lin- | the Korean affair sent sales soaring. 
brought the total for seven months |coln trailed with 114. Turnover in used trucks, accord- 
up to 11,688 as compared with 6,464| Following is a breakdown of new-|ing to the Federal Reserve Bank 
for the like period of last year. car deliveries for the area in July|of Cleveland, “rebounded from a 


New-car sales in July last year aes 
only amounted to 1,203, thus giv- 
ing the corresponding month of 
this year a 1,156 unit increase. 
The previous high month was 
June with 1,971 registrations. 

It marked the first time in his- 
tory that sales have soared above 
the 2,000 mark in the Crescent City. 

More cars could have been sold, 
but the demand exceeded the sup- 
ply. Never before has business been 
so flush. During the month of July 
two dealers tied for top honors in 
delivering the greatest number of 
units, passenger cars and trucks, 
in a single month. Each had 238. 
One of these dealers, not being 
prepared for such a volume, had 
to hire extra mechanics to “get 
ready” the cars and extra help in 
the office to bill out the cars. 

The previous high month for 
trucks was May with 284 registra- 
tions. June sales were 271. 

All dealers reported a tremen- 
dous increase in service and parts 
business, In a good many instances 
dealers had to turn away service 
customers, 

Individual sales by makes 
through authorized dealers were: 
Chevrolet, 410; Ford, 317; Plym- 
outh, 221; Dodge, 177; Buick, 142; 
Pontiac, 136; Studebaker, 129; Mer- 
cury, 104; DeSoto, 96; Oldsmobile, 
83; Kaiser, 64; Chrysler, 49; Cadil- 
lac, 45; Nash, 44; Willys, 24; Hud- 
son, 20; Packard, 18; Lincoln, 3, 
Crosley, 7; Frazer, 1, 
Hillman-Minx, 1. 

Individual sales by makes 
through unfranchised outlets 
were: Buick, 56; Chevrolet, 45; 
Oldsmobile, 31; Pontiac, 29; Plym- 
outh, 20; Dodge, 14; Hudson, 12; 
Willys, 10; Chrysler, 10; Ford, 8; 
Cadillac, 4; DeSoto, 6; Kaiser, 3; 
Renault, 3; Mercury, 2; Hillman- 
Minx, 1; Packard, 1; Stude- 
baker, 1. 

Individual truck sales by makes 
through authorized dealers were: 
Chevrolet, 127; Ford, 94; Dodge, 
39; International, 32; Studebaker, | 
24; GMC, 23; Willys, 7; Mack, 6; 
White, 6; Diamond T, 2; Reo, 1. 

Individual truck sales through 
unfranchised outlets were: Willys, 
3; Ford, 2; Chevrolet, 2.—(Gordon 
Hebert). 


Auto Markets 


(Continued from Page 16) 


New Orleans 


The panicky buying spree as a | 
result of the Korean situation en-| 


Cleveland 
War nerves have apparently 
eased with buyers resuming a 
more “normal” approach as new 


AITAY aT iu 


2; Austin, 


* * * 


Minneapolis 

Though delivery of new cars in 
Hennepin county, which includes 
Minneapolis and suburbs, set a new 
record for July, deliveries declined | 
from the alltime monthly record | 
set in June when 4,482 cars were} 
delivered. July’s total was 645, or | 
3,837. The seven-month total for| 
the area reached 23,672, well ahead | 
of 1949’s like period when deliveries | 
totaled only 15,870. 
July, despite a slight decline from | 
the previous month, still was the 
fourth highest month on record | 
here. 
The seven-month figure of 23,672 | 
new cars is a larger number than 
has been delivered in any one full 
year except last year, indicating | 
a record total will be made in 1950, | 
barring any severe cutbacks due to| 
he war during the next three! 
months. 
New trucks delivered the | 


Wheels—Hub and Drum Assemblies — 
Brakes— Vacuum Power Brake Units for 
Passenger Cars, Trucks and Buses. 


in 


4, 1950 


| 
| 
| 


; | 


HOW . . . MUCH?—Ernest Gerzeny, Cleve- 
land Kaiser-Frazer dealer, shows a new form 
of barter. He accepted a load of Indian 
arrowheads, spearheads and ceremony stones 
in exchange for a 1938 DeSoto club coupe. 
He values the collection at approximately $25. 


one-week slump to 139, a little over | 


the average the past several weeks.” 
New trucks were down slightly, 


17 


skidding to 148, the lowest in at 
least six weeks.—(Sanford Markey.) 
+ * * 


Indianapolis 


A total of 3,459 cars were sold 
during July in Indianapolis and 
surrounding territory, according to 
the monthly registration summary 
of the Indianapolis Auto Trade 
Assn. Total car sales to Aug. 1 
were set at 19,039 units by the 
association. 

Chevrolet was holding a slight 
edge over Ford for the first place 
position in sales, with Chevrolet 
sales for the year through July at 
4,641 units and Ford’s at 4,442 units. 
—(Leslie E. Dunkin). 


* + * 


Richmond, Va. 


Conclusive evidence that used- 
car prices in this area have been 
on the rise was furnished recently 
by the state division of purchase 
and printing. 

The office sold some 30 used au- 
tomobiles to the highest bidders 
at the end of July. Prices ran from 
$100 to $150 more than those ac- 
cepted for used cars in a similar 
sale conducted at the end of June. 


ssemblies for Light Commercial 


Wheels — Hubs— Axles— Miscellaneous 
Parts for Farm implements. 


. 


8 KELSEY-HAYES WHEEL COMPANY. PLANTS: 


4 KELSEY-HAYES PLANTS IN MICHIGAN 


McKEESPORT, PENNSYLVANIA @e LOS ANGELES, CALIFORNIA 
DAVENPORT, IOWA e WINDSOR, ONTARIO, CANADA 





_AUTOMOTIVE NEWS, SEPTEMBER 4, 1950 _ 


ae cae ot 


eee ies 
ie ee 


: Sito yt 
he eas 3 j 


i he aoe ter 


i te) a 
ion i 


ee iat 
ee 
Ce 


ee bd 





_AUTOMOTIVE NEWS, SEPTEMBER 4, 1950 





Get a horse 


...-BUT THIS WAS A RACE NO HORSE WON 
















Old Dobbin lost out because he couldn't match 
the dependability, convenience, speed and comfort 


of the modern motor car... 
ee ET A HORSE,” the gag line of early motoring, was than 400 products Auto-Lite builds 
i> more than a taunt. Horses were dependable— in 28 great Auto-Lite plants from 


motor cars were not—a fact that gave barb to the taunt. coast to coast . . . and world-wide 





But today all that is changed. It is the modern motor service facilities, for which Auto-Lite 


car which is the measure of depend- is justly proud, assure lifetime satisfaction to owners 
ability. The horse has disappeared of Auto-Lite factory-equipped cars, trucks, tractors, 
as a factor in today’s transportation. airplanes and boats. Service means the latest in tech- 


Auto-Lite has played a major role in nical training, provided by the great Auto-Lite Service 





establishing this enviable record, and School in Toledo and field schools held by Auto-Lite 
today is the world’s largest independent Distributors everywhere. Success of 
manufacturer of automotive electrical these winning combinations during 


equipment. Constant research, engineer- 39 years of progress can be summed 





ing and inspection assure the high quality up in this phrase . . . “You'Re 





and proven dependability of the more Atways Ricut with Auto-Lire.” 
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BATTERIES * BUMPERS * FUEL PUMPS © HORNS * GENERATORS 

LIGHTING UNITS ¢ SPEEDOMETERS * SPEEDOMETER CABLE 

SWITCHES ¢* STARTING MOTORS «© INSTRUMENTS & GAUGES 

IGNITION UNITS * MOULDED PLASTICS * WINDSHIELD WIPERS 

WIRE & CABLE ¢ SPARK PLUGS * METAL FABRICATED ASSEMBLIES 
DIE CASTINGS—Gray Iron; Zinc and Aluminum Base 
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Accident 


In Windshield Wi 


GARY, Ind.—A nationwide auto- 
motive memorial 
making available 31,500 cash re- 
wards totaling $1,022,000 to auto- 
motive servicemen, was launched 
last week by John W. Anderson, 
president of The Anderson Co., 
manufacturer of replacement wind- 
shield wiper blades, arms and vacu- 
um wiper motors. 

According to Anderson, a prom- 
inent firm of certified public ac- 








Anderson to Award $1,022,000 to Servicemen 


safety project, | 
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la pair of new wiper blades or arms 
on any car or truck carrying a 
memorial license number, and re- 
ports the installation, he receives 
|the cash reward that number car- 
|ries on the secret list. Those, re- 
| wards run from $10 to $20 on 31,100 
|of the numbers selected and from 
| $500 to $1,000 on the other 400 num- 
bers. The higher rewards are for 
installations of pairs of both blades 
and arms. 

This memorial project is said 
by The Anderson Co. to be intended 
as a continuing reminder to all 
j}automotive servicemen of their re- 
sponsibility to see that all safety 





Memorials 





per Safety Contest 
| countants has selected from all 
over the nation a secret list of 
31,500 license numbers known 
only to the certified accountants. 
These license numbers’ carry 
ANCO memorial safety service re- 
wards in amounts ranging up to 
$1,000. Each number is dedicated 
to the memory of one of the 31,500 
Americans killed in automotive ac- 
cidents in 1949. 
Whenever a serviceman installs 








New 








the Dodge-Plymouth dealer's headquarters 
| Come On In.'' He maintains the only ‘'black lighted" billboard in the state. 


equipment of cars and trucks is 
kept in condition to help their 


Passenger Car Registrations, 32 States for July, 1950-1949 





is a sign which reads, 





FRIENDLINESS HIS MOTTO—Pictured is Bob Reese's used-car lot in Twin Falls, Ida. Over 


“Bob Reese's Office, 


drivers avoid smashups. Obscure 
vision is Anderson’s main target. 
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Car registrations by states are released we ~ 2 % s & 8 

here weekly, as completed by R. L. 5 4, i + = % ° 5 

Polk representatives in state capitals. >. ~<a s E 2 o S © 

> <F 2 zo 2 3 = 2 

| 6 62) a) < . 3P 2S 
tates Previous! ‘50; 4604) 3504) 9492| 16359| 33959| 26122| 887| 7675| 34684) 13015; 2314) 32487, 8594, 10182; 66592| 418| 3320; 3738; 47; 93; 186, 4407, 5361; 1974, 6913) 1125) 152| 159231 
Rasorted for Joly 49 3134 2277 7739| 13167| 26317) 20371; 739) 4404| 25514) 9432) 1922) 31192) 6963) 8370 57879) 444), 2091| 2535) 116} 58) 223] 4147| —4227|_ 2849) 5906| 893] 75] 130739 
California — ‘50 1456, 1050, 1959| 3472) 7937, 5658, 197, 1817, 7672; 2846, 724, 8002) 1858; 2225, 15655, 73, 549 622 3) 86, ~=—s«16| ~—s«1071| «1485; +338; 2272; +180; 85) 37422 
49, 1051| 1165; 1991| 3684/ 7891| 6171| 258] 1455) 7884| 2644, 827) 9170) 2379/ 3008; 18028) 70, 341) 411 13; 60, 47,_~—«*1093)—«*1223) =~ 610) 2906 ~—«198) ~—:103|—-40467 
Colorado ‘50, 202; 139, 444, 560, 1345) 860 55, 328, 1243; 521 61, 1096, 258 367 2303 it 73 84 14 279; = 252 76; 166 % 2; 5800 
‘49' +120, «=«59|—«215| 374) 768) 687 29' +179) ~=«-895| 267 51\ 765) 170) 222) 1475 1044 5 - 273\ 159 —-86|_—*145 19) | __388! 
Connecticut 50, 322) 216, 576, 636, 1950, 10/6, 47, 475, 1598, 734, 188, 1708; 516; 572, 3718 22; +178, + 200 1 38 21 229, 301, +144, + «4356, +128 64, «8748 
'49| «147/—s«4112|=s«396) 529) 1184! 67 31! 182) 884) 444) «=101) +1172) 368) ~=—470'— 2555 7 56 63 10 9 133! 169 143) 257 35 9) 5451 
Louisiana 50. 254, 218, 525, 775) W772, 1710 37, 422, 2169, 788, 121; 2151; 408, 620, 4088 18, 218; 236 i 21 166, 195 75, 392 75 7, 9197 
‘49, 130! 691 377| 633! 1209! 1360) 44 768! 1672) 387 77\ 1670 2°0' =409' += 2823 211 107| +128 \ 2 20 208 129 97\ 281 53 4) 6627 
Maine — 2 50 97, 66; 173, 282; 618 400 21, 114, 535; 198 44, 509, 18, 187, th? 7 58 65 3 ® 87; 102 26, «119 39 4, 2725 
49 58 37/163! 2241 ~=—482| = 324 13 73| 410) ~=—«148 32/ 566) 161| 189' 10% 5 60 65 6 7 88 91 51 73 34 2| 2405 
Michigan 5 50, 1123), 968, 2712, 4455, 9258, 8303, 285, 1851| 10439, 3377; 776) 10467, 2469; 3286, 20375 98; 1256, 1354 5 9 13; 1433) (1228; «272; «+1104; ~=—203 15, 45708 
49} 565! 521) 1517) 2339] 4942! 6342/ 139) ‘115417635! 2096 ~—342|_ 8285! 1628! 2409! 14760! 77! 365! 442 15 2 34 636 648 578) 706 7 10\ 30479 
North Dakota _ "50 128). 102; 201, 423) 854, 759; ti; 102, 872; 255 35, 780, 160, 227, 1457 5, 102; 107 5 51, 103 48, «5! 20 3668 
‘49 74, 37] 66] 237) 414) 245; ~—=8|_ ~— 46! — 299 95 8! 448 82! 102 735 22 54 76 | 3 44 91 30 84 9| | _—1786 
South Dakota 50, +79) +50, 177| 306; 612; 504 11} 131) 646; «187 30, 769, 135; 202, 1323 20; 105; = «125 1 1 83, 121 52, 133 10) | 3107 
49} 74| = 33} ~—«135]_—2tt| = 453) 352] 84 457) 148) 24) — 489) 99!_——*120 880 12} 50'_—62 | 4 T 87' 4) 7 _|__2167 
Texas 50) 698 422| 2065, 2926, 6111| 7852|  207| 2627| 10686, 3553, 557, 8760 1906; 2482, 17258 62; 330, 392 5 7 17 490, 1000, 312; 1883) 200 15| 38376 
'49|  463| «-252| «1029| 2188} +3932) 3751 160 946) 4857) 1472) 255| 5Ii7) 934) 1211) 8989 39/  181' 220 89 10 38 477| 540! 362) 909 = 155 7| 20585 
Vermont "50, 49 22; 77| +«+t4|; 209) +X+Iee))Ct 54, 223 84 20, 176 90 90 460 2 43 45 4 i 35 38 21 34 32 2; +1194 
49 27| 22] _~—s«S 85} 195) __—12I 2 26) 149! «89 5 206 63 79 452 4 30 34 2 5 29 55 33 52 19 21/1046 
Washington "50, 424, 254; 601, 881| 2160) 1512 46, 422; 1980, 779 120, 1977; 548 584, 4008 40, 280, 320 2 47 18 244, 470; —«4113) Ss: 507 80 67, 10016 
'49\ 146! «169| 334) 661) 1310) 880! 31) 148! 1059! 332 99) 1643) 425) 340° 2839 12) 84 96 36 12 16 110! 200! 136) 349 21 5| 6189 
“32 States Reported "50| 9436) 7011) 19002| 31416) 66065) 54924, 1805 16018) 72747| 26337 4990, 68882, 17123| 21024, 138356, 776 6512, 7288 63, 289, 331/ 8575) 10656) 3451) 14030; 2128) 413) 325192 
to Date for July 49 5989| 4753) 14023) 24332) 49097| 41275) 1475) 8965! 51715! 17554| 3753) 60723) 13552) 16929) 112511) 723) 3460) 4183) 271| 164) 414) 7299) 7619} 5039| 11759) 1514) 237| 251822 
“Year : %50) 56881) 42208|113182| 189876 | 402147|629795| 17995| 1727121820502 276950 43537 737005 193392 230575 1481459, 8718 31189 39907, 606) 3133) 3535! 81258/100255; 41399/160708) 16992) 3243|3155144 
to Date 49| 64518) 51674| 120536| 257959 | 494687 | 389192/ 21609) 86625| 497426! 198700! 44398| 494816) | 35709| 157734| 1031357! 12059/ 34712) 46771' 3952! 1717) 6574) 84485) 72429) 53489/102018| 15349/ 3184/ 2413438 


Truck registrations by states are 
released here weekly, as com- 
pleted by R. L. Polk representa- 
tives in state capitals. 








24 States Previously ‘50 
__Reported for July a 
California ‘50 

49 
Georgia ‘50 
a ‘49 
Maine ‘50 
Bt —s ‘49 
Massachusetts "50 
i , 491 
Minnesota ‘50 
i ‘49 
Montana i ‘50 
ee. ‘ 49 
South Dakota ‘50 
491 
Texas ‘50 
‘49 
Washington ~ *50) 
a 49 = 

33 States Reported - Sol 
_to Date for July 49 

Year 50 
_to Date 49 


The following advertised-delivered prices 
ere based on factory retail prices at the 
factories. They include federal excise 
taxes and factory handling charges, and 
dealer delivery and handling charges. 
They do NOT include transportation 
charges, state or local sales taxes or 
optional equipment. 


AUSTIN—A40—4-dr. sed. 
539; stat. wag. (Countryman), $1,649. 
A90—Atlantic conv. manual top, $2,460 
(hydraulic top, $2,634): sports sed., $2,865. 
(Delivered in New York.) 


BUICK—Special Series 40—4-dr. 
back sed., $1.941 (deluxe, $1,983); 
jetback sed., $1,909 (deluxe, $1,952); sed. 
$1,856 (deluxe, $1,899); bus. cpe., 

Super Series 50—4-dr. tourback 
$2,139; 4-dr. Riviera sed., $2,212; 
sed. cpe., $2,041; conv., $2,476; Riviera, 
$2.139; stat. wag., $2,844. Roadmaster 
Series 70—-4-dr. tourback sed., $2,633; 4-dr. 
Riviera sed., $2,764; sed. cpe., $2,528; 
conv., $2,981; Riviera, $2,633 (deluxe, 
$2,854); stat. wag., $3,433. (Dynafiow 
standard on Roadmaster, optional on Spe- 
cial and Super models at $169.20.) 

CADILLAC—Series 61—-4-dr. sed., $2,- 


(Devon), $1.- 


tour- 
4-dr. 





New Commercial Car 


Registrations, 


| | | | 


Brockway 

Chevrolet 
Diamond T 
International 
Kenworth 


| | 
| 2 


E13 


| 


a 
> 
A 


Autocar 























Sterling 








Willys-Overland 


33 States for July, 1950-1949 


Miscellaneous 


| 














866; club cpe., $2,761. Series 62-——4-dr. sed., 
$3.234; club cpe., $3,150; conv., $3,654; 
Coupe DeVille, $3,523. Series 60 Special— 
4-dr. sed.. $3,797. Series 75—4-dr. 7-pass. 
sed., $4,770; 4-dr. 7-pass. Imperial sed., 
$4,959. (Hydra-Matic standard on Series 
62 and 60 Special, optional on Series 61 
and 75 at $174.25.) 

CHEVROLET Styleline Special—4-dr. 
sed.. $1,450; 2-dr. sed., $1.493: club cpe., 
$1,408; bus. cpe., $1,329. Styieline Deluxe 
—4-dr. sed., $1.529;: 2-dr. sed., $1.482; 
club cpe., $1,498; conv.. $1,847; Bel-Air, 
$1.741: stat. wag., $1.994. Fleetline Sne- 
elal—4-dr. sed., $1,450: sed. cpe.. $1,493. 
Fleetiine Deluxe—4-dr sed.. $1.529: sed. 
cpe., $1,482. (Powerglide optional on De- 


luxe models at $158.50.) 








Truck registrations by states are 
released here weekly, as com- 
pleted by R. L. Polk representa- 
tives in state capitals. 
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$1.507: Suburban. $1855 (Special, $1,- 
° . 960.75); bus. ene 81.285.75. Deluxe P20 
4-dr. sed.. $1,566: club cpe., $1,534.25 
urrent rices on ew uUTOmMmODIIeES Special Deluxe P20 4-dr, sed. ‘$1,644 
club cpe.. $1,617.50; conv., $1,997; stat 
wag., $2,387. 
(WIRYSLER Royal {-dr. sed., $2,- | Deluxe Eight 4-dr. sed.. $1,545: 2-dr. |cpe., $1.999. (Hydra-Matie optional on all ae 
ISTH Bepens, 4-de ged,. 2.87%; club cee’, [nea $1.407°50; bus. cpe $1,419" Custom | models at $158.61.) oak talon, a eran ee a 
$2,133.75; stat. wag., $3,183.75. Windsor | Deluxe Six—4-dr. sed., $1,558; 2-dr. sed.,| LINCOLN 4-dr. sed., $2,575.50; club | 745, eluxe. $1.! : 2-dr. sed., $1,694 
4-dr. sed., $2,348.50; 8-pass, 4-dr, sed., | $1,511: club cpe.. $1,511; stat. wag., $2,- | cpe.. $2,528.50: Lido. $2,721. Cosmopolitan | (deluxe. $1.789); club cne.. $1,694 (deluxe, 
$3,069.75; ciub cpe., $2,327.50; conv., $2.-|027.50. Custom Deluxe Eight—4-dr. | sed., |—4-dr. sed.. $3,239.50; club cpe., $3,187; | $1789); conv. deluxe. $2,122; Catalina de- 
761; Newport, $2,656.50; Traveler. $2.-|$1,637; 2-dr. sed., $1.589.50; club cpe..|conv., $3,949.50: Capri, $3,405, (Hydra-| luxe. $2.000 (suner deluxe. $2,058); stat. 
579.75; lim., $3.196. Saratoga—4-dr. sed.. | $1,595; conv., $1.948; Crestliner, $1.710.50; | Matie optional on all models at $174.25.) | Mak... "Gane ee — bus. oe. 
$2,667.25; club cpe., $2,641. New Yorker |stat, wag., $2.106.50. MEROCURY—4-dr. sed.. $2.032; Model 72| S005. ‘Sr poss; Gam a” snes ie 
-4-dr. sed., $2.783; club cpe.. $2,756.75; FORD OF BRITAIN—4-d a. (Pref club cpe., $1,979.50; Model 72-A club cpe., 1 eluxe. rath «-ar, sed.. , (de- 
conv., $3,263: Newport, $3,157.75. Town AIN—-4-dr. sed. (Prefect, | ¢1 o75- conv.. $2,411.50; Monterey, $2,146; | U%e;, $1-858); club che, $1,763 (deluxe. 
& Country——Newport, $4,027.75. Imperial— | c!oth). $1,040; 4-dr. sed. (Prefect, leather), | ?'-0'?" 50 560.50. vo ee * | $1.858): conv. deluxe, $2,190; Catalina de- 
4-dr. sed.. $3,080 (deluxe. $3,201) Crown | $1:077; 2-dr. sed. (Anglia), $947, (Deliv- stat. WSs $2,560.50. luxe, $2.069 (super deluxe, $2,127); stat. 
Imperial-_4-dr sed.. 5,278.75 lim.. $5.- ered in New York.) NASH Rambler Custom —conv., $1,808; | wag., $2.332 (deluxe, $2,411); bus, cpe.. 
383.75. (Prestomatic optional on Royal at FRAZER—4-dr. sed., $2,359; Vagabond. bp Fi tése ear Se ae — a, et aka eee pe hg 
: , © ent ieee” 4 * | sed., .738; 2-dr. sed., 713; * ‘ .819); sed. ee ; eluxe, 
$120.90, standard on other series.) | eee acamans Matic optional on all mod | $1,735; bus. cpe., $1.633, Statesman Cus-|$1.768). Streamliner Eight — 4-dr, sed.. 
CROSLEY—2-dr. sed., $882; conv., $882; r seat = | tom—4-dr, sed., $1,897; 2-dr. sed., $1,872; | $1.792 (deluxe, $1.887); sed. cpe., $1,742 
stat. wag., $915.50; roadster (Hotshot), HILLMAN MINX 4-dr. sed., $1,495; | club epe., $1,894, Ambassador Super—4-dr. | (deluxe, $1,837). (Hydra-Matie optional on 
$872. Super 2-dr. sed., $951; conv,, |conv., $1,745; stat. wag., $1,797. (Deliv-|sed., $2,064; 2-dr. sed., $2,039; club cpe.,|all models at $158.50.) 
$953.50; stat. wag., $984; roadster (Super | ered in New York.) | $2,060. Ambassador Custom 4-dr. sed., Ss 
Sports), $925. | HUDSON Pacemaker 4-dr. sed., | $2.223; 2-dr, sed., $2,198; club cpe., $2,- RENAULT — 4-dr. sed., $1.035. (Deliv- 
DeSOTO—Deluxe—4-dr. sed., $2,008.75; | $1:933; 2-dr, sed.. $1,912; club cpe., $1,-|219. (Hydra-Matie optional on Ambassa-|¢red in New York.) 
8-pass. 4-dr. sed. 2698.75: club cpe.. 933; conv., $2,428; bus. cpe., $1,806.50, | dor models at $158.50.) STUDEBAKER—Champion Custom—4-dr 
$1,998.75; Carry-All, $2.213. Custom —4-dr, | Pacemaker Deluxe —4-dr. sed., $1,959.25; | | OLDSMOBILE — Series 88 — 4-dr. sed.. | 8¢d., $1.519.25; 2-dr. sed., $1,487.50; club 
sed, $2,196.25; 8-pass. 4-dr, sed., $2,-|274r. sed., $1,927.75; club cpe., $1,959.25; | $1,978 (deluxe, $2,056); 2-dr. sed., $1,920 | CPe.. $1.513.75; bus. cpe., $1.419. Cham- 
885.25: club epe., $2,178.25: conv. §2.- |COnV-. $2,443.75. Super Six—4-dr. sed.. $2,- | (deluxe, $1,998); sed. cpe., $1,904 (deluxe, | Plon Deluxe—4-dr. sed., $1,597.25; 2-dr 
600.50; Sportsman, $2,511.25: stat. wag 105; 2-dr. sed.. $2.068; club cpe., $2,101.75; | $1,982); club cpe., $1,878 (deluxe, $1,956); sed., $1.565.50; club cpe., $1,591.75; bus 
$3,115.25; Suburban, $3,201.25.  (Tip-Toe | COMY:. $2,628.50. Super Eight—4-dr. sed., | conv., $2,294; Holiday, $2,162 (deluxe, $2,-|¢Pe-. $1.497. Champion Regal Deluxe— 
Hydraulle Shift standard on Custom, op- | $2.189; 2-dr. sed.. $2,152; club cpe.. $2,- | 267); stat. wag., $2,520 (deluxe, $2,662). |4 dr. sed., $1,676; 2-dr. sed.. $1,644.50 
tional on Deluxe at $120.90.) . 185.75, Custom Commodore Six—4-dr. sed., | Series 98—4-dr. sed., $2,299 (deluxe, $2,-| Club cpe.. $1,670.75; conv., $1,981.25; bus 
, $2,281.50: club cpe., $2,257.25: conv., $2,-|393); 4-dr. town sed., $2,267 (deluxe, |CPe-. $1,576. Commander Deluxe — 4-dr 
DODGE—Wayfarer—2-dr. sed.. $1,755: | 809.25. Custom Commodore Eight — 4-dr. | $2,361); sed. cpe., $2,225 (deluxe, $2,319); | S€d., $1.902.50; 2-dr. sed., $1,871; clut 
roadster, $1,744.50; bus. cpe.. $1.628.75. | sed., $2.365.50: club cpe., $2.341.25; conv..|conv., $2,772; Holiday, $2,383 (deluxe, | °Pe-, $1.897.25. Commander Regal Deluxe 
Meadowbrook—4-dr. sed.. $1,865.75. Coro- | $2,893.25. ( Super-matie optional on all | $2,641). (Hydra-Matiec optional on all mod- | —+4-4r. sed.. $2.023.75: 2-dr. sed., $1.992 
ree at $1 .086. 98; item: 4-dr. | models at $199.31.) els at $158.50.) a=. epe., $2,018.25; conv., $2,328.50. Land 
sed., . .25; club cpe., .931; conv.. ey Seay ‘ * ‘ = mata 2 \ruiser—4-dr. sed., $2.186.75. (Automatic 
$2,346: Diplomat 2240.75: ‘etat. wag. |> RAISER — Special — 4-dr. sed.. $1,989: | PACKARD—200—4-dr. sed., $2.355: 2-dr. | optional on all models at $201.25.) 
$2,882.50. (Gyro-Matie optional on Coronet 2-dr. sed £$1.929: club ene., $1.959; 4-dr. | sed., $2,305; bus. cpe., $2,195. 200 Deluxe 
models at $94.60.) . utility, $2,089; 2-dr. utility, $2.039; bus. 4-dr. sed., $2,495; 2-dr. sed., $2,445. 300 WILLYS-OVERLAND—Four — Jeepster 
cpe., $1.889. Deluxe—4-dr. sed., $2,099; -4-dr. sed., $2,795. Patrician 400-——4-dr. | $1,492.82; stat. wag. $1,604.27 (four 
FORD Deluxe Six——4-dr. sed., $1,471.50; 2-dr. sed., $2,049; club cpe., $2.069; 4-dr. | sed., $3,385. wheel-drive, $2,010.22) ; Six—Jeepster, $1 
2-dr. sed., $1,424; bus. cpe.; $1,332.50. ' utility, $2,199; 2-dr, utility, $2,149; bus. PLYMOUTH — Deluxe P19 — 2-dr. sed., | 597.75; stat. wag., $1,688.52. , : 
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In the Hopper 


The Massachusetts legislature, 
which ended its 1950 session Aug. 
19, voted the biggest spending pro- 
gram in the state’s history, $394,- 
000,000. For the state’s general ex- 
penses during the next fiscal year, 
ending June 30, a total of $261,004,- 
000 was appropriated. 

This included $72,000,000 for high- 
way purposes—a new high. Bond 
issues, including a $100,000,000 high- 
way measure, reached nearly $130,- 
000,000. A deficiency budget to com- 
plete the year ending last June 30 
was $3,300,000. 


* a * 
More Automobile Inspectors 


Sought in North Carolina 


At the next session of the North 
Carolina legislature, it is regarded 
as likely that a vigorous effort will 
be made to increase the number 
of state automobile inspectors to 
provide better enforcement of 
truck regulations. 

It has been pointed out in some 
quarters that the 12 inspectors 
needed to guard the highways from 
vehicles violating the weight regu- 
lations could well be given rein- 
forcements now that the system of 
paved roads is being rapidly in- 
creased, 

Figures assembled by the state 
department of motor vehicles since 
last February show 576 vehicles 
were found violating the state’s 
weight limits during the six-month 
period. 


. . * 
Mass. Governor Approves 
Bills to Probe Trucking 


present rate on 1950 incomes and 
the proposed new rate would not 
go into effect until returns were 
filed on 1951 earnings. 


+ * * 


Additional Burdens Threaten 


Heavily Taxed Louisiana 


Unrestrained additional state 
taxes in Louisiana are among the 
possibilities threatened by a call 
for a state constitutional con- 
vention, according to the Greater 
Louisiana Citizens Committee. 
| The call for the convention was 
| recently approved by the Louis- 
| iana legislature in amended form 
for submission to the electorate 
in November. The form of the 
legislation is being vigorously as- 
sailed by the citizens’ group, 
which urged that the convention 
be called off altogether. 





+ * * 
Study Mass. Drunk Tests 
The Massachusetts house re- 


ferred to the judiciary committee 
for study during the recess com- 
mission the bill for investigation of 





Gov. Paul A, Dever has signed 
into Massachusetts law a meas- 
ure calling for a study by the 
state registry of motor vehicles 
on truck weight and size restric- | 
tions. 

Also signed by the governor 
was a measure calling for a 
study by a special commission of | 
the conduct of trucking business | 
under state contracts. 

* + 


Communists May Be Denied 
New Jersey Idle Benefits 


Plans have been announced for | 
introduction in the next session of | 
the New Jersey legislature of leg- | 
islation to bar Communists from 
receiving state unemployment and 
temporary disability benefits. 

State Labor and Industry Com-, 
missioner Miller disclosed that his 
department was preparing to draft 
such legislation at the request of 
Assemblyman G. Clifford Thomas, 
Union county Republican. Miller's 
department includes the division 
of employment security, which ad- 
ministers the unemployment com- 
pensation and temporary disability 
benefits laws. 

* * * 
Massachusetts Senate Kills 


Economic Control Program 


A bill proposing establishment 
of a new and stronger state | 
commission on the necessaries 
of life, with a consumers’ coun- 
sel to represent the public at 
hearings and oppose price and | 
rate increases, has been killed | 
by the Massachusetts senate for | 
the second time during the 1950 
state legislative session after | 
having been approved by the 
house. 

Gov. Dever had revived the is- | 
sue by sending a special message | 
to the legislature urging its pas- 
sage. It was turned down as the 
solons were heading for final ad- 
journment of their current-year | 
session. Under provisions of the | 
bill, a consumers’ counsel also | 
would have been appointed by | 
the governor and would have | 
been given a staff of “necessary 
assistants.” 

oa * * 


Colorado Governor Urges 


State Income Tax Cut 


A 50 percent reduction in a Colo- | 
rado state income tax increase | 
adopted in 1947 has been proposed | 
by Gov. Johnson in calling a spe- | 
cial session of the Colorado legis- 
lature. 

State revenue department offi- | 
cials estimated roughly that the| 
proposal, if enacted, would mean | 
a saving to state taxpayers of up-| 
ward of $3,000,000 a year. Taxpay- | 
ers would receive no immediate | 
benefit, however. They will pay the | 








PITTSBURGH HOSPITALITY SHINES—Smiles of welcome matched the ‘'welcome"’ sign at 
a recent Chevrolet gathering in that city that signaled the climax of a sales campaign 


in the Pittsburgh zone. 
to right are: F. C. Silvey, Pittsburgh cit 
burgh zone dealers’ organization; Paul 
ager; S. H. Parker, Bellevue dealer; F. E. 
B. A. Koether, Pittsburgh zone manager. 


the value of blood tests for drivers 


under the influence of alcohol. 
* * * 


Maximum Speed Law Urged 
For Indiana Highways 


Noting that Indiana is one of 
only 14 states which now have no 
speed limit for rural highways, 


i 


RN! 
ae 


Among those in attendance was the group pictured above. 
manager; J. Lou Bossart, president of the Pitts- 
. Loehr, assistant national sales promotion man- 


Left 


Byers, assistant eastern regional manager, and 


State Police Superintendent Arthur 
M. Thurston said a recommenda- 
tion for speed limits of 60 miles 
jan hour in daytime and 50 miles 
|per hour at night will be proposed 
|during the 1951 session of the In- 
|diana legislature. 

Thurston said the results of a 
'six-month survey by his depart- 


you can double your REFINISHING BUSINESS 
WITH THIS SALES PLAN... AND BRAKE SHOE EQUIPMENT 


BRAKE SHOE BUILDS 


Want to outstrip competition in job 
volume and job profit? Want more 
slack to play with in your profit mar- 
gin? Want everybody to know that 
you do the best body work in town? 


The Brake Shoe Turnover Plan is 
no hocus-pocus . . . it’s a solid com- 
mon sense plan with plenty of sales 
pull that will accomplish the above 
objectives in six short months. This 
is how it’s done: 

You get a brand new service for your 
town... an exclusive refinishing proc- 
ess that produces the same showroom 
finish originally applied by the car 


manufacturer on the assembly line. 

You install factory methods . . . 
converting your shop to a production 
line operation with lower job costs 

. higher job profits than your 
present methods. 

You create consumer demand witha 
proven program that brings in busi- 
ness on a quantity basis . . . double 
your present volume. 

If you want to be the leader . . . the 
top body and paint operator in your 
area... it will pay you to talk busi- 
ness .. . double your business with us, 
now. Write for illustrated Sales Plan to: 


BOOTHS TO MEET 
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ment would be submitted to the 
state safety conference to be held 
in Indianapolis Sept. 14-15. He said 
he hoped the proposed program 
would go to the state legislature 
with the backing of that meeting. 


| Higher Chain Store Taxes 


Asked in South Carolina 
Increased taxes on chain stores 
has been proposed to the South 
Carolina legislature by a free con- 
ference committee. 
The committee asked inclusion ot 
rural chain stores in the state chain 


store tax act. 
* * * 


Parking Meter Fee Fund 
Urged by Keystone Club 


A campaign to legislate parking 
meter receipts in Pennsylvania into 
a fund to be used for traffic and 
parking purposes only will shortly 
be undertaken by the Keystone 
Automobile Club. 


* + * 


Caution in Massachusetts 


Gov. Dever of Massachusetts has 
signed the bill that requires pre- 
cautions be taken when a car is 
parked on a grade or hill. 











198 DIFFERENT MODEL SPRAY 
YOUR SHOP REQUIREMENTS 


iia: 
BRAKE SHOE 
AUTO BAKE 
DRIES CAR 
we ee 
30 MINUTES 


NO OTHER SPRAY GUN 
PRODUCES AS SMOOTH A 
FINISH AS MICRO-SPRAY 

















CHEVROLET 


is farther ahead 

than ever by every 
measure of 
leadership 
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Farther Ahead 
in Popularity 


SALES FAR ABOVE THOSE OF A YEAR AGO 


According to latest available reports, Chev- 
rolet passenger car sales are showing sen- 
sational gains over the sales figures for the 
same months of 1949. In fact, sales for 1950 
to date are the highest in all Chevrolet history. 
In trucks, too, Chevrolet is far and away 
America’s first choice! 


Farther Ahead 
in Production 


AHEAD BY MORE THAN 250,000 UNITS! 


Chevrolet production races ahead to new 
records. Latest figures show that so far this 
year Chevrolet has produced over a quarter 
of a million more cars and trucks than any 
other manufacturer. And Chevrolet produc- 
tion is more than three hundred thousand units 
ahead of the same period last year! 


Farther Ahead 
in Owner Loyalty 


An authoritative, independent survey shows 
that Chevrolet owner loyalty is at a new high 
—higher than that of any other car! The 
millions of Chevrolet owners who plan to 
buy again give Chevrolet dealers the most 
favored competitive position in the industry. 


It’s America’s 


Most Wanted Motor Car 


In survey after survey, Chevrolet enjoys a 
commanding lead over all other makes when 
motorists are asked, “What make of car do 
you intend to buy next?” Altogether, 16 inde- 
pendent surveys show that Chevrolet is undis- 
putably America’s No. 1 car—owned by more 
people, wanted by more people, than any 
other make! 
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K-F ADDS NEW HUTCHINSON (KANS.) DEALER—K. E. Wilson, former Lincoln-Mercury | 
dealer at Joplin, Mo., receivin f 
Hutchinson, Kans. The new dealership bears \ 
occupies a new showroom and service building. Left to ri 
ager; 

ilson, 


Al Gilbertson 


Dealer 


©. A. Johnson has been elected 

a vice-president and board mem- 

ber of James G. Goodwin, Inc. 

(Dodge-Plymouth), Chicago. At the 

same time he was appointed gen- 

eral sales manager. 
* 





* 


Clifton Takes Packard 


E. O. Clifton has taken over the 
Packard dealership in Jackson- 
ville, Fla. The firm is located at 
605 Riverside Ave. Clifton has 
been a dealer in Tampa and Miami 
for over 20 years. 

* * * 


Louisville K-F Formed 
Louisville Kaiser-Frazer,  Inc., 
Louisville, Ky., has been organized 
with capital stock of $15,000. Prin- 
cipals are Eugene B. Rebhan, Edna 
Rebhan, Anna Mae Moseley and 
Grace Canupp. 


Stoller, Zahrndt Sell 


district sales promotion manager; 
and J. J. Everett, factory service representative. 
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congratulations after signing a Kaiser-Frazer franchise for 
the name Suburban Kaiser-Frazer Motors and | 


ht: E. A. Orr, K-F district man- 


Doings 


Zahrndt Studebaker, Goshen, Ind., 
from Robert O. Stoller and Walter 
Zahrndt, who have held the deal- 
ership for 25 years. The firm will 
now be known as Snoberger-Rum- 
mel Motors, Inc. A new showroom 
is being planned. 
* * * 





Fletcher Ups Yonkers 
C. J. Fletcher, Inc. (Ford), Utica, 
N. Y., has promoted Andrew J. 
Yonkers to sales manager. He will 
be assistant to Harry Johnstone, 
general manager. Yonkers joined 
the organization in July, 1949, as 


truck manager. 
. + * 


Swafford in Atchison 


George A. Swafford, owner of 
Swafford Motor Co. (Lincoln-Mer- 
cury), St. Joseph, Mo., has leased 
the Frank Roche building, Atchi- 


}son, Kans., at 201-203 Commercial 


St. The building was formerly oc- 


Philip H. Snoberger and O. L.|cupied by Roche Motor Co. Swaf- 


Rummel have bought 


Stoller-|ford has been appointed Mercury 
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Selling 


to your till 





FOR 91 and brings 


LATE MODELS 


ack L. Lyon, regional manager; | 


dealer in Atchison and will open 
for business as soon as redecorat- 
ing of the building is completed. 


* * * 


Milner Ups Bolton, Baker 


R. E. Dumas Milner, owner and 
manager of Milner Chevrolet Co., 
Jackson, Miss., has announced the 
appointment of Boyce B. Bolton as 
general sales manager and W. H. 
Baker as assistant manager. 


| + * * 





Wallace Chevrolet Opens 


Wallace Chevrolet, Inc., Fitz- 
gerald, Ga., successor to Colony 
Chevrolet, Inc., recently held its 
formal opening at 116-120 South 
Main St. 


+ * * 


Turner Joins Webb Buick 


Vic Turner has been appointed 
new-car and truck sales manager 
|of Gray Webb Buick Co., Lewiston, 
Id. Turner was formerly with 
Westlake Chevrolet in Seattle. 


+ * + 


Eaton Joins Peters 


James A. D. Eaton has become 
part owner of Peters Motor Co. 
(Studebaker), Allentown, Pa. Eaton 
is now general manager, while O. 
H. Peter remains president. The 
company is constructing a building 
several blocks from its main sales 
and service site at 519 N. Twelfth 
St. 


* * * 


Holt Buys Shop 


John Holt, owner of John Holt 
Buick Co., San Angela, Tex., has 
purchased Earon Ford Body & 
Paint Co., 138 E, Fifth St. Addi- 
tion of the shop provides paint 
and body repair facilities for the 
dealership. 

* + * 
Burwell Back from Europe; 


Says War Fear Is Strong 
Ernest Burwell, president of 
Ernest Burwell, Inc, (Chevrolet), 
Spartanburg, N. C., has just re- 
turned from a two-month, nine- 





QUALITY DESIGNED and 
MADE UNDER ONE ROOF 


STOCK -DISPLAY-SELL CELLO 


country tour of Europe. Burwell, 





Cello Grille and Trunk Guards 


is the sure and easy way to add extra profits 


. and more protection and 


safety to your customers’ cars and trucks. 
Cello guards are specifically engineered to 
save car owners many dollars in costly re- 
pairs. This makes the Cello line easier to sell 


in handsome profits. 


For complete information on the Cello 


line of guards and license frames write to the 


Cello factory today for FREE catalog pages 


and price lists. 


Custom styled for 1950 cars and trucks. Similar guards for 1946- 
49 models. Gleaming beauty. Guaranteed Super-Chrome finish. In- 
stalled in 5 to 8 minutes. Order from your nearest jobber or direct 


from factory. Specify car or truck make and year when ordering. 
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JENKINS INSTALLS NEW SIGN—Giving an 


idea of the size of the recently installed neon 
sign at the Glen G. Jenkins Chevrolet dealer- 
ship in Twin Falls, Id.. is the comparison in 
height of Alvin W. Jenkins, sales manager for 
the concern which is rounding out the 21st 
year in its present location, having been 
established several years prior to 1929 in the 
Idaho city. 


who was accompanied by Mrs. 
Burwell and daughter, said Eu- 
ropeans are convinced that war 
with Russia is inevitable unless 
the U. S. and other Atlantic na- 
tions quickly make themselves 
so militarily strong that the So- 
viets dare not risk open aggres- 


Sion on a large scale. 
+ * . 


Triangle Buys Buildings 

Triangle Motors, Dallas, has 
purchased three buildings in the 
2200 block on Cedar Springs St. 
The additional 42,000 square feet 
of floor space gives the firm a 
total of 115,000 square feet, said 
A. L. Ingalls, president. 

. + + 


Kohlenberg Buick Buys Site 


In Huntley Estates, N. Y. 


A business plot 100 by 200 feet 
has been purchased on White 
Plains Rd., in the shopping district 
of Huntley Estates at Eastchester, 
N. Y., by Kohlenberg Buick, Inc., 
according to Raymond R. Beatty, 
real estate agent. 

* * oa 


Foltz Gets Partners 
A three-way partnership has 
been formed at Foltz Chevrolet Co., 
Seneca, Kans. Bob Foltz has sold 
a third interest each to Alice Aus- 
~ = Allen Davis, retaining a 
rd. 


* * * 


Chrysler Cites Haring 


O. E. Haring, of O. E. Haring, 
Inc. (Chrysler - Plymouth), 1625 
Canal St., New Orleans, has been 
awarded the Chrysler “Merit of 
Award” plaque. The presentation 
was made by Don McKay, Chrys- 
ler’s regional manager, at an all- 
day picnic of Haring’s organiza- 
tion at the Old Plantation lodge in 
Slidell, La. 


* * * 


Squire-Ford Formed 


Incorporation of Squire-Ford, Inc., 
Muskegon Heights, Mich., has been 
completed with capitalization of 


orator. 
* * * 


Bills & Thomas 


Bills & Thomas Ford Sales, War- 
ren, O., has been incorporated by 
Daniel G. McLeod, Barring Cough- 
|lin and William A. Polster. 

* + * 


Cincinnati Charter 


Incorporation papers have been 
granted the Cincinnati Automobile 
Co., 12 W. Court St., Cincinnati. In- 
corporators are Joseph H. Penning- 
ton sr., Borval E. Coate and Rich- 
}ard H. Pennington. 

* + 





H. & T. Honored 


J. L. Hollingsworth, of H. & T. 
|Motor Co. (Pontiac-GMC), Kosci- 
|usko, Miss., has been named a 
| better dealer and has received an 


oil painting of Chief Pontiac. James | 


P. Carper, Memphis zone manager, 
made the presentation. Hollings- 
|worth has also been named GM 
community relations chairman for 
the Kosciusko area. 


+ * * 
Russ Kaiser and Frazer 


Russ Kaiser and Frazer Co., 
Searcy, Ark., has held its grand 
opening. H. S. Russ is the owner. 

+ * * 


I-H in Corpus Christi 


A new International Truck 











$125,000. Don W. Squire is incorp- 








branch has been opened in Corpus 
Christi, Tex., at 2025 Leopard St 


* * + 


Dunn Buick Opens Home 


Dunn Buick Co., Kosicusko, Miss 
has opened its new building or 
Highway 12. 


i * * 


Dealer Replaces Retail Store 


For GMC in Cleveland 


A new GMC truck dealership, 
Lake GMC Truck Sales, Inc., has 
been appointed by the GMC 
Truck and Coach division to suc- 
ceed the GMC retail store in 
Cleveland. 


Appointment of the dealership 
was announced by GMC General 
Sales Manager John E. Johnson, 
who said the change would 
strengthen GMC sales and serv- 
ice operations in Cleveland, The 
new firm will be in the same lo- 
cation as the retail store, with 
sales and service at 4400 Super- 
ior Ave., and service and parts 
at 5885 Loraine Ave. 

Officers of Lake GMC Truck 
Sales, Inc., are Ray T. Miller, 
president, and Louis W. Adams, 
secretary-treasurer. 

* * + 


Ky. K-F Corporation 


The Louisville Kaiser-Frazer, Inc., 
of Louisville, Ky., has filed articles 
of incorporation with the secretary 
of state. The company will do a 
general garage and auto business 
and starts with a capital of $15,000. 
Incorporators are, Eugene B. Reb- 
han, Edna Rebhan, Anna Mae Mos- 
ley and Grace Canupp. 

* az * 


Landmark Painted 


The home of Carl Blanchard, 
proprietor of the Farmington Mo- 
tor Co. (Ford), on S. Main St., 
Farmington, N. H., has been bright- 
ened by a fresh coat of paint. Or- 
dinarily, this might not be news, 
but the auto dealer’s dwelling is a 
Farmington landmark, one of the 
oldest in the community. It was 
once the “Old Squire Eastman 


(Continued on Page 38, Col. 1) 
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America’s No. 1 Bag Maker 
and Burlap importer 


DETROIT « Brooklyn « Chicago 
Indianapolis « New Orleans 
Boston « New York « St. Louis 


Also Offices In Other Principal Cities 
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. .- Used Car Lot or Showroom, 
or on your ROOF, for a 
BIG Used Car Sale SIGN 


$395 F.0.B. New York 


BRUNNER’S, INC. 
358 E. Center St., Manchester, Conn. 














ton 
les. 
not 





- 


ryt =_eeelUc ww =a 


—eTlC OUmhUClChhCU 


Ss 
iS 


- 


‘= 


a Tei 





By Leo T. Parker 


Attorney at Law 


ECENTLY a higher court held 

that a suit filed against an au- 
tomobile corporation is void un- 
less an Official of the corporation is 
notified to defend the suit. 

For example, in Merchants Co. 

v. Ragan, 170 Fed. (2d) 987, it 

was disclosed that a corporation’s 
motor truck collided with a pas- 
senger automobile whose driver 
was seriously injured. 

The injured driver filed suit 
against the corporation for dam- 
ages and the summons of the suit 
was served on an employe at the 
office of the corporation. Since the 
employe was not an Official of the 
corporation, the higher court re- 
fused to hold the corporation liable 
in damages to the injured driver. 

+ * 2 


Must Prove Case 


N EMPLOYE cannot recover 
“% compensation for an injury un- 
less he proved that the injury was 
sustained “within the scope of his 
employment.” 

In Fitzgerald v. Atlas Co., 44 Atl. 
(2d) 316, an employe claimed that 
he was totally disabled as a result 
of a skin condition due to contact 
with acid. He failed to definitely 
prove that the infection of his skin | 
resulted from work performed for 
his employer. 

Therefore, the higher court re- 
fused to award the compensation 
under the state workmen’s compen- 


sation act. 
+ * + 


Law of Mechanic’s Lien 

ONSIDERABLE discussion has 

‘ arisen from time to time over 
the legal question: Can a garage- 
man’s mechanic’s lien take prece- 
dence over a mortgage previously 
recorded on the car? Recently, a 
higher court answered this ques- 
tion. | 

For example, in Lincoln Finance 
Corporation v. Morgan, 90 N. E 
(2d) 522, the testimony showed 
facts as follows: One Morgan) 
owned a Pontiac sedan. On Decem.- | 
ber 27 he mortgaged it to Lincoln! 
Finance to secure a loan of $1,556.50. | 
The loan was duly recorded on| 
January 6. 

In March Morgan wrecked the 
car and its value was only $300.| 
Then Morgan took the car to An-| 
derson Motor Sales to be repaired | 
and rebuilt. 

In the meantime, the loan com- | 
pany’s manager went to Anderson’s 
garage to look at the car. At that 
time the car was torn down. The| 
manager did not tell Anderson he| 
would not be responsible for the| 
repairs, 

Anderson did the repair work | 
and on July 27 duly recorded notice | 
of intention to hold a mechanic's | 
lien on the car for $1,862.15 to re- | 
cover money due and to keep pos- 
session of the automobile. | 

It is interesting to observe that | 
the higher court awarded Ander- 
son a valid mechanic’s lien and | 
refused to allow the finance com- 
pany to repossess the automobile. 
The court said: 

“We think the evidence in this 
case was sufficient to show that | 








Russian Jeep 
Captured Vehicle Studied 


By Army Ordnance 


ABERDEEN, Md.—A _ Russian.- | 
made armored jeep captured in| 
Korea is under study at the Army’s 
proving grounds here. 

Looking much like a U. S. Jeep, | 
except for its quarter-inch armor} 
plates, an army spokesman said it | 
has a four-wheel drive and is pow- 
ered by a four-cylinder engine | 
“closely resembling a Model A Ford | 
power plant.” | 

Aberdeen officials said the dash- 


| 


board instruments are lettered in 
Russian. The Jeep contains two 
Seats, one for a driver and the 


a 50-caliber machine gun. The ve- 
hicle’s only other weapon was a} 
cheaply-made” 30 caliber subma- 


| 
| 
other for a turret gunner to al 


chine gun. 

_Asked how the Jeep fell into 
U, S. hands, officials pointed to six | 
bullet holes bored through the 


armor covering the driver's com- 
partment. 


Lawsuits Affecting Dealers... 
Court Decisions 





|the mortgagee (Lincoln Finance 
|Corp.) consented to the making of 
the repairs and to the subordina- 
tion of its lien. 

“At the very least, the loan com-| 
pany would be estopped to assert | 
a priority if, as it appears, it stood 
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lishment of minimum wages on con- 
bridge 
has 


tracts for state highway, 
and other building projects, 
been filed here in circuit court. 


Judge Joseph Sherbow directed 


the state commission on prevail- 


ing wage to show cause by Sept. 5 


why it should not be enjoined from 
proceeding under the law. The suit 
was filed by four contractors. 


Rechristening? 





by in such a manner as to induce 
Anderson to do the work. We can- 
not agree that the appellee acquired 
no lien or claim because the mort- 
gagee did not consent in writing.” 

For comparison, see Broom & 
Sons v. Dale & Sons, 67 So. 659, 
L.R.A, 1915D, 1146. This court held 
the lien of a garageman making re- 
pairs on a car superior to the lien 
of a chattel mortgagee where the 
testimony showed that the latter 
had actual knowledge of the repairs 
being made and made no objection 
to the serviceman making the re- 
pairs. 


Test Suit Attacks Validity 
Of Maryland Wage Law 


Vote on New Name Due 


At Maniacs Parley 


DETROIT.— The Auto Maniacs 
of America may be renamed when 
the group holds its third annual 
convention Sept. 16 at the Barlum 
hotel here. 
vote proposal 


another on a 


| 
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: : GRADUATES HOLD REUNION—Approximately 100 Ford merchandising school graduates 
President F. W. Thompson says | from the midwest region gathered in Chicago recently to attend their third annual reunion. 


to | Above is a small group of the graduates as they listened to the opening remarks by C. H. 


adopt a permanent name is sched-| Arnold, assistant regional sales manager. The all-day meeting wa- brought to a climax 
when the Ford division regional office entertained the group at the All-Star football game 


uled. Harold L. Mayer, Stock- 
bridge, Mich., founder of Auto Ma- 
niacs, is receiving registrations for 
the all-day meeting, which will be 
featured by election of officers and 
a banquet. 

In addition to the incumbent 
title of Auto Maniacs of America, 
the convention will consider United 


| in Soldier field. 
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Stroke Control Offered 


For Ceco-Drop Hammer 
CHAMBERSBURG, Pa.—Ability 
to change from full stroke to short 


trol announced here by Chambers- 
burg Engineering Co. 

The patented device, an air-oper- 
ated dog attached to the rocker 
which controls the action of the 
valve, can be applied to any Cham- 


Auto Fans, Auto Minds of Amer-|Stroke or vice versa at the will 
ica, Crankshaft Club of America|0f the hammerman is claimed for 
land Auto Hobbyists Club. 


BALTIMORE.—A suit attacking 
the validity of Maryland’s new 
wage law, providing for the estab- 


bersburg Ceco-Drop hammer, 1,000 
pounds and up, the company said. 





lthe Ceco-Drop Short Stroke Con- 
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genuine leather 





“Upholstered in Genuine Leather” is the finishing touch 


that confers distinction on a fine automobile . . . a fine 





piece of furniture. And the durability that Genuine Leather 
affords, appeals to all with a sound sense of value, for 


while leather costs more it is more than worth its extra cost. 


THE UPHOLSTERY LEATHER GROUP 
Tanners’ Council of America - 100 Gold Street, New York 7, N. Y. 


ees 


American Leather Manufacturing Company, Newark, N.J. + The Ashtabula Hide & Leather Company, Ashtabula, Ohio + Blanchard Bro. & Lane, Newark, N.J. * Delaware Tanning, Inc., New York, N.Y. 


Eagle-Ottawa Leather Company, Grand Haven, Michigan + The Lackawanna Leather Company, Hackettstown, N. J. * Radel Leather Manufacturing Company, Newark, WN. J. 


Nation-wide survey shows Genuine Leather Upholstery is 5 to 1 choice for open cars 
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That’s Plea of Retail Dry Goods Assn... . 





‘Curb Wages Along with Prices’ 


NEW YORK.—Proposals for si- 
multaneous federal wage and price 
controls were approved at a meet- 
ing here of a committee on price 
controls representing the majority 
of the nation’s retailers and headed 
by J. Gordon Dakins, who is presi- 
dent of the National Retail Dry 
Goods Assn. 


It was announced after the 
meeting that the American Re- 
tail Federation would ask its 
members immediately to wire or 
telephone their views to the Con- 
gressional committee conferring 
on proposed legislation for the 
Defense Production Act. 

At the committee meeting, which 
represented 55 retail trade associ- 
ations, strong opposition was di- 


rected against exclusion of a sec- 
tion in the House bill similar to 
Section 709 of the Senate bill, which 
ealls for a statement that busi- 


Registry at Peak 
In Buffalo Area 


BUFFALO.—There are now more 
cars registered in Erie county than 
at any other time in history. As of 
July 31, a total of 214,587 car plates 
had been issued by the Erie county 
clerk. 

The prewar high was 202,556 in 
1941. The low year was 1945 with 
169,300. Erie county dealers have 
sold more than 130,000 new cars 
since the end of World War II. 


New Passenger Car Registrations, Six Months Total, 1950-1949 


nesses affected have been consulted 
on future rulings under the act or 
an explanation why they have not. 


The retailers’ committee approved 
the termination date fixed for the 
proposed House bill of June 30, 
1951, and it was strongly advocated 
that the termination date of the 
proposed Senate bill be changed. 
The Senate bill calls for the legisla- 
tion to terminate June 30, 1952. 


Regarded by committee members 
as vitally important to fair and 
equitable distribution was the prob- 
lem of limiting maximum retail 
selling prices. 

“We are strongly opposed to 
any legislation requiring a seller 
to limit his prices to the highest 
prices charged on the same line 





4, 1950 


at any prior time,” one commit- 
tee member said. “Such legisla- 
tion caused untold damage to re- 
tailers during the last war. 


“Chain stores, particularly, found 
that they could not raise their 
prices when material costs went up 
and shortages increased because of 
their traditionally low price ranges. 
Yet a new retailer or one who had 
never carried the line before could 
sell the same merchandise at much 
higher prices.” 

Also stressed by the committee 
was the need for a joint “watch- 
dog” committee to be formed from 
both Congressional branches to re- 
view the administration of the con- 
trols act at regular periods. 

The committee opposed wording 
of the final four lines of Section 
402C of the Senate bill, which were 
termed 





exact type of profits _affected. 





A HOSPITALITY TIP—Herman H. Wallace 


the community. 





“an unworkable provision | of Down State Chevrolet Co., Carbondale 
on profit controls.” It was further | 11\., presents the keys of a new Chevrolet to 
contended that the wording was| Jean M. Wylie, welcome wagon hostess of 
not specific and failed to define the | Carbondale, who greets all new residents of 
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On the Financial Front... 





Auto Firms’ Profit 
Increases 45% 


By George Deery 


Associate Editor 


us increase in net income of 32|¢€XPected to pay out more this year 
}to lessen the expected higher tax 


automotive issues listed on the | 


| with the cost of living or the gains | 
made by workers. They might be} 


New York Stock Exchange was|iMpact next year. 


right up with the leaders in other | 
industries for the first six months | 
of 1950, compared with the cor-| 
responding period a year ago, 

Their first-half profit of $590,- 
737,000 was a boost of 45.4 per- 
cent, compared with a 23.4 per- 
cent rise for all companies, ac- 
cording to The Exchange, pub- 
lished by the Big Board. 

The take for the 454 firms cov- 
ered in the compilation was $3,- 
021,456,000. 

These earnings, plus the knowl- 
edge that business is still going 
at a fast pace, bring interesting 
speculation now on dividends this 
year and next. It looks good and 
it looks bad, depending upon a lot 
of factors. 


* * * 
a. companies have become 
more conscious that the wages 
to shareholders have not kept up 


Lakey Backlog 
Hits $9 Million 


Lakey Foundry and Machine Co. 
has added several new customers 
and now has unfilled orders of ap- | 
proximately $9,000,000, President J. | 
O. Ostergren, announced. Sales | 
increased to $3,320,543 in the| 
quarter ended July 31 from $2,401,- | 
200 in the preceding three months | 
and $2,357,423 in the corresponding | 
period last year, Ostergren stated. | 


Net earnings for the July 31) 
quarter were $100,998, or 20 cents | 
per common share compared with | 
$86,568 or 18 cents per share in the 
preceding quarter and $128,019, or 


26 cents per share a year ago. 








Heavy initial expenses involved in | 
going to a two-shift operating basis | 
in the No. 5 foundry largely ac- | 
count for a smaller proportionate | 
gain in July quarter earnings than 
was shown by sales, he said. Sales 
for the nine months ended July 31 
totaled $7,850,102 compared with | 
$10,296,509 in the like period last | 
year. Net earnings amounted to} 
$246,068 or 50 cents per share} 
against $747,296 or $1.52 per share a} 
year ago. 





* * * 


3-M Net Income, Sales | 
Gain in First Half 


Net sales of Minnesota Mining | 
& Mfg. for the second quarter of 
1950 reached a new high of $33,- 
336,428, with net income up to $4,- 
989,323, according to the firm’s in- | 
terim report. This brought the six- 
month total to $65,577,460 for sales, 
with a profit of $9,682,389. 

Earnings per share for the quar- | 
ter were $2.47, compared to $1.53) 
for the same period a year ago.| 
Earnings for the first half of 1950 | 
were $4.80 per share, against $3.11 | 
in 1949. 

A year ago, sales for the second | 
quarter were $27,667,435, producing | 
a net income of $3,114,978. First- | 
half profit for 1949 was $6,330,227 | 
on sales of $54,552,850. Federal and | 
state income taxes for the second | 
quarter of this year were $3,474,000 | 
and for six months $6,580,000. Last | 
year’s figures were $2,275,000 and 
$4,623,000. 


* * * 


Earnings 
Motor Wheel — Six months; net 
profit, $2,311,235, equal to $2.73 a 
share, compared with $1,445,726, or 
51.71 a share last year. June quar- 
ter: Net profit, $1,580,347, equal to 
$1.87 a share, compared with $789,- 
$21, or 93 cents a share a year ago. 
Gar Wood Industries, Inc.—Nine 
months to July 31: Net loss $1,889,- 
390 on sales of $13,942,708 con- 
rasted with a profit of $144,958 on 
sales of $17,708,013 for the period 

ended on July 31, 1949, 








Dividend payments would cer- 





Auto Stocks 
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Aug. 28 Aug. 21 





Chrysler 67% 
Crosley _............. 2% 
General Motors .... 89 
Hudson arses Ee 
Kaiser-Frazer . 6% 
Nash-Kelvinator .. 20% 
Packard .................... 4% 
Studebaker .............. 30% 
BOE idiciinns ae 
Willys-Overland 834 

Average for 

10 Stocks ............ 24.73 





69', 
31 
905% 
14% 
7% 
19% 
4% 
32 
-10 
8% 





25.04 


tainly sink next year if some pre- 
dictions in Washington turn out 
to be correct. There is already a 


| $5 billion tax bill pending, and 
| there are suggestions of adding 
| another sum to this, possibly $7 
billion. Such a tax agenda, if 
| enacted on these terms, could 
| slice over $3 billion from cor- 
porate income next year. 


Steepest climb in net profit, ac- 


|cording to the exchange publica- 
tion, was made by the nine air- 
craft companies which reported 


$20,702,000, up 225 percent over the 
first six months of 1949. 
* + * 


| Goodyear’s 6 Month’s Net 
|Placed at $11,914,465 


| With operations at capacity in 
all plants, Goodyear Tire & Rub- 
ber showed a 10 percent increase 
in sales to $344,887,654 and a 46 
percent increase in consolidated 
net income to $11,914,465 in the 
first half of 1950, Chairman P. W. 
Litchfield reported. Net income for 
the half year is equivalent to $5.08 
per share, compared with $3.24 for 
the same period last year. 

Net sales for the first six months 
compare with $311,823,235 for the 





is after provision of $2,198,000 for 


station had 
portable microphones follow police 


A Cleveland radio 


squad cars during a 1938 safety 
campaign. Whenever a motorist 
was stopped for a violation the 
conversation between him and the 
policeman was broadcast. 





corresponding period last year. Net 
income reported for the half year 
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restricted earnings of certain for- 
eign subsidiaries. The net income 
of $11,914,465 for the period com- 
pares with $8,133,358 for the first 
half of 1949. 

Of the income of foreign sub- 
sidiaries for the half year, $2,198,000 
was restricted as to remittance, 
which amount has been credited 
to reserve for foreign investments, 
and $3,418,000, not so restricted, is 
reflected in consolidated net in- 
come. Dividends received from for- 
eign subsidiaries during the period 
amounted to $1,061,000. 

+ * * 


Growing Profit 
Shown at Diveo 


Divco Corp. net earnings for the 
nine months ending July 31 of the 
current fiscal year amounted to 
$692,035 or $1.53 per share, accord- 
ing to Ray A, Long, president, In 
the same period last year, Diveo 
earned $475,449, or $1.05 per share. 

Net sales for the 1950 period to- 
taled $6,498,086, as against $5,678,- 
728 for 1949, with an increase of 16 
percent in unit sales. Sale of re- 
placement parts accounted for 16 
percent of total sales. 





High-compression Engine Owners 
Switching to New Blue Sunoco 


New High-test Gasoline gives New High 
Anti-Knock Power at Less Cost per Mile 





CADILLAC OWNER—‘‘I tried 10 gallons of 
New Blue Sunoco. Results? Premium 
performance at regular gasoline price 


sion cars. 


and better mileage too.’’ L. Burwell, 


Pres., Resort Airlines, N. Y. C. 


. 





N a ol 
OLDSMOBILE OWNER —“ Years in the oil 
industry have taught me there’s no 
finer gasoline. With New Blue Sunoco 


in my car I get about 3 more miles per 
gallon.’’ C, L. Finefrock, Hi-Ho Court, 





Delray Beach, Fla. 





BUICK OWNER—‘‘ My trip to Florida 
proved my car can’t get the smooth 
performance on regular gas that it can 
on New Blue Sunoco—at the same 
price.’’ I. Van Tassell, Detroit, Mich. 


” 
é 





Since the introduction of New Blue Sunoco, this 
sensational new high-test gasoline is winning 
more and more motorists driving high-compres- 


Tests and surveys prove that motorists want, 
and high-compression engines need, its high anti- 
knock power... and owners appreciate the sub- 
stantial savings they get with New Blue Sunoco 
..- high-test at regular gas price. 


RADIO NEWS—Sunoco 3 Star Extra 
NBC, Monday through Friday 


6:45 p. m. 


unoco= 





| 

| 

| 

| Recommend New Blue Sunoco: 
| $ For convincing demonstrations of your new high com- 
| pression engines 

| $ For positive top performance from the cars you sell 

$ For satisfied customers 
$ For repeat customers 

| 
| 
| 





It all adds up to GREATER PROFITS FOR YOU 


ee ee 


Memo to AUTOMOBILE DEALERS 


High-test at Regular Gas Price 
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Average Used-Car Prices 





Used-Car Auction Prices 


Market Trend 


A continued softening in the used-car market was evident last 
week as the overall average dropped $5 to $1,063. The average was 
$1,068 in the previous week and $1,070 the week before that. 

Taking it on the chin the hardest last week were 1950 models, 
which fell $13 to an average of $2,098. Declines of $9 were suffered 
by both ’47 and '48 models, their new averages being $988 and 
$1,205, respectively. A $4 drop brought the average for '49s to $1,554, 
while '46s dipper $6 to $848. 

The only increases were marked up by prewar cars with °42s 
climbing $3 to an average of $353, while ’41s were up $2 to an aver- 
age of $396. The greater number of better-conditioned "41s kept 
the average for these nine-year-old cars above the average for ’42 
models, 

There was some improvement in the percentage of sales at nine 
auctions last week. The auctions disposed of 58 percent—or 798—of 
their 1,375 offerings. In the previous week, the same auctions sold 
but 54 percent—or 880—of their 1,615 offerings. 

Prices marked with an * indicate a unit equipped with 
automatic transmission or overdrive. 





OAKLAND CALIF ‘47 club coupe, $1,100. 
9 sg FORD ‘50 Crestliner, $2,310, $2,225; 
(A. L, Pollock Dealers’ Wholesale Auc- conv., $2,035. ‘49 (8) 2-dr., $1,380*; 
tion. Sale every Wednesday. Prices are for 4-dr., $1,340. ‘47 station wagon, $860; 


sale of Aug. 23.) SD (8) 2-dr., $795. ‘46 (8) 2-dr., $695, 
(Prices somewhat lower on all models $685. 
except good 1946-48 light cars.) FRAZER —'51 4-dr., $2,250*. °47 4-dr., 


BUICK—'50 sedan, $2,900*, $2,405*. ‘49 $660*. 


sedan, $2,050*, $2,200*, $1,625. ‘48 Super |HUDSON--'48 Commodore 4-dr., $1,185 


conv., $1,150. '47 station wagon, $1,150, "40 (8) 4-dr., $125. 

$1,110. ‘46 station wagon, $1,150. ‘42|KAISER—'48 4-dr., $690, $570. ‘47 4-dr., 
Super sedan, $510. $515. 
CADILLAC "50 sedan, $4,500, $4,200*, | LINCOLN —'49 club coupe, $1,410 
$4,075*. ‘49 (62) sedan, $3,400*°, §3,- club coupe, $905*. 


250°. ‘48 conv., $2,755. '47 (62) sedan, |MERCURY — ‘50 4-dr., $2,340, $1,995": 
$2,025. "42 |(61) sedan, $945. ‘40 sedan, 2-dr., $2,220, $2,205, $2,050. ‘49 2-dr., 
$1,755"; conv., $1,505*; 4-dr., $1,485. 


$405. 
CHEVROLET—'50 sedan, $1,900. '49 sedan, "47 club coupe, §880. 


$1,525, $1,660. '47 sedan, $1,195, $1,060, | NASH—'49 Ambassador 4-dr., $1,390*°, *46 
$960. ‘45 pickup, $400. ‘41 sedan, $430, Ambassador 4-dr., $685. ‘41 (600) 4-dr., 


$430. 


$400. 
CHRYSLER—'48 sedan, $1,350. ‘41 sedan, | OLDSMOBILE—'50 (88) station wagon. 
$395. $2,910*. ‘49 (98) conv., $1,775. °'47 (8) 
DeSOTO—'50 station wagon, $3,045*, ‘48 4-dr., $1,025*; (6) 4-dr., $955*. °40 (6) 


conv., $1,495. ‘46 sedan, $1,110. ‘41 4-dr., $210. 


$375. PLYMOUTH —-'50 Deluxe 4-dr., $1,770. '49 | 
DODGE—'48 pickup, $980. '41 sedan, $295. SD 4-dr., $1,435, $1,405. ‘48 Deluxe | 
FORD—'50 (8) sedan, $1,885. ‘49 (8) 2-dr., $950. ‘47 4-dr., $915. ‘46 4-dr., 


sedan, $1,515, $1,395, $1,305, $1,280. ‘48 $555. ‘40 4-dr., $260. 


(8) sedan, $1,055, $955. '46 sedan, $980, | PONTIACS—'50 (8) 4-dr., $2,570*; 2-dr., 


$825, $755. '42 sedan, $295. $2,380; SL (8) 2-dr., $2,400; (6) 4-dr., 
HUDSON—'42 sedan, $225. $1,925. ‘49 SL (8) 4-dr., $1,930*, $1,- 
KAISER—-'47 sedan, $765. 710°, $1,700%. ‘48 (8) 2-dr., $1,370*; 


LINCOLN —'49 sedan, $1,700. ‘48 sedan, 4-dr., $1,320*; conv., $1,185*. ‘47 (6) 


$1,250. '46 sedan, $855. ‘42 sedan, $325. 2-dr., $1,135. 


MERCURY—-’50 sedan, $2,425", $2,240. '49 | STUDEBAKER—'50 Land Cruiser 4-dr. 
sedan, $1,845, $1,725, $1,600, $2,100*, $1,855*. ‘48 Commander conv. 
NASH—'46 sedan, $780. ‘41 (600) sedan, $1,320; 4-dr., $1,140*. ‘47 Commander 


$200. 4-dr., $890*. 

OLDSMOBILE—'49 (98) conv., $2,200. '48 |WILLYS—'48 Jeepster, $S05*. ‘47 Jeep 
(98) sedan, $1,720. ‘47 (8) sedan, §$1,- $415. ‘46 Jeep, $495. ‘44 Jeep, $305. ‘ 
350, "ano, ee sedan, $1,050. ‘41 (6) . 
sedan, $450, $300. < 

Wl Gen "an oon sedan, $1,900. ‘49 sedan, DETROIT 

‘ . "42 sedan, $405. '41 sedan, $370, (Aptco Auto Auction. Sale every Wed- 
$300, $310. "40 sedan, $285. nesday, Prices are for sale of Aug. 23.) 
PONTIAC— 50 (8) conv., $2,775*, $2,425. (Plenty of buyers, but they were wary 
eens sedan, $1,460. ‘41 sedan, $365,| on prices. Most thought market would 
. continue to drop. Sold 53 uni 
——— ‘50 Commander sedan, | offerings.) , ee 
. . BUICK — ‘49 Super 4-dr., $1,735: 8 | 

MISCELLANEOUS ‘48 Thames panel, 2-dr., $1,945, $1,915. eorent ae 

$360. CADILLAC——'49 (62) 2-dr., $3,050 


CHEVROLET-—-'50 Bel-Air, $2,075: coupe, 


LEBANON, N. 2. a "49 2-dr., $1,490, $1,430. ‘47 
-dr., 


$890, $850. "46 4-dr.. $850, $815. 


(Lebanon Auto Auction. Sale every Wed- | CHRYSLER—'46 conv., $940 
nesday, Prices are for sale of Aug. 23) | DeSOTO—'48 coupe, $1,490. 


(Market lower. Retail very slow, New- | DODGE—'48 coupe, $1,375. '46 4-dr., $700 
car dealers and buyers $100 apart. Sold | FORD—'50 4-dr., $1,750, ‘49 2-dr. $1,250. 
69 out of 97 offerings.) $1,225; (6) 2-dr., $1,175, $1,130, ‘47 
BUICK — '50 Special sedan, $2,375*, ‘49 2-dr., $875; conv., $935. °46 coupe, $815; 


Super conv., $2,000*. ‘48 Super sedan, 2-dr., $855, $780. 


$1,360, "47 Super sedan, $1,160, $1,100, | HUDSON—'48 (8) Commodore 4-dr., $1,- 


"46 Super sedan, $1,040. 225. '46 (6) 4-dr., $500. 


CADILLAC—'48 (62) sedan, $2,400°. LINCOLN—'49 4-dr., $1,560. ‘46 coupe, 


CHEVROLET—’50 Bel-Air, $2,400*; Deluxe $900 


sedan, $2,000, $1,840, $1,910. '49 Deluxe | MERCURY—'49 4-dr., $1,460, ‘47. 4-dr.. 


sedan, $1,500, $1,470, $1,450. ‘48 aero- $960. 


sedan, $1,300, $1260; conv., $1,075; FM |NASH—'49 4-dr., $1,460. ‘48 4-dr., $1,- 


sedan, $1,000, $920. '46 FM club coupe, 070, $900. 
$940, $920; SM sedan, $820, $750. '41 | OLDSMOBILE—'48 (98), $1,540. 


SD club coupe, $520 PLYMOUTH—'49 coupe, $1,355. '48 2-dr., 


DODGE—'49 Coronet sedan, $1,750*. $1,025, $955. '46 2-dr.. $735. 


FORD—'50 Custom conv., $2,020; Custom | PONTIAC—'47 4-dr.. $1,075, $1,050. '46 


sedan, $1,820. '49 Custom sedan, §$1,400*, 4-dr., $870, $815. 
$1,300, $1,250; Standard (6) sedan, $1,- 


130. '48 SD sedan, $940, $900. ‘47 SD = . 
=. $870. ‘41 SD sedan, $440. ‘40 MASON CITY, IA. 
uxe sedan, $420. (Lapiner’s Used Car Auction. Sal very | 
HUDSON—'48 Commodore sedan, $1,100 Wednesday. Prices are for sale of Aus. 23.) 
Geuceny a wr pe ; (Market is softening. Buyers are stock- 
—_ sedan, ,665. ng up. Sold 148 unit t J \. 
ain. sedan, $740. ings.) a 
—'48 (76) sedan, $1,475*, | BUICK—’'50 Special 2-ar. 2,050* 47 | 
$1,300°. '47 (76) sedan, $1,040*. "46 (66) | RM 4-dr., $1,015; duses' 9a $805 = 
sedan, $810°. CADILLAC—'50 (62) 4-dr., $4,340*; (61) 
PACKARD —’'49 sedan, $1,375. 2-dr., $4,050*. "49 (61) 2-dr., $2,955°*; 


PLYMOUTH—’50 SD sedan, $1,910. '49 SD (62) 2-dr., $2,780*. 


sedan, $1,500, $1,475. '48 SD sedan, $1,- |} CHEVROLET "50 conv., $1,885; %-t | 
040, $1,010, *47 SD sedan, $1,00, '$960.| pickup, $1,285; SL Deluxe 2-dr.. $1850. 
40 Deluxe sedan, $420. FL Deluxe 4-dr $2,200*, $1,935. 49 
PONTIAC—'49 Chieftain sedan, $1,575, '48 FL Deluxe 4-dr., $1,455; 2-dr., $1,495. 


SL sedan, $1,280. '47 SL sedan, $1,110. aionslients é uisaeaecenaal 


DENVER 


(Denver Auto Auction, Inc. Sale every 
Tuesday at Englewood, Colo Prices are 
for sale of Aug. 15.) 

BUICK—'50 RM 4-dr., $2,670*, $2,650*; 
Super 2-dr., $2,205*, $2,100, $2,075. ‘49 
RM 2-dr., $1,700*, $1,530. "48 Super 
4-dr., $1,275; conv., $1,215. '47 RM 
4-dr., $1,140; Special 4-dr., $1,030, §$1,- 
095; Super 2-dr., $1,075. '46 Super 2-dr., 
$810. ‘41 Special 4-dr., $600. ‘40 Super 
4-dr., $425. 

CADILLAC—'50 (62) 4-dr., $4,525*; (61) 
club coupe, $4,230°; 4-dr., $4,065. ‘49 
(62) 4-dr., $3,060, $3,300*; club coupe, 
$3,225; (61) 4-dr., $3,170. 

CHEVROLET—'50 Bel-Air, $2,290, $2,225; 
Conv. R., $1,990, $2,020, $1,935, $2,015; 
SL Deluxe 4-dr., $2,125*, $1,995; 2-dr., 
$1,935; FL Deluxe 2-dr., 2 at $1,990, 
$1,905, $1,890; 4-dr., $1.915, $1,945, §1,- 
895. ‘49 conv., $1,685; SL Deluxe 4-dr., 
$1,655, $1,555; 2-dr., $1,510; FL Deluxe 
2-dr., $1,510; 4-dr., $1,505; Suburban, 
$1,430. ‘48 FL aerosedan, $1,300, $1,060, 
$1,230; SM 4-dr., $1,065; FM 4-dr., 


$1,065. (47 FI. aerosedan, $1,025; SM] pack 10 SOUTH BEND FOR REFRESHER—District managers from Studebaker's Pacific 


2-dr., $960, $955; conv., $915. ‘46 2-dr., 


$855. '42 club coupe, $525; 2-dr.. $470. | Coast regions gathered at the company's plant in South Bend for a refresher course in| 
'41 4-dr., $500, $425. ‘39 2-dr., $280. business management procedures, general service and retail sales aspects of the truck field. 
CHRYSLER — ‘49 Royal 2-dr., |$1,800*; | Presiding over this session around a cutaway model of a two-ton Studebaker truck chassis 
4-dr., $1,700. ‘48 Windsor 4-dr., $1,415. ] is ©. P. Hufstader of the Studebaker truck division staff. Looking on 
'47 Windsor 4-dr., $980. '46 Royal club] back row, are: G. W. Long, Portland; W. D. Moyer and W. L. Evans, Los Angeles; R. F. 
Hayes, Portland; J. B. VanTrigt, Los Angeles, and C. S. Vance, special truck representative 
CROSLEY—’48 2-dr., $225. for the Pacific Coast regions. In the front row are: F. J. Kelly, special representative in 
DeSOTO—’'50 Custom club coupe, $2,425. the business management division at South Bend; Paul Hutchinson, export trainee in South 
DODGE—'50 Meadowbrook 4-dr., $2,010; | Bend; L. N. Barkdull, district manager, San Francisco; J. C. Bagley, director of the district | 
roadster, $1,715. °48 2-dr., $1,080, $980. | managers’ school; J. R. Wallace. and C. H. Stone, San Francisco. 


coupe, $765. 


CHRYSLER 


Custom conv., 








| MERCURY 


Ambaseador 


Lt 


(The above figures are av 
makes and models, carrie 





OLDSMOBII 
"49 (SS) conv., 


‘48 (98) conv., 





| PLYMOUTH 
conv., $1,035. 


'49 (8) 4-dr., $1,650. 


CONCORD, MASS. 


Monday and Friday. Prices are for sales of 


Aug. 18 and 21.) 
(Sold 148 units out of 251 offerings.) 


‘47 Super conv., 
tury sedan, $290. 
CADILLAC 


Custom sedan, $1,250. Deluxe sedan, 
46 Custom sedan, $915, 
$925, $1,025. 

’49 Custom club coupe, $1,410, $1,- 
'41 SD club coupe, $850. 
'46 sedan, $675. 

‘50 sedan, $2,100. 
'46 (62) sedan, $1,210*. sedan, $1,430. 

'38 (76) sedan, $325. 
CHEVROLET 


OLDSMOBILE 
"48 (98) sedanet, $1,450. 
sedanet, $1,130. 


DANVILLE, VA. 


Wednesday. Prices are for sale of Aug. 23.) 
'50 RM 4-dr., 2 at $2,400*, $2,100. 
‘47 Special 2-dr., 


club coupe, 
$1,775. °49 SL Special sedan, $1,475; SL 
Deluxe club coupe, $1,540; conv., $1,575; 
FL Deluxe sedan, 
$1,665, '48 FM sedan, $1,185; SM sedan, 
aerosedan, $1,225. 


sedan, $1,550, 
‘48 RM 4-dr., 


‘42 Special 4-dr., $380, $370. 
‘37 Special 4-dr., 


$1,100; FL 


sedan, $405; MD sedan, $430. 
SD sedan, $375. 

CHRYSLER 
‘40 Traveler sedan., 

49 Custom sedan, $1,200; 

farer roadster, $1,305. ‘48 Custom sedan, 

‘46 sedan, $900, $845. 

FORD—'50 
custom club coupe, $1,370. '48 SD station 
wagon, $1,300, $1,350; sedan, $1,125. 


‘40 Special 4-dr., $500. 
47 Windsor 
CADILLAC—'47 
CHEVROLET—'50 half-ton pickup, $1,310; 
‘49 FL Deluxe 2- 
Deluxe club coupe, $1,- 


‘47 FL aerosedan, $1,060; SM club coupe, 
luxe sedan, coupe, $725; 
‘42 SD 2-dr., 
coupe, $370; sedan, $320. CHRYSLER 


"46 sedan, $725. '41 sedan, $235. Custom 4-dr., 
‘49 Wayfarer 
sedan, $725. 495, $1,520; Coronet club coupe, 


—48 (600) sedan, 
OLDSMOBILE 
(66) sedan, $50. 
'50 Custom (8) conv., $2,000*. | 
"50 SD sedan, $1,925, $2,135. 
‘41 SD vedan, $1,- 


club coupe, 


$1,175; Custom 
station wagon, 


PLYMOUTH 
‘49 SD sedan, $1,600. 

'41 SD sedan, $415, $425. 

$335: conv., $385. 

‘46 Torpedo 
Streamliner 
sedan, $290. 

STUDEBAKER 





club coupe, 
‘47 Deluxe 
$905, $850, 


"49 Champion club coupe, 


‘47 Champion sedan, $860* 
HOUSTON 


Prices are for sale of Aug ‘ 
(Market off on 1950s, steady 
Sold 66 units out of 142 offerings.) 
CADILLAC 
(62) 4-dr,, $1,350. 
CHEVROLET 





OLDSMOBILE 


‘49 Deluxe sedan, $1,385, 
$1,435, $1,405; 5-passenger, $1,365; busi- 
‘48 aerosedan, $1,140; 


coupe, $1,750. PLYMOUTH—'49 SD 
Deluxe 4-dr., 
ness coupe, $1,295. tion wagon, 
'42 2-dr., $160 
DODGE—'50 4-dr., $2,150. 
$1,740, $1,835; 
Crestliner, $2,135; conv., 
club coupe, $1,965, $1,825; Custom 4-dr., 
$1,745, $1,725; (6) 4-dr., $1,750; business 
coupe, $1,660. 
$1,225, $1,200; Custom 2-dr., $1,270, $1,- 
‘48 (6) 4-dr., $635. 
MERCURY—'50 sedan, $2,100, 


OLDSMOBILE—'50  4-dr., 


$50. 
PLYMOUTH—'50 Special Deluxe 4-dr., $1,- 
750; 4-dr., $1,805, $1,855. ‘47 4-dr., $530 
~—48 sedan, $1,380, $1,400. 
‘50 Champion, 


'50 Commander 4-dr., $1,- 
'49 1-ton pickup, $810. 
mander 4-dr.. 


STUDEBAKER 


'47 Champion 4- 
‘42 Champion 2-dr., 
WILLYS—'46 Jeepster, 
MISCELLANEOUS 


AKRON 


Auto Auction. 
Prices are for sale of Aug. 24.) 
(Sold 42 units out of 104 offerings.) 

‘49 Super 4-dr., 
per conv., $1.450. 


LaSalle conv., 


STUDEBAKER 


PHILADELPHIA 


(Lou Green-Tom 
Prices are for sale of Aug. 
Sold 123 offerings at 


‘41 Special 2-dr., $500. 
‘39 Century 


| CADILLAC 

CHEVROLET Deluxe 4-dr., 
'49 FL Deluxe 4-dr., $1,520, $1,415; 
club coupe, 
FL aerosedan, $1,110. 


FL aerosedan, $995, 


(Market steady. 
absolute auction.) 
‘47 Super sedanet, $1,110. 
-"46 (62) sedan, $1,495. 
sedan, $1,950, 
‘49 FL sedan, §$1,- 


CADILLAC 
CHEVROLET 
Bel-Air, $2,125 


‘46 SM 4-dr., 
$930; FM club coupe, $900. 


'47 Traveler 4-dr., 
Custom 4-dr., 
‘50 Deluxe 4-dr., 


CHRYSLER 





$1,100, $1,070. ‘46 FM, $915, $925, $875. 


CHRYSLER—'49 Windsor, $1,925. '48 N. Y. 


coupe, $1,365: Standard 2-dr., $1,280 


Statesman 4-dr., 
OLDSMOBILE 


PLYMOUTH—'48 Deluxe 2-dr., 





EBENSBURG, PA. 


‘Ebensburg Auto Auction Co. 
Prices are for sale of Aug 
showing a 
prefer to hold 
refusing to sell, Sold 87 units out 
of 158 offerings.) 


| Super sedanet 
| CADILLAC 





CHEVROLET—'50 SL Deluxe Bel-Air, §2.- 


left to right in the 


$945, $900, $890. 
club coupe, $490, 


‘46 FM 4-dr., 


pickup, $105. 





‘ 














' 
(Compiled by Automotive News) i 
Aug. 1950 July June 
Model (to date) 1950 1950 
1950................ $2,098 $1,933 $1,959 
1949................ 1,554 1,440 1,473 
1948............... 126 1,130 1,107 
1947... ee 988 934 923 
1946..... , 848 821 802 
ae 353 399 415 
| re 396 382 393 
Overall 
Average... $1,063 $1,006 $1,010 
erages of used-car auction prices, all 
d regularly in Automotive News.) 





‘47 Windsor sedan, $1,- | CHRYSLER—'46 Royal 4-dr., $950. 


240, $1,215, $1,125. 
~47 Custom sedan, $1,110. 


| DeSuTO — ‘49 Custom 4-dr., $1,610. ‘45 
Custom 4-dr., $1,305. 


+48 | DODGE—'50 Coronet 4-dr., $2,200*. ‘47 


coupe, $895. ‘46 half-ton pickup, $475 
$460; 14-ton dump, $250. '37 4-dr., $210 

FORD—'49 Custom (8) club coupe, $1,300 
$1,295, $1,275; 2-dr., $1,305*; business 
coupe, $1,225. ‘48 SD (8) 2-dr., $1,065 
'47 SD (8) 2-dr., $885. ‘40 (8) 2-dr 
$175. ‘39 (8) 4-dr., $340, $165. 

HUDSON—’'48 Commodore (6) 4-dr., $945 
‘47 Super (6) 4-dr., $725. ‘40 4-dr 
$280. 

KAISER—'51 4-dr., $1,900. ‘49 Virginian 
4-dr., $1,465*. ‘47 4-dr., $775. 

MERCUKY—'48 4-dr., $1,060. ‘40 2-dr 
3405. 

NASH—'46 (600) 4-dr., $710. 
OLDSMOBILE—'41 (66) club coupe, $210 
(76) 4-dr., $300 "SY (6) 4-dr., $130. 
PLYMOUTH —'ovv SD club coupe, $1,825 
'49 SD 4-dr., $1,480, $1,470. ‘48 SD 
4-dr,, $1,050; club coupe, $1,105, "41 

coupe, $200. 

PON «i AC—'d5u Chieftain (6) sedan coupe, 
$2,040. '49 (6) Z-ar., $1,80U*, "47 (8) 
4-dr., $1,040, ‘40 (6) 2-dr., $360, $21U 

WILLYS—'46 Jeep, $420. 


ALBANY, N. Y. 


«Tim Anspach's Dealer Auto Auction 
Sale every Monday, Prices are tor sale ot 
aug. 21.) 

(Prices took it easy in slow market. 
New lows were touched in many = in- 
stances, especialy on 1950s and prewars. 
All of gains made in sensational post- 
Korean-war rise have been liquidated. 
Sold i21 units out of 197 onerings.) 
BUs«CK—’'50 Super 4-dr., $2,400~, $2,530*; 

Super conv., §2,56U, ‘49 Super conv., 

$1,/85; Riviera, $2,250. ‘4S Super 4-dr., 

21,460*. ‘47 Super conv., $60; Super 

4-dr., $1,125, $1,100. ‘41 sedanet, $s1v. 

CADiILLAC—'s0 (62) conv., $4,Yuu", ‘48 
(62) club coupe, $2,325. ‘46 (62) 4-dr., 
$1,375; (62) conv., $1,460. "41 (61) 4-dr., 
3435*. 

CHEVROLET — '50 Deluxe 2-dr., $1,840, 
$1,syU; Deluxe ciub coupe, $1,750, §1,- 
Siu; SL Deluxe 2-dr., $1,530, $1,880, 
$1,600; Speciai 4-dr., $1,990; conv., §$2,- 
2<0d*, ‘49 SL Deluxe ciub coupe, $1,37u; 
SL Special 2-dr., 31,410, $1,380; SM club 
coupe, $1,460; FM Deluxe 2-dr., $1,225; 
Special Deluxe 4-dr., $1,600. ‘48 FM 
z-dr., $1,200, $1,21lU; conv., $1,15U, °'47 
Deiuxe business coupe, $870; Deluxe 
cony., $1,000; FL Deluxe 2-dr., $1,135, 
$i,uo0, ‘46 BM sedan, $885, $750, $65u 

CHRYSLER—'50 8 4-dr., $2,650; Windsor 
8 4-dr., $2,525. ‘47 Windsor 4-dr., $1,- 


DesvToO—'50 Custom 4-dr., $2,460. ‘49 
Custom 4-dr., $1,720. ‘48 Custom 4-dr., 
$1,360. °46 conv., $975. 

DODGE—'5v Coronet club coupe, $2,375; 
meadowbrook 4-dr., $2,140. °49 Coronet 
4-dr., $1,520; conv., $1,380. °48 Custom 
4-dr., $1,230. ‘47 Custom 4-dr., $920. 
‘46 Custom 2-dr., $720, $850, $685. ‘42 
Custom 4-dr., $370. 

FUORD—'sv Cresuiner, $2,270, $2,200; & 
Dus, coupe, $1,510; conv., $1,95uv; 8 Cus- 
com =Zz-dr., $1,650. ‘48 8 Sup, 2-dr., 
$1,010, $950. ‘47 8 conv., $870; De- 
iuxe 6 2-dr., $800. ‘46 8 4-dr., $750; 8 
Sup, 2-dr., $750. 

FRAZER—'48 Manhattan 4-dr., $730. 

HUDsON — ‘50 Sup. 8 4-dr., $1,910*; 
Comm, 8 4-dr., $2,150. ‘49 Custom 4- 
dr., $1,360*, 

KAISEK—'47 Special 4-dr., $655. 

LiNCOLN—'47 Cabriolet 2-dr., $625. 

MEKCURY—'49 4-dr., $1,610*. 

OLDSMOBILE—'50 88 conv., $2,720; 88 
4-dr., $2,410. ‘49 98 2-dr., $1,885. °47 
78 4-dr., $1,170; 76 2-dr., $1,070, ‘42 
66 club coupe, $325. 

PLYMOUTH —'50 Special 4-dr., $1,860. '49 
Special club coupe, $1,450; Deluxe 2-dr., 
$1,410. ‘47 Special 4-dr., $1,050. ‘46 
Special 4-dr., $700; conv., $960. ‘41 
conv,, $365. 

PONTIAC—'50 8 Streaml, 4-dr., $§2,200* 
’49 8 Streaml, sedanet, $1,840*. ‘48 8 
conyv., $1,410*. ‘46 6 Chieft, 2-dr., $900, 


STUDEBAKER — '50 Champion 4-dr., 
$1,500°. 
WILLYS ‘48 Jeep, $700°. ‘46 station 


wagon, $735°. 
MISCELLANEOUS—'47 International panel 
|} truck, $360 ‘48 Hillman Minx 4-dr., 
$500, ‘40 LaSalle Special 4-dr., $375. 


'|Mo. Roadeo Prizes 


Won by 3 Drivers 


KANSAS CITY. — Two Kansas 
City drivers and one from St. Louis 
won first places in the 1950 Mis- 
souri roadeo held here last week- 
end. 

Joseph Malone, 41, of St. Louis 
won the straight truck driving 





| class. He was the defending cham- 


pion. Vernon T. Hancock, 30, won 


| the tractor tandem-axle class, and 
°39 RM 4-ar., $210.| Kenneth L. Kerr, 37, took top hon- 


onrs in the tractor semi-trailer 
class. Both are from Kansas City. 


The three men were awarded 


|$150 prizes by the Missouri Bus 
Deluxe 2-dr., $1,430; 4-dr., $1,485, $1,-|and Truck Assn. They will partici- 
|pate in the national truck roadeo 
|in New York in October. Malone 


and Hancock are drivers for Pa- 
cific Intermountain Express, and 


| Kerr drives for Kroger Grocery Co. 
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will Offer Parades, Queens, Open Houses... 
Dealer Week Program Planned 


WASHINGTON.—Manufacturers, 
individual dealers and dealer asso- 
ciations throughout the country are 
expected to participate in Nation- 
al Automobile Dealer Week, Oct. 
22-28, says the National Automo- 
bile Dealers Assn. 

The week's program, which will 
vary from community to commu- 
nity, “will provide activities planned 
to make people in every locality 
better acquainted with the auto- 
mobile dealer and his contribution 
to the community,” according to J. 
Eustace Wolfington, chairman of 
NADA’s Dealer-Customer Relations 
committee, which is sponsoring the 
observance. 

The program is also designed 
to promote widespread interest in 
better used cars and new mod- 
els, Wolfington says. 

“While dealer public relations 
are improving in most localities, 
there is still room for decided im- 
provement,” Wolfington stated. 
“There may be no need for an 
overall sales promotional program 
at the present time, but National 
Automobile Dealer Week is de- 
signed to improve basic public re- 
lations, to stimulate permanent 
goodwill between the public and 
the dealer. 

“When the public knows more 
about how a business is operated- 
and who operates it—greater appre- 
ciation results. There is no ques- 





To the Last Drop 


Water Stretches Out Gas 


In Chrysler Tanks 

DETROIT.—A quart of water 
poured into a Chrysler gasoline 
tank can save the stranded motor- 
ist a long walk to a gas station, 
the division claims. 

All postwar Chryslers are equip- 
ped with a new fuel tank filtering 
device said to be effective against 
even the most minute droplets of 
water. Should the pew Chrysler 
“run out of gas,” the division coun- 
sels, a quart of water poured into 
the fuel tank will cause the gaso- 
line remaining at the bottom to 
rise to the level of the filtering 
element, allowing the car to run a 
few more miles. 

No harm will result to the fuel 
system of the car if the water is 
drained off by removing the drain 
plug at the bottom of the tank 
before refueling, it is said. 

Called the Oilite fuel tank filter, 
the device consists of an Oilite disc 
which forms the bottom of an in- 
verted steel cup, The filtering disc 
is made up of small grains of 
bronze, moulded and sintered to- 
gether into a porous mass fine 
enough to prevent the passage of 
solid particles larger than .005 
inches in diameter. 


| Used-Car Notes | 


Entenza Named Secretary 
Of S. California Group 

LOS ANGELES.—A. P. Entenza 
has been named as counsel-secre- 
tary of the Automobile Dealers 
Assn, of Southern California by 
John S. O’Brien, president of this 
used-car dealer group. 

One of Entenza’s first actions 
was to leave for Washington, to 
attend a series of conferences with 
legislators and national automo- 
tive leaders. Entenza’s past record 
includes being a member of the 
California athletic commission, co- 
organizer of the Veterans of For- 
eign Wars of the U. S., national 
commander in chief of the United 
Spanish War Veterans and national 
governor for the Loyal Order oi 


Moose. 
* * * 


Howe Names Roiter 
MANCHESTER, N. H. Howe 
Street Garage, local used-car firm, 
has announced the appointment of 
Joseph Roiter as manager. 
* * * 


Patterson Moves 


JACKSONVILLE, Fla. — Patter- 
son Motors, Inc., a dealer here for 
the past 23 years, has moved from 
950 Hogan St. to new and larger 
quarters at 1425 Main St. 





tion in my mind that a well staged 
National Dealer Week program in 
every community in the country 
will be beneficial to the entire au- 
tomotive industry.” 

Special 1950 events planned by 
some dealers and dealer groups 
include “open house, parades, 
service specials, radio and tele- 
vision broadcasts, newspaper ad- 


Rail Strike Won’t Help 
Toronto Car Deliveries 


TORONTO. Dealers in this 
southern Ontario area see the 
prospect of getting more cars for 
delivery as a result of the Cana- 
dian rail strike. The district is 
readily available to haulaway de- 
livery. 

However, a General Motors offi- 
cial at Oshawa threw cold water 
on such hopes. He pointed out that 
car transports could operate to 
points as distant as Vancouver and 
Yellowknife. The official was more 
concerned about how long GM’s 
Canadian plants might operate 


without rail-delivered supplies. 


MOTOROLA 
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vertisements, special displays, 
banquets, and in many communi- 
ties a local Automobile Week 
queen will be selected. 

In addition to presiding at the 
functions of the week’s celebra- 
tion, the queen will visit children’s 
hospitals, orphanages and schools 
to distribute toy automobiles and 
to read stories to the children. 

The role of the dealer in the 
community’s life will be stressed in 
both newspaper and radio public- 
ity. Many dealers occupy positions 
of importance in state, county and 
city government posts. 

Others serve on school boards, 
Selective service boards, Red Cross 
boards, community chest councils, 
and are active in church work, says 
NADA. Dealer interest in educa- 
tion and safety is evident through- 
out the country. Last year vehi- 
cles valued at more than $9,000,000 
were made available to schools so 
children could practice classroom 
theories behind an _ automobile 
wheel. 

One dealer’s advertisement 


points out that automobile serv- 


INC, 


1950 





DEALER PLACES LATEST FORD MODEL IN PARADE—Western Slope Auto Co. (Ford), 
headed by R. G. Miller and Reed C. Miller in Grand Junction, Colo., used the American 
Legion stampede procession to present the new Crestliner. ''We believe it made one of 
the best presentations we have ever had because the people's acceptance has been beyond 
our highest expectations,"’ says R. C. Miller. 





ice departments are vital factors 
in each community’s economic 
life. Well operated service de- 
partments, the story concludes, 
are essential for workers who de- 
pend on the automobile for trans- 
portation to and from their place 
of employment. 

“NADA is confident that the 


American people will welcome an 
opportunity to stop and _ think 
about the blessings automobiles and 
automobile dealers bring to them 
over and over again,” Wolfington 
declared. “So constant are these 
contributions that a National Au- 
tomobile Dealer Week is necessary 
to bring the facts to light.” 








recommend .. . 


you sell. 


No other car radio is so well known... 
so highly respected as Motorola! 
Customers not only know its name... 
they know it’s the car radio that will 
bring them the very best reception, and 
the longest, trouble-free service. It 
will pay you well, in profit AND 
customer satisfaction, to feature . . . 
install the Motorola 
specifically built for the fine cars 





contact your distributor today 


@ 4545 WEST AUGUSTA BOULEVARD e CHICAGO 51, ILLINOIS 











SPEAKER 
SNAP SCREWS 


Fasten Fast... 5 
minutes to install 
(Pat. Pending) 


. both outside 
and inside the car. SPEAKER Mirrors not only fulfill the service demands for 
which they are designed but over and above this they are attractive additions to 
any car... streamlined in complete harmony with the beautiful lines of today’s 
finest cars, embodying superb styling, quality and craftsmanship, 


Features include: Fine, lifetime chrome finish . . . non-glare mirrored surface... 
widest range of mirror adjustment . . . friction spring-ball socket stays put 
(doesn’t shake loose) . . . double-gauge brass mirror head prevents buckling and 
assures lifetime service . . . mounts on either left or right side . . . theft-proof . . 


Driving safety requires clear-vision, non-glare rear-view mirrors . 


no screws showing (concealed Speaker Snap-Screw) ... permanent body installation, 


. . » here’s real EYE APPEAL that spells BUY APPEAL! 
GET SPEAKER MIRRORS FROM YOUR JOBBER! 


Yes 





ADVERTISEMENT 


IT'S GREAT TO BE A FORD DEALER G3 p> 











YOU CAN PAY MORE, 
BUT YOU CAN'T 
BUY BETTER / 
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Highway & Safety ees 





| Cyni ics Seen Defeating 
Accident Prevention 


By 


IC cials and safety 
|tends to hinder and defeat the na- 
tionwide effort in 


Tom Hewitt 


Staff Writer 


MATIOMAL SAFETY accident yeSven” 

councit’s tion, in the opin-| 

ion of Norman) 

A ge Damon, vice-pres- 

ident of the Au- 

tei tomotive Safety 
Foundation, 

AUTOMOTIVE “Otherwise,” he 

| NEWS said, “why so 


much __ resistance 
/ EMEMERERES rigid and im- 
| partial enforcement of traffic laws, 
ito sound driver licensing, to peri- 
|odic motor-vehicle inspection? Why 
|do we remain callous to the need 
for adequate authority, funds and 
for accident-prevention 


| personnel 
| measures?” 
Damon delivered his address, 
entitled “Are We a Nation of 
Safety Cynics?” to the southern 
safety conference earlier this 
year and it has now been re- 
printed in a six-page folder. 
Public officials become cynical, 
|said Damon, because they daily re- 
ceive requests to waive the normal 
penalty for a driving infraction. 
| +. * * 
‘i safety official therefore 
blasted leading citizens of the 
community who, 


thievery.” 

Damon said the average driver 
has a right to be irritated when 
he wonders if there are two 
standards of justice—one for the 
ordinary motorist and one for 
the man with political pull. 

“How can the average citizen be 
anything but cynical when almost 
daily he hears others boast of hav- 


;of men with money and influence 

being freed by juries from reckless 

}or drunken driving charges?” 
prosecutors and 


* * * 
MANY judges, 

police officials have been sad- 
dened by a jury acquittal of what 
Was apparently an airtight case 
against a drinking driver in a traf- 
fic death, he said. 

“The jury is cynically lenient,” 
Damon pointed out, “because each 

one feels that “There but for the 
grace of God go I’.” 

Another blast leveled by Da- 
mon in his speech, one of the 
most complete and comprehens- 
ive safety talks ever delivered, 
decried lack of uniform traffic 
signs and rules throughout the 
U. S. He said that nationwide 
we are plagued with meaning- 
less and outmoded signs, signals 
and markings. 

Our rules of the road, far from 
hazard and inconsistent directives. 

“No wonder motorists are con- 
fused when confronted with 17 dif- 


way centerline markings; 


may have to learn three 
sets of hand signals. 
+ ad * 


FR SCOGNISING that 85 percent of 


traffic mishaps can be prevent- 
ed, Damon said the correctives fall 





length. 

The way to halt passing on to 
young people our bad driving 
practices is to teach them the 
right way through driver train- 
ing in high schools, he stated. 

“This program of teen-age driver 
education may well be the most 
rewarding part of the safety effort 
in years to come,” the safety offi- 
cial emphasized. 

Pointing out that in the next 
decade high school enrollment may 
reach more than 2,000,000, Damon 
said that half this number may be 





‘YNICISM of citizens, public offi- | 
authorities | « 


ing ‘fixed’ a ticket? When he reads} 


being uniform, are a jungle of hap- | 


into three classes—education, en- 
forcement and engineering. 

Law enforcement must be tight- 
ened, modern roads should be built 
and drivers should be taught the 
correct way to drive, he said. He} 


discussed the latter point at great | 


| 





“while willing to], booklet 
go to any length to get a $1 or $2| Highway Safety Committee for distribution 
parking ticket fixed, will yell the|to the public by auto dealers. The organiza- 
| loudest for the prosecution of petty tion is now conducting a national highway 


| 
| 





ferent combinations of rural high- | 
when in|} 
traveling from state to state they) 
different | 





expected to become drivers eac 
year. 


* * * 
[SING an average cost of $3 
per student (which is the max 
imum being spent in any schoo! 
at present), the total amount for 


LOOK OUT FOR THAT- 





ont DANE 


HERBERT HORNBLOWER—He's one of the 
12 characters depicted in ‘'Crazy Drivers,’ 
published by the Inter-Industry 


safety educational program on the theme: 
Look _Ovt for That _Cresy Driver!” 


|training this entire crop of high 


school drivers would not exceed 
$50,000,000 annually,” Damon said. 
“Where could we possibly get a 


| better safety bargain than this?” 


However, the real saving can- 
not be realized until it is known 
that the natidn pays $2,750,000,000 
for traffic accidents each year. 
By taking Damon’s words to 
heart and by following the actions 


| proposed by him, perhaps this na- 


tion would be less cynical about 


safety, observers believe. 





National Used Car 
Dealers Convention 


Baker Hotel -:- 


November 8-9-10-11 


Dallas, Texas 


For Equipment and Exhibit Space 
Reservations 


Contact— 
Tom Blundell, Secretary 


DALLAS USED CAR 
DEALERS ASSOCIATION 


2621 Gaston Avenue 
Dallas, Texas 
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DEALERS: 


The Modern Service Identification 
Emblem—Plus Advertising Value. 


Write TODAY for beautiful full- 
FREE SAMPLE. Yours to keen sud 
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produce or sell cars on credit, and 
that they retired when they thought 
they had become rich enough. 

* * * 


Canadian Tire Prices Up 


|the latest recommendation in the 
|battle between supporters of an- 
|nual and permanent tags in the 


Does That Mean Wives? 


PHILADELPHIA.—tThe Pennsyl- 
vania commission has 


OTTAWA.—The latest survey by 
the Canadian government reveals 
retail prices of tires increased 5.1 


turnpike 
banned trucks carrying explosives 
from using the Pennsylvania turn- 
pike tunnels. 

+ + * 


Extra Ford Beauty 





legislature here. 
* * * 
It’s the Upkeep 


CLEVELAND. — Engineers at 
White Motor Co, estimate that 











percent in June compared with May 
this year. 
* * * 
No Antifreeze Rise 
OTTAWA.—Although the price of 


| $3 THOUSANDS JAM OPENING—Poli ded to direct th timated 75,000 persons 

= MANCHESTER, N. H.—(UTPS) | the original cost of a motor truck | who attended the grand opening of Jack Stabletord Pontiac Co. in Austin, Tex. Stableford ethyl alcohol is expected to in- 
= _About a dozen new Ford converti-| represents only 20 percent of the | received the Pontiac better dealer award as part of the ceremony. c in Canada. antifreez rices 

hoo! bl hich lled slowly th h| total cost during the life of the ray er —— ee | OOO a a 

- for es Wace tee nowy Sow & © probably will not rise much, if at 


truck. The 80) percent covers 


Manchester's business district re- | ed Harvard archeologist who makes 


cently had beauty in more ways 


Pittsburgh, all. 


operating cost spread over the his home here, has had his “The . & 9 


| 
| 
| 
Transportation Lines, 
one of the organized trucking in- 


than one. Each car, supplied by| years the truck is in service. dustry’s top honors—a “Pro Meri-| Story of the Stanley Steamer” pub- S. C. Gas Take Soars 
Antonen & a eee ae ¢* ¢ *# tis” award, it was announced here | jished. Woodbury’s book has high COLUMBIA. S. C.The state tax 
senger one oO e articipants in i 3 > . le — 

L, > ites Mew Gamauhies ccmbert, Trucker Honored by the er oo Assns. | praise for the steam-operated car. | commission reports that gasoline 


tax receipts for July totaled §$2,- 


It also describes the Stanley 
606,297, an increase of more than 


another truck driver from a flame- Stanley Steamer Saga brothers as being unlike Henry 
filled cab has brought to Wayne BEDFORD, N. H. (UTPS) —|Ford as night and day. Woodbury | $500,000 over receipts for the same 
|Mickle, driver for Continental |George Woodbury, VanDyke-beard-/says the brothers refused to mass- | month in 1949. 


which was won by blonde Betty| WASHINGTON.—The rescue of 


Laurier of Concord. 
. * * 





Thieves’ Nemesis 


MONTREAL.—A record 774 au-| 
tomobiles were stolen in this city | 
during the first six months of the | 
year, but Mr. Motorist needn't | 
worry too much. “We have al-| 
ready recovered 765 of them, which | 
leaves us only nine short,” Armand | 
Gagnon, head of the city’s 12-man | 


stolen car squad, reported. 
+ + * 


TUM \ \\= 


CREATIVE ENGINEERING 


Expansion Plan 

NEW YORK.—American Cyana- 
mid Co. announced last week that 
it will soon begin construction of 
a $3,000,000 plant in East Chicago, 
Ill. The new plant will produce 
cracking catalysts for the petro- 
leum industry. It is expected that 
the new facilities will be in opera- 


nel ak 
VITAKY 1) 


ioe tion about the middle of 1951. 
dustry ° ° . 
bution Tractor Shipments 
ee WASHINGTON. — Shipments of 
heme: complete tractors, attachments and 
parts from American factories were | 
— valued at $1,059 million in 1949, | 
high according to the Department of 
ceed Commerce. / 
said. SS ele Producing 75 million brakes is a remarkable 
2 * ae en eanae Assn. accomplishment even in these days of large numbers and 4a 
: .—Henry R. Levy, pres- i : ‘ heath 
an- ident of the Studebaker Motor | production methods. This remarkable record is made 
wn Sales Corp., has been named chair- because Bendix Products Division has such things 
000 man of the 1950 auto dealers | 


A quarter century of specialized expedien 
Recognized engineering excellém , 


Research that has set the 
in design developm 


Proved manufacturing skiJ@n 
Overwhelming endo 
automotive 


Manufacturers who put their & 
—regardless of the type 
matchless experience in th 


ir. : finance campaign of the National | 
to Conference of Christians and Jews, 
Arthur Rubloff, finance chairman 
of the conference, announced. He 
holds the position for the second 
year. 


‘ions 
na- 
bout 





* * * | 


Pays Own Damages 
BRISTOL, Va.—George K. Mc- 
Clelland parked his car here on 
hilly Cumberland street. The brakes | 
slipped. Near the bottom of the| 
hill the car crashed into the win- 
dow of the Fred E. Reuning insur- 
ance agency. McClelland had acci- 
dent insurance on his car. You 
guessed it—held by the Fred E. | 
Reuning insurance agency. 

+ + * 


Quebec Driver Control 


QUEBEC. — Stricter control of 
automobile driving permits was 
urged here by the annual meeting 
of Quebec-Montmorency chambers 
of commerce. The chamber asked 
that provincial authorities require 
all car drivers to hold a driving 
school certificate and that traffic 
officers be similarly qualified. It 
also asked for sight and hearing 
tests for prospective drivers and 
for annual inspection of automo- 
bile brakes, steering system and 
— tires. 


quantity production cg@ 


Export Sa! 
Ave., Ne’ 
Eclipse 








* * * 


Britain Sells in Canada 


3 OTTAWA, — Sales of British- 
f made vehicles during June totaled 
8,783 cars and 545 trucks and 
buses, Canadian government an- 
nounces, with such sales of Brit- 
ish vehicles in the first six 
months of 1950 totaling 33,692 
cars and 2,314 trucks and buses. 

' * + + 


Fessler Buys Wheel Firm 


PORTLAND, Ore.—A. E. Fessler, | 
formerly affiliated with Auto Wheel | 
Service, Portland, has purchased | 
Motor Wheel & Parts Co., Seattle, | 
from Harry Counts. The firm, | 
established 12 years ago, distrib- | 
utes wheels and automotive tools 
and equipment in western Wash- | 





BUILDERS 
OF THE BASICS 
OF BETTER 


MOTOR VEHICLES 


ington. Fessler was with Auto | 
Wheel Service eight years. 
* * * j 


Wis. Tag Battle 


MADISON, Wis.—A license plate 
system using combinations of two 
letters followed by four digits is 


ae Oe 
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AMA Book Records Industry’s Growth in 
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Autos Fifth of Retail Trade 


| Texas ordered the most trucks. The | 


DETROIT. Selling new and used 
cars, tires, batteries, petroleum 
products and other automotive 
equipment has developed into a 
$25-billion-a-year industry, it is 
shown in the 30th edition of Auto- 
mobile Facts and Figures yearbook 
issued last week by the Automobile | 
Manufacturers Assn. 

Automotive sales currently ac- 
count for better than 20 percent | 
of all U. S. retail trade and, accord- 
ing to Oscar P. Pearson, chief AMA 
statistician, more than 435,000 busi- 
ness concerns have been created in 
all parts of the country to take 
care of the volume. 

The Rocky Mountain states 
handle the largest proportionate 
share of automotive business, ac- 
cording to the yearbook’s fea- 
tured data which is based on the 
latest U. S. census of business. 
Wyoming tops all states, with au- 
tomotive businesses accounting 
for 30 percent of all retail sales. 

A whole new set of automotive 
records established in 1949 are 
chronicled in the new edition of 
Facts and Figures. Alltime peaks 
were reached during the year in 
production, car and truck registra- 
tions, gasoline consumption, vehicle 
mileage traveled and in tax reve- 
nues generated by the industry. 

Again, this country completely 
overshadowed the rest of the world 
in vehicle output. A total of 6,253,- 
602 cars, trucks and buses, valued 
above $8 billion, rolled off American 
assembly lines—more than three 
times the output of all other coun- 
tries combined. World production 





during the year is estimated at 
8,100,000 units. 





that, since 1900 when 4,192 cars 
were produced, the country has 
built more than 108,000,000 motor 
vehicles in 50 years. Last year’s 
output included 5,119,466 cars and 
1,134,136 trucks and buses. 

Vehicle registrations in the U.S. 
hit a peak of 44,670,588, topping 
1948 by nearly 4,000,000. Registra- 
tions have multiplied six times 
since 1919 when Automobile Facts 
and Figures first was published. 

In spite of the high volume of 
production, sales to foreign mar- 
kets dropped sharply from the year 
before. Only 287,775 motor vehicles 
were exported, compared with 436,- 
217 in 1948. 

Shipments abroad comprised 3 
percent of the cars and 12 per- 
cent of the trucks built during 
the year. A total of 8,366 vehicles 
were imported from other coun- 
tries. 

The yearbook also cites the large | 
share of the nation’s employment 
and economic activity during the 

year which is traceable to the 
motor vehicle and its use. 

At least 9,000,000 persons are em- 
ployed by the various highwav | 
transportation industries—one out 
of every seven employed persons 
in the country. Some 1,600,000 were 
in the automotive sales and service 
trades and the trucking industry 
alone employed more than 5,000,000. | 

The tax contribution of the) 
motor vehicle continues to break 
all past records. It is estimated 
that out of every dollar spent to/| 


A Facts and Figures table roars | 








purchase automobiles, about 24 | 
cents goes into taxes. 
In 1949, special motor vehicle | 


taxes totaled $3,844,647,000, the high- | 
est in history. Federal excise taxes | 
accounted for more than one- third | 
of the amount, the remainder go- | 
ing to state, county and city gov- | 
ernments. Special taxes paid by | 
the trucking industry hit a new) 
peak of $1,105,000,000. | 

Statistics indicate that despite | 
the large volume of production in 
postwar years, potential demand | 
for vehicles remains high. | 

As of July 1, 1949, 42 percent of | 


the automobiles in use were 10/| 
years of age or older, compared | 
with 17 percent in 1941. The aver- | 


age age of cars in use was 8.5 
years, compared with 5.5 years in 
1941. 

In the case of trucks, 33 percent 
were 10 years or older, compared 
with 18 percent in 1941. The aver- 
age age of trucks in use was 7.4 
years in 1949 and 5.6 years in 1941. 

Surveys made in 33 U. S. cities 
show that 52 percent of passenger 
car trips are for the purpose of 
making a living, either as trans- 
portation to work or in conducting 
business. 

Thirteen percent of all trips are 
for shopping and 19 percent for 








miscellaneous purposes, such as| 
taking children to school or trans- | 
porting medical and dental pa- 
tients. Only 16 percent of car trips, 
the surveys show, are connected 
with social or recreation activities. 


The new edition of Facts and 
Figures shows that each state in 
the Union contributes raw ma- 
terials essential to the manufac- 
ture of cars and trucks. 


Among other facts and figures 
to be found in the publication are 
the following: 

More 


biles. 

Four-door sedans currently are 
the most popular body type among 
new-car purchasers. 

Replacement parts and accessory 
sales in 1949 were four times higher 
than in 1939. 

Asia was the best foreign cus- 
tomer for U.S. trucks, while 
Europe was the biggest buyer of 
cars. 


York than any other state, and | 


than 70 percent of the| 
families in the U.S. own automo- | 


| average life of vehicles before 
| scrapping has doubled since 1925, 
| and the average accumulated mile- 
| aBe during a vehicle lifetime has | 
quadrupled. 
| There are approximately 59, 300,- | 
| 000 registered drivers in the coun- | 
| try. 
| The number of emergency car 


service calls dropped about 14 per- | 
cent last year, according to a sur- | 


vey of garages. 

One out of every five cars in 
use has been driven more than 
80,000 miles. 
| Motor trucks haul 72 percent of 
io. livestock receipts in the 
U.S 
| The number of traffic deaths per 
vehicle mile traveled continued to 
decline in 1949. 
| One out of every seven patents 
issued in the country during the 
year was an automotive patent. 


| e 
Highway revenues last year were 


| Tennessee, 


‘Upwards of $100,000” 





HUDSON DEALERS GIVEN AWARDS—More than 60 Hudson dealers from the six-state 
Cincinnati zone, including parts of Ohio, Indiana, Kentucky, Virginia, West Virginia and 
recently met with George T. Curry, zone manager, for a day of fun at Coney 
Island, Ohio river resort park. Curry welcomed his sales organization at a dinner held in 
the clubhouse and later distributed prizes in recognition of sales records posted during a 
nine-week contest in June and July. Richard Drew, assistant zone manager, was in charge 
of outing arrangements. 


estate of “$100,000 and upwards,” 
according to a will filed for probate 
| here last week. 

One-third of the estate was dele- 


Dealer Powers Leaves 


DETROIT. — James B. Powers, 


up 11 percent over 1948 and high- | who died Aug. 22 at the age of 41/| gated to his wife, Marguerite. One- 
More new cars were sold in New| way users paid 58 percent of the/|and was reputedly the largest Pon-/| sixth shares will go to each of four 


total. 


left an ‘children, 


tiac dealer in the world, 
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JUST TWO EASY THINGS TO DO 


T Check all lights on every car left for changeover 
2 Mark all burnouts on handy, snap-on memo card 


Remember, when you check up on lights, you ring up extra sales... CHECK UP ’N RING UP! 
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Trucks Near Record .. . 
Trucks Near Necorg +: 
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Car Sales Settle Down 
To Steady Pace 


(Continued from Page 1) 


the week ended Aug. 25 totaled | 
1,442 units, up from the preceding | 
week, but well below the July 
weekly average of 1,840. 

In Akron, sales during the week | 
ended Aug. 19 slipped to 584 new | 
cars, compared with the previous 
week’s figure of 672. The first week | 
in August had seen sales slump to 
only 417 new automobiles. 

o * + 

—— Columbus, O., however, 

came news of a different vari- 
ety. New-car sales there in the 
first 15 days of August amounted | 
to 1,314 units—the highest first half | 
of the month total in the postwar} 
period. | 

New-truck sales in Columbus also | 
showed strength in the first haif | 
of August. The total of 163 sold| 
also represented a postwar high for | 
the first half of a month. 

New-truck sales nationally have 





been moving at a fast clip. The 
total in July is believed to have 
set a new monthly record, With 
33 states reported, there were in- 
dications that July new-truck 
sales exceeded 114,000 units. 
Such a total would set a new 
record, outdistancing the former 
high mark of 108,168 new trucks 


‘sold in April, 1948. The only other) 


1948, when 100,614 were titled. 
* * * 

STIMATES of new-car_ regis- 

trations in July have been re- 
vised upward. Sales reports from 
32 states show that 325,192 new au- 
tomobiles were sold during the 
month, against 251,822 in the same 
states in July, 1949. 


Should the ratio hold for the ‘record was set in July for com- 





| dealers, O'Brien is president of the association. 


COUNSELS USED-CAR 


remaining states, the final total 
for July would be above 579,000 
units. This would put the month 
very close to the alltime record 
of 583,937 reached in June of this 
year. 

It seems very likely that a new 


DEALERS—A. P. Entenza, 





| ; : | Angeles attorney and civic 
‘month in history when new-truck | leader, receives congratulations from John S. O'Brien as he takes over as counsel-secretary 
sales topped 100,000 was in May,| of the Automobile Dealers Assn. of Southern California, Inc., an association of used-car 


left, Los 


bined new-car and new-truck sales, 
| however. The present standard for 
|new-vehicle sales was set in June 
| with a total of 675,449 units—583,937 
| cars and 91,512 trucks. 

The industry’s first ‘5,000,000-car” 
year rates as a cinch for 1950. The 
4,000,000 figure should be passed 
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early this month, if it wasn’t passed 
in the closing days of August. 


* * * 


N A fiscal-year basis, the 5,000,000 

mark was surpassed in the 12 
months ended in June this year. 
Sales in the last half of 1949 and 
the first half of 1950 amounted to 
5,506,678 new cars. 


New-truck sales in the last half 
of °49 and the first half of °50 
totaled 1,006,988 units. The in- 
dustry’s top year for new-truck 
sales was in 1948 when 1,035,174 
were sold. 

This is a mark which may be 
surpassed this year. Sales of new 
trucks in the first six months of 
this year totaled 510,428 units, just 
24,089 units short of the first-half 
total in the record year of 1948, 

* cm * 


THIS deficit was almost over- 

come by the high level of new- 
truck sales in July, leaving the 1950 
year-to-date new-truck sales figures 
just about equal to those of 1948. 


A continuance of the current 
demand for new trucks would re- 
sult in this year taking over as 
the industry’s standard bearer. 
The task is made easier by the 
fact that new-truck sales in the 
last quarter of 1948 dropped to 
229,590 units — the second lowest 


For Revamping 
Parts Depots 


DEARBORN.—An extensive parts 
depot modernization program, de- 
signed to improve distribution of 
Ford parts, was announced last 
week by Earl G. Ward, manager 
of parts and accessories operations. 


Eight Ford parts depots are to 
be modernized under the program. 
Major improvements include floor 
flush conveyor systems, modern 
materials handling equipment, re- 
arrangement of stocks, and im- 
proved employe working conditions. 


In addition, Ward also announced 
that the eight depots would stock 
a greater range of Ford service 
parts. This will assure quicker dis- 
tribution, thereby providing more 
efficient service for Ford owners. 


The depots affected under the 

program are at Omaha, Oklahoma 
City, Salt Lake City, New Orleans, 
Denver, Des Moines, Jacksonville, 
Fla., and Richmond, Calif. 
In connection with the modern- 
ization program, expanded shipping 
facilities will be provided at three 
of the depots which will enable 
them to handle an increased parts 
volume. These are at Omaha, Jack- 
sonville and Oklahoma City. 











| Obituaries 


| Ford Dealer J. S. Ford 
Killed in Ohio Crash 


AKRON.—Funeral services were 
| held here Aug. 30 for Joseph S. 
Ford, 56, president of Copley Motor 
|Co. (Ford), in neighboring Copley. 
Mr. Ford was killed when his car 
collided with another machine at 
a downtown intersection. He had 
been a resident of Summit county 
for 28 years. 

* * - 
Hiram B. Parish 

GULFPORT, Fla.—-Hiram B. Parish, 71, 
died here Aug. 18. He was a retired Pon- 
tiac dealer from Penn Yan, N. Y. 

* * * 
Michael J, Murray 

CHICAGO.—Michael J, Murray, 60, vice- 
president of Universal Carloading and Dis- 
tributing Co., died here Aug. 26. Funeral 
services were held Aug. 29. He was at one 
time vice-president of Transcontinental 
Freight Co., the nation’s first coast-to- 
coast over-the-road carrier, now a subsidi- 
of U. 8S. Freight Co., of which Mr 
a director at the time of his 





ary 
Murray was 
death, 

* * * 


Henry A, Davidson 


MORGANTOWN, W. Va Henry A. Da 
vidson, 72, Morgantown automobile dealer 
and civic leader, died Aug. 21 in a Wash 
ington hospital He had been ill for several 
months and recently underwent an operation 

* * * 


William Edgar Padgett 
LONOKE, Ark William Edgar Padgett 
58, owner and operator of Padgett Motors 
(Dodge-Plymouth), died at his home here 


Aug. 22. He formerly was associated with 
Sadler-Ross Motor Co. of Little Rock and 
Fort Smith (Dodge-Plymouth), and for 


}many years traveled throughout Arkansas 
| in the firm's interest. 
+ 7 


George H. Russell 
| MASSENA, N. Y.—George H. Russell, 
| 64, local automobile dealer, died Aug. 21. 
|He operated one of the first garages in 


|}Massena and held Hudson franchises in 
| Massena and Potsdam until his retirement 


j in 1945. 








in 


offices 
Dallas are now operating from new | 


Ford’s district sales 
downtown quarters in the Great) 
American Reserve Bldg., according | 
to David R. Crandall jr., district 
sales manager. 

The offices were previously in 
Ford’s Dallas assembly plant. The 
district operations involved include 
more than 180 dealerships through- 
out northern Texas. 

* * * 


Gaston, Stevens to Manage 


Galion Allsteel Body Sales 


V. K. Gaston has been appointed 
director of sales, and R. H, Stevens 


Auto Personnel 





sales manager of Galion Allsteel 
Body Co, in Galion, O. 

Gaston has been the firm’s west- 
ern regional sales manager for the 
past 20 years. Stevens has been 
southern regional sales manager 
for five years. 

* + * 


C. 1. T. Promotes Dufilho 


To Baton Rouge (La.) Post 


Auguste F. Dufilho jr., of New| 
Orleans, has been promoted to 
district manager for the Baton 
Rouge branch office of Universal 
C. I. T. Credit Corp., it was an- 
nounced by C, E. Wilson, vice-pres- 
ident in charge of the company’s 
New Orleans division. 

Before his appointment, Dufilho 
was employed by the company as 
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the New Orleans branch. He joined 
the company in 1941 as an adjuster 
* * © 


Chile Honors Perkins 


Highest award the government 
of Chile can present to a non- 
citizen has been conferred upon 
Clarence O. Perkins of the General 
Tire & Rubber Co. Perkins was re- 
cently appointed a member of the 
Order of Merit by Chilean Presi- 
dent Gonzales in recognition of his 
services in the promotion of U., S.- 
Chilean friendship. 

* * * 


Wix Accessories Names Hunt 


Sales Manager in East 


Wix Accessories Corp, of Gas- 
tonia, N. C., has announced the 
appointment of William B. Hunt 
as Eastern sales manager. 

Hunt’s association with the auto 
industry dates back to 1927. For 
the past 13 years he has been zone 
manager for the Southeastern re- 
gion of A. C. spark plug, operating 
out of Jacksonville, Fla. 

+ * + 
K-F Names Starling 
To Regional Post 

Appointment of John D. Star- 
ling as assistant regional manager 
in the New York area has been 
announced by Kaiser-Frazer Corp. 
Associated with K-F since its in- 


a motor sales representative at/ception in 1945, Starling was pre- 
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THESE SALES TOOLS 


— DO THE JOB 


To Sell Lubrication to Used Car 
Customers you need the new 1950 
CHEK-CHART. Used in 200,000 sta- 
tions, printed in 13 languages, inter- 
nationally recognized as the supreme 
authority on automotive lubrication. 
Individual diagrams covering all 
makes and models in general use 
enable your men to lubricate any 
car in exact accordance with manu- 


facturer’s instructions. 


To Sell Tires, Batteries and Accesso- 
ries, you need the latest Chexall Ac- 
cessory Manual. Complete specifica- 
tions and manufacturers’ parts num- 
bers of all TBA items used on all 
makes and models in general use. 
Graphically illustrated 84-page Serv- 
ice Section provides complete inspec- 
tion and installation instructions. 144 
pages of authentic TBA service data. 


CHEK-CHART and Chexall are just 
what you need to convince used car 
buyers that you are equipped to 
lubricate and service their makes of 
car. If your supplying oil company 
doesn't offer special editions of 
CHEK-CHART and Chexal] write for 


full description and prices. 


tT ed or 


ie Pe OnGRESS STREET 


MORE PROFITS 
CAR SALES? 


BY SELLING LUBRICATION, 
82.9 TIRES, BATTERIES AND 

ACCESSORIES TO USED 
CAR CUSTOMERS 
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PONTIAC'S BAEDEKER—Advertising Man- 
ager B. B. Kimball, left, is discussing with 
Personnel Director George Watson the new 
plant tour folder, available to anyone re- 
questing a reasonable quantity. Sixteen plant 
photographs depict auto production. ‘'It is 
an example of the close coordination between 
Pontiac's employe relations, public relations, 
dealer relations and sales activities,’ accord- 
ing to General Manager Harry J. Klingler. 
A tuck-in cover enables mailing to interested 
parties individually, two cents, third class, 
| six cents, first class. 





viously manager of plant public 
relations and a special sales repre- 
sentative in the New York area. 
In his new position he will assist 
L. P. Randall, New York regional 
manager, in the distribution of the 
company’s three lines of passenger 
cars in the greater parts of New 
York and New Jersey and Con- 
| necticut. 
| * * * 
Towmotor Ups Boehm 


Harold E. Boehm has been elected 
controller at Towmotor Corp., 
Cleveland, the company announced. 
He has been with Towmotor as as- 
sistant controller since September, 
1946. 

* * + 


Steinwedell Joins Ammco 


As Production Head 


Fred G. Wacker jr., president of 
Ammco Tools, Inc., North Chicago, 
Ill, has announced the appoint- 
ment of William 
Steinwedell as 





retirement, 


production vice- 
president. 
Steinwedell was 
formerly associ- 
ated with the 
Stewart - Warner 
Corp. in various 
capacities. During 
World War II he 
served as general 
manager of the 
Green River Ord- 
nance plant which was operated 
by Stewart-Warner. 
* * 





Wm. Steinwedell 


* 


C. I. T. Ups Jeanes 


Newbern J. Jeanes has been 
named manager of the Universal 
C. I. T. Credit Corp. office at Hick- 
ory, N. C. Before his promotion, 
Jeanes was employed by his com- 
pany as an adjuster and later as 


a collection man. 
* * * 


Spence Heads Up District 


For World Bestos’ Sales 


Appointment of John T. Spence 
as district manager of World Bes- 
tos’ sales territory, including Ar- 
kansas, Louisiana, Mississippi and 
southern Alabama, has been an- 
nounced by W. F. Rogge, manager 
of World Bestos’ replacement sales 
division. 

Spence will operate from Win- 
ona, Miss., under the supervision 
of World Bestos’ southeast sales 
regional manager, W. A. Wright. 


* + * 


Casseday Takes Over 


Bridgeport Brass Co. has an- 
nounced appointment of E. D. Cas- 
seday as Houston district sales 
manager to succeed George Chat- 
neuff. 

* - . 


Reeve Aids Mack Head 


E. D. Bransome, chairman and 
president of Mack Trucks, Inc., 
announces that Lester E. Reeve has 
joined Mack as his special assistant 
on financial matters. Reeve was 
formerly with Lazard Freres & Co. 

* * * 


Allen to Succeed Wyant 


As Foundry President 


Ira A. Wyant has announced his 
effective Sept. 15, as 


Carl E. Allen as his successor and 
a director. 

Wyant is one of the company’s 
founders. Allen has been associ- 
ated with the National City Bank 
of New York since 1926. In recent 


years Allen has supervised auto-| 


mobile, truck and parts firm ac- 


counts in the midwest. 


* * * 


CIT Ups Oldfather 
John H. Oldfather has been pro- 
moted to branch manager of the 
Universal C.I.T. Credit Corp. office 
at Lakeland, Fla. His appointment 
was announced by J. H. Peebles, 


vice-president in charge of the 
company’s Atlanta division. 


* * * 


Fitzgerald Gets Sales Job 


In U. S. Rubber Division 


Appointment of Thomas H, Fitz- 
gerald as sales manager of re- 
claimed rubber for Naugatuck 
chemical division, U. S. Rubber Co., 
is announced by Robert E. Casey, 
general sales manager. 

Fitzgerald has been associated 
with U. S. Rubber for 27 years. He 
started at its Bristol (R. I.) plant 
as a chemist in 1923. 
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@ Long and bulky parts both are 
safely and conveniently stored in 
space-saving Berger Steel Automo- 
tive Bins and Shelving. They're 
strong, durable, easy to alter and 
adjust with changing needs. 


Your local Berger Representative 
offers an exclusive parts department 
PLANOGRAPHING service that 
scientifically lays out your depart- 
ment to bring all parts into true 
sequence with your stocklist. He 
will furnish the factory-approved 
economical Berger standard steel 
units you need, and handle all in- 
stallation details. Call him in, or 
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write for full information. 
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This Berger Steel 
Automotive Shelving 
neatly disposes of tail- 
pipe and bulky parts 
storage problems. It 
keeps pipes off the floor, 
out of the way, yet 
readily accessible, Ex- 
tra large bins are just 
right for bulky parts. 


BERGER MANUFACTURING DIVISION 


REPUBLIC STEEL CORPORATIO 





The Complete, Safe CARBO 


Se simple to install, so 

quick and effective to use, WW 
so completely concealed, 
CAR-MON Exhaust System 
is the most practical, efficient 


LS ° CANTON 5, OHIO 





WRITE FOR 
DETAILS 
TODAY! 


way of removing dangerous carbon monoxide gas fumes, 
for any number of cars. Simplified installation permits the 
flexible and underfloor ducts to be easily and economically 
installed anywhere. Floor plates conceal and protect tube 
from damage. No tripping or handling heavy tubes. Entire 
tube disappears within duct. Permits exhaust testing while 
in operation. Employees work better, feel better! Leading car 


dealers depend upon CAR-MON. 
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president of the Wyant & Cannon 
Foundry Co. and the election of 
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known Broadway impressario, over 






: oe Aff : i ABC-TV has been announced by 
, = = +... kt. EEE Hudson Motors, through its adver- 

, tising agency, Brooke, Smith, 

, Auto Advertising Breach ‘& Derrance, of Detrolt 


and Robert E. Kintner, president 


of the American Broadcasting Co. 
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plant The occasion was the signing of a TV’s great asset in presenting the Al it a the R 
: “voice” visually to make it con- m writers to adapt e ose 
five-year labor agreement by Doeh- # Shorics to the Rew medium. 
jer-Jarvis, die castings manufac-| Vineing. No animation or com 
turer, and the UAW-CIO. | Plicated props were needed. : Se : es 
In advertisements appearing in As the tire “voice” was projected, Reflecting Higher Costs 
are Toledo, Pottstown, Pa. and Ba- | 2" off-camera microphone picked As a result of increased pub- 
in in N.Y. wh Doehler-Jar- |it up and transmitted it to an) DETROIT AD MAN WINS NASH RAMBLER—John B. Huntress, ad manager of Nash, hands ehing costes, five companies 
taven, . eae oscilloscope, a device to make| the keys of the new convertible to Detroit Adcraft club officials. The car was one of the 7 a aaa eae , 
~<a | oe >. ee sound waves visible by wavy lines| prizes awarded to ad-men golfers and their friends at the Detroit club's annual Adcrafest boosted ad rates last week. Rates 
"re chairman, addressed a letter to of light. A camera trained on the| and tournament at Tam O'Shanter country club. Pictured with Huntress (left to right) are| for Conde Nast’s Glamour will go 
d the union executives acknowledg- itr 2 icked up the| Harold M. Hastings, Adcraft secretary-manager; Lou R. Quine, prize committee chairman; up with the February (1951) is- 
n ing “with appreciation the ex- oscilloscope s aie ty thes su- William Denman and Hil F. Best, co-chairmen of the affair. The Rambler was awarded to sue and a month later advertie- 
cellent work done by you and sound images, w ch were then SU~| \jarshall Thomas, of Detroit Electrotype Co., for his golf score. ‘ . ‘ 
your associates in conjunction |Petimposed on the tire as it —— . ———1| ers will pay more for space in 
ive . . |while the camera picked up the Esquire, Coronet and Apparel 
ont oo management Poa ca picture. structed at 16180 Wyoming, De- Billy Rose on TV ive. 
; ives in concluding our new five- i a troit, President Parker Holden ae 
lat year agreement.” Doehler’s letter announced last week. The signing of a long-term con- Also slated to rise is McCall 
rt- and the UAW-CIO reply were In New Home For the past 20 years the firm (tract for the presentation of 8! Needlework Magazine with the 
ue reproduced side-by-side in the Holden, Clifford, Flint, 24-year- | has specialized in automotive |weekly series of half-hour televi-| July (1951) issue. Circulation in- 
advertisement. old Detroit ad agency, has moved | Parts, accessory and industrial |sion programs based on the news-| creases are involved in most 
= b ~~ a ee wae co into the new building it con- | accounts, paper columns of Billy Rose, well! cases. 
y Richar RUE, WEANING, nena cece eg eect irerenreninnisihsiecicshaeeensanosn 
el and the union representatives and 
‘n- local presidents at the respective 
| plants. Fred Wittner Advertising, 
or New York, is the agency. 


* + > 


Packard Premiere 


Starting Sept. 7, the “world pre- 

miere” copy for Packard will ap- 

) pear in 1,429 newspapers in 1,366 | 
cities throughout the nation. An- | 

other will be released in news- | 

papers the week of Sept. 18, while | 

a third, “More Than an All-New | 
Car—It’s an All-New Packard!” is 
scheduled for the week of Sept. 25. | 





Others will follow’ throughout 
October. | 
eel Full-color ads will appear dur- | 
ing ing early October and again in 
ail. November in the American Week- 
arts ly, This Week and in the Sunday 
It supplements of the New York 4 
0, Daily News, the Philadelphia In- \ a 
yet quirer and the Chicago Tribune. | y - 
Ex. “In addition to this double-bar- 
ust relled coverage of newspaper read- 
rts. ers,” says Hugh Hitchcock, direc- 


tor of advertising and public rela- | 
tions, “Packard will run prestige- | 
building pages in financial publica- 
tions including the Wall Street 
Journal, the New York Journal of 
Commerce, Business Week, Bar- 
ron’s, the Magazine of Wall Street, 

° the Chicago Journal of Commerce 
and Financial World.” 

Hitchcock disclosed that four- 
color spreads are scheduled for | 
September and October in the Sat- 
urday Evening Post, Life, Collier’s, 
Time and Newsweek. Starring Don 
Ameche, Packard’s once-a-week 
television show, Holiday Hotel, will 
return to the ABC network Sept. 
14. Starting around Oct. 1, approx- 
imately 4,700 billboards in virtually 
every dealer area will show for 30 

a days the Packard Patrician 400, 
luxury car of the new line. The 
copy will read, “New, All-New 
Packard—The One for '51!” The 
Detroit office of Young & Rubicam 


ON THE WING! 


(It takes two wings to fy) 


THE CHICAGO DAILY NEWS IS SOARING TO NEW HEIGHTS 


on BOTH wines 


CIRCULATION~- ADVERTISING 


's 
OmiTTED OMITTED 








handles the account. 
eae | 


Wolfe Joins GN&G 

Ralph L. Wolfe is resigning as 
president of Wolfe-Jickling-Conkey, 
Inc., to join Geyer, Newell & Gan- 
ger as account executive, on Aug. 
31, H. W. Newell, executive vice- 
president of the latter agency, an- 
nounced. Wolfe will serve as Kel- 
vinator account executive in the 
Detroit office under John McQuigg, | 
vice-president and Detroit man- 
ager. Wolfe is secretary-treasurer 
of the American Assn. of Adver- 
tising Agencies. 

He is withdrawing from the} 
Wolfe-Jickling-Conkey agency after | 
18 years’ association. The firm will | 


continue under the other partners. | 
> . « 





Names Agency 

Ken Schuster, advertising man- | 
ager of the Simoniz Co., Chicago, | 
announces the appointment of | 
Sullivan, Stauffer, Colwell € 
Bayles, Inc., to handle advertis- 
ing on all Simoniz products, ef- 
fective immediately. 

* * . 

Yalking Tire 
In one of its recent Celebrity 
Time television programs, B. F. 
Goodrich introduced what it be- 
lieves is a new TV _ technique— 
having the product itself apparent- 


GAIN» 


CIRCULATION THE 
FIRST 6 MONTHS 
OF 1950 OVER 1943 





° WH THOUSANDS 


1943 1950 


TREND IN TOTAL CIRCULATION 
OF THE CHICAGO DAILY NEWS 


FIRST 6 MONTHS 


ee ee are Pe: 
1943 aes 417,792 
GAIN 125,480 
Calendar years 1943 through 1949 
1943 413,640 1945 470,864 1947 497,135 
1944 429,679 1946 495,983 1948 499,654 
1949 518,643 





(+S 
ae 


IN TOTAL 


& DISPLAY LINAGE 
THE FIRST 

6 MONTHS OF 1950 

OVER 1943 


Ht HUNDREDS 


1943 1950 


TREND IN TOTAL DISPLAY LINAGE 
OF THE CHICAGO DAILY NEWS 


FIRST 6 MONTHS 





G0. 6 ww te OAD SIT 
POS. gk es + eee 
GAIN 4,096,911 
Calendar years 1943 through 1949 
1943 9,098,650 1945 9,713,422 1947 14,267,632 
1944 9,640,355 1946 12,043,840 1948 15,268,344 


1949 15,668,212 
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That’s Foreseen as Regulation W Authorit 








Stiffer Curbs on Older Cars? 


(Continued from Page 1) 
the same as new cars for 
models. 

5. For older cars, the down 
payment probably will call for 
one-third, but the maturity will 
be shortened with the car’s age, 
ranging from 18 months down to 
six months, Opinion is that pay- 
ment terms will be clipped with 
each two or three years; that is, 
"48, '49 and ’50 models will get 
new-car terms. The next period, 
calling for lesser payment time, 
would be 1945, '46, °47 and so on. 
6. It is not expected that there 

will be any curbs on trucks, either 
new or used. 
* 


credit—installment sales in partic- 
ular—was dispelled by the agency’s 
report Thursday (Aug. 31) that con- 
sumer debt had scored an unprece- 
dented jump in July to a record 
peak on the buying wave that fol- 
lowed the outbreak of the Korean 
war June 25. 

The big gain, it was pointed 
out, was in installment credit, re- 
flecting the fact that the rush 
buying centered on items of ma- 
jor expense involving the great- 
est fears of scarcity, such as mo- 
tor cars, refrigerators, television 
sets and the like. 

As the new defense legislation 
stood at the weekend, the bill gives 
the President the main powers he 


late 


* * 


AUTOMOTIVE NEWS, SEPTEMBER 4, 1950 


Is Reviewed ... 


executive power to ration at the 
retail level and to fix wage and 
price ceilings on a fairly selective 
| basis, more or less at his discretion. 


+ * + 
EDNESDAY night (Aug. 30) 
the conferees reached agree- 


|ment to retain in the bill authority 
for the President to set up a new 
War Labor Board, if he wishes to 
do so. This could be done as a re- 
sult of a labor-management con- 
ference and agreement. The agency 
would serve to adjust labor dis- 
putes arising from defense produc- 
tion and wage fixing. 

In anticipation of the enactment 
of the legislation, President Tru- 
man has asked Congress for an ap- 


T IS not the President’s idea to 

impose harsh terms unless made 
absolutely necessary by the devel- 
opment of a world conflict. 

Any doubt that the FRB would 
act promptly to place curbs on 


DECADE 


O F 


asked for—the right to allocate and 
requisition scarce materials, con- 
trol inventories, finance defense 
production expansion and curb in- 
stallment buying credit. 

In addition, it gives the chief 


PROGRESS 


n 


reeqreqeier La 


“U.S. CHAMBER OF COMMERCE 
FIGURES 


INCOME 


of Tennesseans in past 10 years 
increased from $856,000,000 to 


$3,036,000,000° 


The heart of /' @Y 7 Tennessee is 


INAS EY 1b 1b 18 


The ‘MONEY TOWN” of the South 





Reach this prosperous market through two great newspapers 


= The Nashville Tennessean 


Nashville Banner 
Se 









WNC Ub Portable 
AUTO TURNTABLES 


The Finest at Low Cost 
No Wiring—No Foundation—No 
Anchorage—No Assembly —No 
Installation 
Macton Turntables consist of only 
of 2 parts—the base holding the 
driving mechanism and the runway. Anyone can put it 
together in a jiffy. All you do is plug in—turn on the 
switch —and Macton starts working for you with motion 
that means attraction and more sales action. 


Many Other ATTRACTIVE Features: 
®@ Collector Rings make possi- @ Interchangeable steel top 
ble lighting Inside the car. 4 ft. dia. at slight addi- 
@Takes 300 Watts to tional cost for display of 
° agen, Set motors, accessories, parts, 
jutely e. @ Unconditionall Guaran- 

@ Capacity 4500 Ibs. teed 1 year. ' 

Representatives wanted, exclusive territories open 


MACTON MACHINERY CO., INC. 217 Lecust Avenue * Port Chester, N. Y. 





Only $495.00 
F.0.B. Port Chester 
Order Today or Write 
for Literature 


propriation of $60 million to ad- 
minister the new law. This sum, 
one member of the Ways and 
Means committee observed, would 





full-scale OPA organization. Nev- 
ertheless, according to an Admin- 
istration spokesman, the President 
still hopes to avoid any general 
price fixing now or in the imme- 
diate future. 

However, it was said, the exec- 
utive branch wants the funds 
available in case earlier action 
becomes necessary. 

The House-Senate conferees be- 
fore quitting agreed to cut duration 
time of the controls bill to June 
30, 1951, as voted by the House. 


June 30, 1952, as requested by the 
President. 


Meanwhile, the General Services 
Administration has set up a list of 
11 critical materials and ordered 
government agencies to conserve 
them, 


Regarding motor vehicles, the 
GSA order calls for a replacement 
limitation of 60,000 miles or six 
years on passenger cars, and a 
50,000-mile or six-year replacement 
limitation on standard trucks of 
1% tons. 

If the vehicles are part of a fleet 
of eight or more, not more than 
25 percent of the fleet may be re- 
|Placed in any one fiscal year. 

+ * * 
| ERE are some of the other 
features of the conference com- 
promise bill on general controls: 

Price-Wage Controls — If the 
President finds that voluntary 
agreements among _ producers, 
sellers or labor are not successful 
in controlling wages and prices, 
he could then put into effect 
price and wage ceilings on indi- 
vidual industries or commodities, 
or he could apply them gener- 
ally. 
| To establish price ceilings on an 
|individual service or material, sev- 
eral conditions would have to be 
|met. In addition, whenever a price 
|ceiling is imposed on a particular 





| 


would be imposed in the industry 


00 Car Output 
Passes | Million 


At Chevrolet 


DETROIT.—-Record-setting Chev- 


jother milestone, states General 


|of the millionth car of 1950. 
The volume is for U. S. plants 


1949, has Chevrolet car output hit 
| 1,000,000. Last year, however, the 
|figure was not passed until early 
| November. 


|Buick Dealer 38 Years, 
|Bishop Retires in N. Y. 
| PORT JEFFERSON, L. I. N. Y. 
Charles Bishop is retiring from 
the automobile business after 45 
years. He started in 1905 when he 
opened an automobile repair shop. 
In 1912 he became a Buick dealer 
and has been one ever since. 


Bishop served for many years as 
a member of the board of the 
Brooklyn and Long Island Auto- 
mobile Dealers Assn. Succeeding 
him to the Buick dealership in Port 
Jefferson is Thomas McNamara, 
who will operate the business un- 
der the name of McNamara Buick 
Corp. 








appear to be adequate to set up a 





| ARIZONA DEALER SEEKS NOMINATION—Ralph Watkins, Chevrolet dealer in Buckeye 
| Ariz., addresses crowd at a ‘Watkins for Governor Rally.'' With him are his campaign 
| manager, Clyde Wilson (left), and the mayor of Buckeye. Watkins has been flown from 
| city to city on his campaign tour of the state by his neighboring Ford dealer, Walter Butler 


| producing the material or rendering | thority having jurisdiction over the 
the service. rate increase. 

+ AE * 
es : Requisitioning — The President 
\aF penne reer ca ae | would be authorized to requisi- 
| a oe ne ae ns, Se oP 


|prising a substantial part of all aa ; 
isales at retail and materially af-| facilities necessary for the na- 
tional defense, provided’ they 








The Senate had voted extension to| 


material or service, wage ceilings | 


|rolet production has reached an-| 


| Manager T. H. Keating, with output | 


alone. In only one previous year, | 


|fecting the cost of living,” then 


|the President must control all 
prices and wages. 
In establishing general price 


and wage ceilings, the President 
would have to give “due” consid- 
eration to the price and wage 
levels prevailing in the period 
| May 24-June 24. 

Items specifically exempted from 
the controls in the bill included: 
|Margin requirements on any com- 
|modity exchange; prices or rentals 
|for real property; rates or fees for 
|professional services; insurance 
rates, and prices or rentals for 
|materials furnished for publication 
by any press association or feature 
service, books, magazines, motion 
pictures, periodicals or newspapers, 
or rates charged by any person 
|publishing a newspaper, periodical 
| or magazine, operating a radio or 
television station, theater or out- 
|door advertising facilities. 

+ * + 

| Comatons carrier and public util- 

4A ity rates would also be exempt, 
with the exception that, if price 
controls are in effect generally, 
|such carriers or utilities could not 
|increase charges without first noti- 
|fying the federal government and 
permitting a federal agency to in- 
tervene before the particular au- 











could not be secured from any 

other source and that all other 

means of obtaining them on fair 

and reasonable terms had been 
| exhausted. 


| Priorities and Allocations The 
|President is empowered to issue 
| priorities and allocate materials 


}and facilities to the extent “neces- 
sary or appropriate to promote the 
national defense.” 
* *x * 

OANS and Subsidies — Three 

types of programs to finance 
expanded defense production would 
be granted. 

Watchdog Committee—A commit- 
tee, consisting of five members 
from the House and a like number 
from the Senate, would be set up 
to review continually the operation 
|\of the economic control program. 
~ + +. 


| Canada Lifts Controls 
On Tire Imports 


OTTAWA. — The Canadian gov- 
ernment announced last week that 
emergency import control restric- 
tions on passenger automobile tires 
from the United States have been 
lifted. 
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More Covered, Larger Benefits . . . 





Social Security Act 


Broadened 


by U.S. 


(Continued from Page 2) 


employes of non-profit organiza-|sion” and act promptly to remove | 


tions, 400,000 workers in Puerto 
Rico and the Virgin Islands, 170,000 
federal employes not covered by 
civil service retirement, and other 
smaller groups. 

To pay for all the foregoing, 
payroll taxes as of next Jan. 1 
will be collected on the first 
$3,600 of a worker’s annual in- 
come, 


it. 

The measure raises to 45,000,000 
the number of persons benefiting 
from social security. 

It also more than doubles payroll 
taxes over the next 20 years. The 
payroll taxes will increase from 
$2.5 billion this year to about $7.8 
billion in 1970. 








pte uf e 

Fin'-less Fish 

Carburetor Inventor 
Pleads for Funds 

AGAWAM, Mass.—The latest re- 
port from Fish Carburetor Corp. 
presents a gloomy situation. 

With mail fraud charges still 
pending against him, President J. 
Robert Fish said the telephones 
have been disconnected at the Aga- 
wam plant for nonpayment of the 
bills. He said there was no money 
to pay the employes, and suggested 
“contributors would not provide 
enough money for carburetor pro- 
duction.” 

“Something has to be done and 
quick or we lose everything,” Fish 
said, appealing for $3,000, and ask- 
ing for “stout hearts” to “go with 















At present, 1% percent—-the rate| Much remains to be done, the me to Washingto witnesses” in 
that will prevail—is collected only |President said, to make social od the a faa hearinen : 
on the first $3,000 worth of income. curity completely adequate. Some! BACK IN BUSINESS—Dick DuBois (second from left) returned from the ranks of ‘former’ The company conducted an emer- 


Thus, next year each worker and |of the thin which he said must | automobile dealers last week when he signed the papers that made him president of > 
. &s | Western Motors, Inc., Kaiser-Frazer distributorship in Seattle for western Washington and| 8ency meeting in the plant on 














ickeye hn py celle on a extra $9/still be done include: | Alaska. DuBois was a Hudson distributor in Seattle from 1938 until a year ago. George Aug. 26, Contributors saw orders 
ng i - y F 1. More people still need to be|Tickner, K-F Pacific Northwest regional manager, is beside DuBois. Standing are J. e and watched the company’s stock 
a AST tiie Pa ie — brought into the system. ee Western Motors retail sales manager, and Stewart Spear, K-F district manager.| ar in a race at Riverside park. 
> the L cial security s an fell some- 2. Steps should be taken _to | porary or permanent disability. The | President proposed. Disability as-| “Meanwhile,” said Fish, “please 
; what short of whee President Tru- strengthen the unemployment in- | administration urged these pro-|sistance was specifically refused in|kick in enough to pay the tele- 
man really wanted, but he called surance system, ; |visions in its program submitted|the old-age and survivor system|phone bill, meet the payroll and 
lent hem “ Met raver 0 achievement” 3. Insurance should be provided |to Congress last January but Con-|and provided only through public|keep going until then. The situa- 
lisi- which ‘wean ike the need for | 28inst loss of wages through tem-| gress failed to go as far as the'assistance at the state level. tion is that desperate.” 
= future public charity. | a aaa AEE oa acre eS 
hor He said he was confident that | 
- Congress will approve future re- | 
any quests for still wider social se- | 
her curity coverage, and more benefits | 
fair for the unemployed, disabled and 
een needy. 
Truman had only one specific | 
The complaint. He disliked an amend- | 
ssue ment which restricts the secretary | 
rials of labor’s power to police state un- 
ces- employment insurance programs. | 
the He said he hoped Congress would 
reconsider the “ill-advised provi- | 
° . 
hree L. I. Association 
ance 
ould Names Industry | 
, . | 
mit Relations Group 
aber BROOKLYN, N. Y.—A state in- WITH 
; up dustry relations committee to rep- 
tion resent the Brooklyn and Long} 
‘am. Island Automobile Dealers Assn. 


has been appointed by President 
Chris J. Truelson (Dodge-Plym- 
outh), Franklin Square. 

According to Truelson, the com- | 
mittees organized on a state basis 


OWENS ORNING 


FIBERGLAS 





gov- constitute a successful approach | 
that to the task of assisting the NADA | 
pean Industry Relations committee. Ac- | 
Ares tually there are 54 of these “state” | 
een committees and the Brooklyn-Long 


” 


Island region is considered a “state 
for this purpose. The committee is 
expected to meet shortly to name 
a chairman. 

Those appointed to the committee 
were: 

H. B. Seaman (Buick), Glen 
Cove; J. Nachman (Cadillac), Ja- 
maica; B. B. Spielman (Chevrolet), 
Brooklyn; J. J. Conway (Chrysler- 
Plymouth), Baldwin; A. Barrett 
(DeSoto-Plymouth), Bay Shore; J. 
G. Stewart (Ford), Babylon; P. Z. 
Feldman (Hudson), Hempstead; O. 
V. Buck (Kaiser-Frazer), Hemp- 
stead; F. O. Muller (Lincoln-Mer- | 
cury), Rockville Center; J. Abbot 
(Nash), Brooklyn; P. J. Flood 
(Oldsmobile), Brooklyn; A. Gold- | 
stein (Packard), Jamaica; E. Din- 
tenfass (Pontiac), Glendale; D. J. 
Sullivan (Studebaker), Long Island | 
City; L. J. Kuhn (Willys), Brook- | 
lyn, and H. R. Mathews (trucks), 
Brooklyn. 


AEROCOR* 


Step onto the sales floor of almost any dealer to- 
day and the first thing you'll be told is, ‘This car 
is insulated for sound and temperature” . . . and 
Fiberglas* insulation is now used in most makes 
of cars. 

Dealers tell us that Fiberglas insulation is in- 
stantly recognized and wanted by both men and 
women prospects — and that makes Fiberglas a 
quick-acting, double-edged sales tool on any 
sales floor. (Have you noticed that car builders 
are referring to their Fiberglas insulation in their 
advertising?) If you don’t have details and sam- 
ples of Aerocor write or phone for them today. 
Owens-Corning Fiberglas Corporation, Dept. 
32-12, 516-517 New Center Bldg., Detroit 2. Phone 
Trinity 3-4400. 





Aerocor is now being used by most of the 
leading car manufacturers because it: 


Loggins Named 
Buick Service Aide 


@ is made of soft, resilient, superfine glass 


i 
QS 
R 


ee 


FLINT. — Appointment of L. D.| fibers. 
Loggins as assistant general serv- 
ice manager of Buick is announced i ° i 
i; Meee @ Welk celee eanmaane. e ae Seen thermal-acoustical values 


Loggins has been on special as- 
signment since last March when he | @ cuts easily with knife or scissors, or die. 
was transferred to the Buick home Can be wrapped, sewn, taped, tacked 
office from Memphis, where he was pasted, quilted or cemented . ; 
parts and accessories merchandis- F : 





ing manager. He joined Buick in AEROCOR is used in these locations @ went buve. vot. corvede, chrink. swell 
1946. 2 to control sound and temperature. Ask stroteh. disintegrate or absorb odor or 
moisture. 





Fiberglas (Reg. U. S. Pat. Off.) and AEROCOR are trade-marks 


For Amputee Vet Cars of Owens-Corning Fiberglas Corporation for products made of 


WASHINGTON. — The House or with glass fibers. 
of Representatives has added 
$300,000 to an emergency defense 
bill to purchase automobiles for 
war veterans who are amputees. 
Along with the rest of the bill, 
the action last week was still 
subject to Senate approval. 


FiIBERGLAS IS IN YOUR LIFE...FOR GOOD! 














Dealer 





Doings 


(Continued from Page 24) 


House,” and there are interesting 
Indian legends connected with it. 
* * * 


Donald Chevrolet Builds 





mechanic since 1938, and Kenneth 
Seal, mechanic since 
+ * 


1940. 


* 


| Five Points Motor Cops 


Contract for the construction of a| Hudson Sales Laurels 


$60,000 building for W. B. Donald | 
Chevrolet Co., Jennings, La., has 
been signed. The new building will 
be constructed of steel and con- 
crete, and will be located at the 
corner of N. Main and Fourth Sts. 
It will house the company’s show- 
rooms, offices, parts department 
and shop. 


* * * 


GM Names Sasser 


General Motors has announced 
that J. Bryan Sasser Corbin Ky. 
dealer for Buick and Pontiac for 
10 years has been named GM re- 
lations chairman in Corbin and its 


vicinity. 








Five Points Motor Co. (Hud- 
son), Garden City, Kans., topped 
all other dealerships in five mid- 
western states in a 60-day sales 
campaign conducted by the fac- 
tory. 

Earl Kirk, Hutchinson, Kans., 
president of the firm, announced 
that the dealership in Garden 
City sold 238 percent of the cam- 
paign quota set by the company. 
A total of 135 dealers in Missouri, 
Nebraska, Iowa, Oklahoma and 
Kansas were entered in the con- 
test. 

Among the top five were two 
other Kansas dealerships, one in 
Olathe and the other in Leaven- 
worth. 



















GM Reappoints Pipes 

General Motors has announced 
that Hunter A. Pipes Paris Ky., 
Chevrolet dealer for the past seven 
years, has been reappointed to serve 
next year as GM community rela- 
tions chairman for Paris and its 
vicinity. 


* * + 


Two Calif. Nash Dealers 
Smash Sales Records 


The recent report that Nash sales 
volume for July was the highest 
in the 49-year history of the com- 
pany has also been true for two 
of northern California’s leading 
Nash dealerships. 

William James, president of San 
Francisco’s James Motors, reported 
that not only was July the best 
sales volume for that particular 
month of the year but it also set 
an alltime 31-day sales mark for 
the dealership. Cooper Nash Motor 
Co. of Oakland also had a record 
month and reported a high demand 
for the new Rambler convertible 
and station-wagon models. 

+ + * 


Houpt Quits After 35 Years 


As Atlantic City Dealer 


Wilmer J. Houpt, DeSoto-Plym- 
outh dealer in Atlantic City, N. J., 
has turned the firm over to How- 
ard Everitt and has retired after 
34 years in the business. 

Houpt opened a Chalmers 
agency in 1915, took over Reo in 
1918 and became a DeSoto-Plym- 
outh dealer in 1932. His present 
building at Boston and Arctic 


avenues was built in 1927. 
* * * 


Ingold Adds Service Home 


In San Francisco 


Ernest Ingold Co., San Francisco 
Chevrolet dealership, is making the 
first large-scale plant addition in 
over two decades. The new service 
building will adjoin the present 
plant on the west, running from 
O'Farrell St. to Austin St. It will 
be able to handle over 300 cars. 

* * * 


Cobb Moves 


Jimmy Cobb Motors (Packard) 
has moved to a new and larger 
location at 373 S. Goodman, 
Rochester, N. Y. The firm’s paint 
and collision shop will be con- 
tinued at the old location at 176 
South Ave. 


* * * 


* . . 


Turri, Chevrolet Together 


18 Years in Monongahela 

A. K. Turri marks his 18th year 
as a Chevrolet dealer in Mononga- 
hela, Pa., this month. He entered 
the automobile business in 1920, 
when he opened a one-room alley 
garage near his present location on 
First and Main streets. During the 
past year Turri opened a used-car 
lot and remodeled his parts de- 
partment. 

Veteran employes include: John 
Piacentini, mechanic since 1922; W. 
R. Robertson, service manager since 
1925; Tony Rosati, parts manager 
since 1928; Mrs. M. G. Ferrari, ac- 
countant since 1936; Blaine Wall, 


NEW PROFITS 


(as much as $144 a day) 


FOR YOU! 
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The only washer Sutton Motor Constructs 


Building in Beaumont 


Sutton Motor Co. Beaumont, 
Tex., will construct a 1%-story 
building at the corner of Calder 
Ave. and Center St. The new build- 
ing, which will have 68,500 square 
feet of floor space, will contain 


that washes autos 
AUTOMATICALLY! 


Within five minutes it sprays, soaps, 
and rinses cars, cabs, and panel trucks 


at 125 pounds pressure . . . automatic- 

ally! Mitting has been minimized, || Offices, a display room and service 
leaving attendant free to service other ||departments. It will be completed | 
customers’ needs. Increases oil, gas, ||e@rly in 1961. — 


and equipment sales as customers come 
to watch JETOMATIC'S spectacular per- 
formance. Self-contained, JETOMATIC 
can operate from a barrel of water 
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The Triangle Motor Co., Dallas, 
has purchased the neighboring Ce- 
dar Springs road property of the 
Lambert Landscape Co., at 2200 
Cedar Springs Rd., giving it an 
additional 42,000 square feet of land 
for expansion purposes. 

* * + 


Wright Charter Asked 


An application to incorporate Joe 
Wright Chevrolet Co. 
has been filed with the Michigan 
corporations and securities com- 
mission by Joseph R. 
Wright and Charles A, Reck. 

+ 


* * 


operate hydraulic lift, lubricating, and 
tire-inflating equipment. Saves money 
on soap, air, water and electricity. 
Compact, easily installed. Guaranteed. 


Write for PROFIT STORY now! 


% DISTRIBUTOR x 
TERRITORIES OPEN 


Father-Son Combination 
Broken Up by Army Call 


A father-son combination in 
the motor car business was sep- 
arated when Herb Mendelson jr. 
of Herb Mende'!ser Pontiec deal- 
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DEALER SUCCESS STORY—Don Miller, former Chevrolet mechanic who purchased North 
Central Chevrolet Co., Wenatchee, Wash., in the bottom of the depression, and has been 
@ successful dealer for 20 years, celebrates with Mrs. Miller and their son, George, their 
latest modernization and expansion, doubling the service department to 14,000 square feet, 
plus 12,000 square feet of basement body and paint shop and storage, and adding an 
More than 5,000 visitors attended 


indoor used car salon with additional 7,000 square feet. 
Miller started 


their open house, which featured this big ‘Chevrolet super service cake."' 


been selling used cars for 16 years. 
It employs three salesmen, two me- 
chanics, two porters and enjoys one 
of the best names in its training 
area, according to Sol Lynn, vice- 
president. 

* * * 


English Home Opened 
Bob and Frank English, operat- 
ors of Jerry English & Sons (Chrys- 
ler-Plymouth), New Rochelle, N. Y., 
have opened a new building at 1 
Main St. Parking space adjoins 
the building. 


* ” * 


Breaux Ballard to Move 

Breaux Ballard Co. (Dodge- 
Plymouth), Louisville, sold a five 
and a half tract to Louis Augustus, 
owner of a truck-trailer equipment 
firm, for $61,000. A Ballard official 
said his firm will move its truck 
sales and repairs service to an- 
other location soon. 

* * * 


Bish Off to Navy 


Harold Bish, former vice-presi- 
dent and general manager of Perry 
Motors, Inc., downtown Manhat- 
tan (N. Y.) De-Soto-Plymouth 


hanic in 1923; first ler i i . 
| as a mechanic in 3; first became a dealer in Chelan, Wash., in 1930, and has headed | a oalership, has been called into the 





in Lansing | 


and Sue) 


North Central Chevrolet Co. since 1932. 


ership of Santa Monica, Calif., 
reported for active duty with the 
148rd field artillery battalion of 
the 40th division, 

When Herb Mendelson sr. took 
over the Pontiac franchise for the 
Santa Monica territory in July, 
he announced Herb Junior as 
“associate in management.” The 
younger Mendelson is no novice 
soldier, having served with the 
28th field artillery battalion in 
World War II. He is a first ser- 
geant, 

+ * * 


Walker Brothers Expand 


Walker Brothers, Nash dealer in 
Los Angeles, is expanding rapidly. 
Walker has just taken over Nash 
of North Hollywood from the for- 
mer owner, Bill Bliss. Sydney Smith 
will be vice-president, Bob Steven- 
son will be general manager and 
Harold Hazen sales manager. 

* * + 


LaGrange Pontiac, I-H Deal 


Purchased by Voght 


C. A. Voght sr. and C. A. Voght 
jr.. owners of Schulenberg Imple- 
ment Co., Schulenberg, Tex., have 
purchased the Pontiac and Inter- 
national Harvester dealership in | 
LaGrange, Tex. 

* 


* * 


Hackbarths Leave Buick 


After 36 years as Buick dealer in 
Milwaukee, Charles and Roland 
Hackbarth are giving up their 
franchise. Bert J. Bickel, a former 
Nash dealer, will operate Bickel 
Buick Co. from the Hackbarth’s 
former location. 

” ~ * 


Burtness Opens Showroom 


In Orfordville, Wis. 


E. H. Burtness, a Chevrolet dealer 
since 1919, has opened his new 
showroom in Orfordville, Wis. It 
has a structural glass finish and is 
air-conditioned. 

+ * e 


] i eserve Promotes 
Marine R P t 


Huse to Lt. Colonel 


Vaughan H. Huse, a Ford dealer 
in Annapolis, Md., for 18 years, has 
been promoted to a_ lieutenant- 
colonel in the Marine Corps Re- 
serve. Huse served with the Fourth 
Marine division during World 
War II. 


* * 


Bloom Sells to Hughes 


Charlie Bloom, formerly a re-| 
gional manager for DeSoto and} 
—— = | 
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“If batteries begin to get short, 
will you tell me so I can get 
one before they begin to get | 
short?” 


{more recently a DeSoto dealer in| 


| S.W. Barbour Blvd., which last 


| Wallace Motor Co. and will be 


| operation. 
Be 

{mms opened in West Bend, Wis., by 

aS ) |Charles Henkel of Fond du Lac. | 

7 | The firm is located in the building 


|celebrated his 16th anniversary as 





acd saianensceiniacnasi —_—.| Navy. 
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Cavalryman 


Santa Monica, Calif., has sold his 


dealership to Harold Hughes. | 
Hughes is an old-timer in the| Unreconstructed Dealer 
southern California automobile Still Likes Horses 


business. Bloom is retiring because | 
of ill health. 


* * * 


New Portland Dealer 


Newest dealership to be estab- 
lished in Portland, Ore., is the 
West Portland Auto Center, 8607 


| Ed Jensen, automobile dealer 
|here, is the only man in Oakland 
| who owns a horse and buggy. 

That’s no reflection on the auto- 
mobile, he maintains. It’s just that 
|he is a lover of horses. 

Jensen won a reserve commission 
in the cavalry after World War I, 
and has maintained an active in- 
terest in horses ever since. In fact, 
he owns a fine harness horse, listed 
on the show books as Connecticut 
Yankee. He plans to enter him in 
the three-gaited and harness com- 
petition in some of the fall shows 
this year. 

You ask how old his buggy is? 
You guessed it. It was built in 
the gay '90s. 


month was granted a Hudson 
franchise for the Tigard, Hills- 
dale, Mapleton and Garden Home 
suburban communities. Owner is 
Eugene A. Ridgway, who also 
owns Evergreen Equipment Co., 
seller of sawmill equipment. 
~ + * 


Hulsizer Chartered 


Hulsizer Chevrolet Co., Mont- 
gomery, Pa., has been incorporated 
by the state at $40,000 to buy and 
sell new and used cars, tires, bat- 
teries and accessories. Incorpora- 
tors are C. L. Hulsizer and William 
B. Karschner, both of Montgomery, 
and DelRoy L. Schenck, Muncy. 

* * + 
K-F Appoints Phillips 

John T. Phillips has been ap- 
pointed a Kaiser-Frazer dealer in 
Baltimore. His firm is at North 
Ave. and Gay St. Joseph Phillips, 
a vice-president in the firm, is 
president of the Associated Used- 
Car Dealers of Maryland. 


*” * * 


Stoddard Buys Ford Deal 


Bruce Stoddard, formerly owner| § On or Off Witha 
of Hollywood Ford Motors, Port- 
land, Ore., has purchased _ the 
Hansen-Allen Ford firm at Idaho 
Falls, Id.. and changed the name 





LICENSE PLATE 


and 





not lose off. 





to Stoddard Ford. He bought all 
the assets, including machinery, PLATED TO PREVENT RUST 
parts, new and used cars and/| ff No. 51—Dealer Cost, each 
trucks. Packed 12 to Box- 
Se . Field Money-Back Guarantee 
Wallace Back in ah : IMMEDIATE DELIVERY 
Dewitt E. Wallace, who for- If Your Jobber Cannot Furnish 


merly headed the firm of Wallace 
Brothers in Spokane, selling it in 
1948, has reentered the automo- 
bile-selling field. Wallace and his 
son, Dick, have purchased the 
Stapleton Motors (Chevrolet- 
Pontiac) facilities in Potlatch, 
Id., and in Palouse, Wash. The 
new firm will be known as Dick 


Order Direct from .. . 


MFG., INC., Bluffton, Ind. 


Over 100 Service Items 


incorporated both in Idaho and 
Washington with Dick Wallace as 
president. Dewitt Wallace will 
not take an active part in its 


* * * 


Mercury in West Bend 
A Mercury dealership has been | 


which formerly housed J. P. Gumm 


Motor Sales. 
+ + + 


Quantities as low as 100 may be 
ordered with original design for every 
job! Proof of design submitted for 
approval. Heavily chrome plated. 
Write for details. 


Frost Milestone 
Art Frost, of Glendale, Calif., has | 


a DeSoto dealer. 


* * * 


Mare Motors Opens Lot 


In Irvington, N. J. 

Marc Motors, Inc., has opened 4 
new used-car lot at 777 Springfield 
Ave., Irvington, N. J. The firm has 
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FASTENERS 


Heavy %-inch bolt (with T-hea. 
square shoulder) fastens li 
cense plate securely in place. Will 
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As Chrysler Raises Pay, Packard Strike Ends... 





UAW Prods Ford, Other Makers 


(Continued from Page 1) “annual improvement factor’ 
dated from last Wednesday’s re- 
turn to work, Skilled Packard 
workers received an extra four- 
cent raise. 

C, Wayne Brownell, Packard in- 
dustrial relations chief, called the 
contract “one of the most liberal 
and progressive agreements ever 
signed.” It gave the UAW a full 
union shop. 

Pensions ranging from $100 to 
$125 a month for all 65-year-old 
employes with 25 years’ service 
were another feature of the Pack- 
ard contract. Nearly 600 of the 
7,500 Packard hourly-rates will be 
eligible for retirement Jan. 1. 

The Packard settlement left Wil- 
lys-Overland and Mack as the only 
major makers that have not yet 
completed pension agreements with 
the UAW. Mack has been threat- 
ened with a walkout Sept. 16 un- 
less it accepts the GM formula as 


the basis for a new contract. 
* * 


+ 

NTERNATIONAL HARVESTER 

operations were paralyzed last | 
week in systemwide strikes by the 
UAW and the leftwing Farm Equip- 
ment-United Electrical unions. 

The unions, in calling out the 
50,000 Harvester workers, rejected 
a company proposal to institute a 
cost-of-living escalator plan on a 
semi-annual review basis. Harves- 
ter also said it was willing to pro- 
vide annual raises such as those 
in effect at GM and Packard. 

An outbreak of wildcat strikes 
in some of Chrysler’s Detroit area 
plants was abruptly blotted out 
with announcement of the wage 
increases. Production had been 
interrupted at the DeSoto and 
Chrysler division plants, 

Packard was the second car pro- 
ducer to adopt the cost-of-living 
escalator plan, acting 27 months 
after GM introduced it to the in- 
dustry. The basic scheme has also 
been incorporated recently in wage 
schedulings at Motor Wheel and a 
few other auto suppliers. 

The next review of the Packard 
and GM pay scales will be made 
Dec. 1. Cost-of-living allowances to 





























agreement upon pay hikes at 
Briggs, Budd and Motor Products, 
major Chrysler suppliers, 

hither tne Chrysier or GM-Pack- 
ard tormula was expected to tur- 
nish a solution to the deadlock in 
the week-long strike at interna- 
tional Harvester. 

* * * 
RIGGS and Budd, which had 
given hourly-rates a lve-cent 
raise in June, last week added five 
cents tor nourly-rates and lv cents 
tor skilled, Motor Froducts matched 
the Chrysler 1U-15-cent raises, 

AN atinosphere of amity and cor- 
diality surrounded the Cnrysler an- 
nouncement—contrasting vividly to 
the bitter teelings tour inonths ago 
when the 10U-day strike was ter- 
minated. 


The two company executives 
and two union ofticials, who sec- 
retly negotiated the raise, posed 
willingly for news photographs. 
Joint pictures could not be ar- 
ranged at the signing of the 
Chrysler strike settlement. 
Company spokesmen in the talks 
were Vice-President L. L. Colbert 
and Robert W. Conder, director ot 
labor relations. Union representa- 
tives were Norman Matthews, UAW 
national Chrysler director, and 
Harold Julian, assistant to Mat- 


thews, 
. + 


* 

C= aan agreed to advance 

pay scales, Conder told a hur- 
riedly-summoned conference of sur- 
prised newsmen, because “we felt 
it was the right thing to do in 
view of conditions since the con- 
tract was signed.” 

Matthews estimated that Chrys- 
ler pay scales would be put two 
cents ahead of GM’s even after the 
Sept. 1 advance of five cents in 
GM rates. 

Colbert said the company-union 
deliberations were as friendly as 
any in his experience. He de- 
scribed the tenor of the talks as 
“excellent.” 

It was calculated that the 10-to- 
15-cent boosts, coupled with the 7 





percent raise granted Chrysler sal- 
aried help, would hoist the corpor- 
ation’s labor costs by $25,000,000 a 
year. 


* * * 
A CHRYSLER spokesman claimed 
+4 the raise was the first given by 
any maker in the midst of a con- 
tract since the founding of the 
UAW-CIO. 

The General Motors and Packard 
agreements provide for quarterly 
reviews of cost-of-living pay al- 
lowances based on fluctuations in 
the consumer price index of the 
U. S. Bureau of Labor Statistics. 
Both, moreover, promise annual 
four-cent raises during the five- 
year periods of the contracts. 

Packard workers are gaining a 
cost-of-living raise of five cents 
as of Sept. 1, plus the four-cent 








hourly-rated employes will be in- 





Tires 


(Continued from Page 2) 
in the curtailment of tire produc- 
tion, but not to the extent that | 
will inconvenience normal civilian 
needs, they added. 

Recent tire production volume 
was described as being higher than | 
the country really needs anyway. 

The order applies to rubber 
manufacturers for the last four 
months of this year and is based, 
observers say, on a “complicated” 
formula. 

Each manufacturer, during the 
next four months, may use no more 
than four-twelfths of the amount 
of new rubber it used during the 
12 months from July 1, 1949, 
through June 30, 1950. 

aa * + 

Ao: a rubber firm may not 

consume in any one of the four 

months more than 28 percent of 

the total it is permitted in the 
four-month period. 

The Commerce department said 
that on a national basis this 
would cut new rubber consump- 
tion to about 90,000 tons a month. | 
Such consumption amounted to 
111,941 tons in June, a record 
level. 

It was explained that although 
the cut applied to both natural and | 
synthetic rubber, the main effect | 
of it would be to make more nat- | 
ural rubber available for military | 
stockpiling. 


UAW Told It Can’t 
Sign Up Designers 

WASHINGTON. — Car and 
truck designers are professional 
employes and can’t be blanketed 
in with other workers in UAW- | 
CIO organizing drives, the NLRB | 
ruled last week. 

The board upheld the conten- 
tion of Harold W. Pilkey, a 
Chrysler Corp. employe who 
claimed professional status and 
immunity from the UAW. An 
election among Highland Park 
plant stylists of Chrysler was 
ordered, however, to determine 
if the men still wished to be 
unionized. 


| 
| 








WINS ALPINE RACE—Here, passing the 
famous pilgrimage place, Heiligenbiut sit- 
uated on the Grossglockner, is the Chevrolet 
driven by Herbert Gunther, General Motors 
dealer in Linz, Austria, who won first in 
category one (over 2,000 ccm engine dis- 
placement) in the 792-mile Austrian Alpenfahbrt 
that goes over 15 Alpine passes. It is con- 
sidered one of the toughest mountain races 
in Europe. The steepest passes are the Tur- 
tacher Hoehe (32 percent grade), Katchberg 
(30 percent) and Praebichi (24 percent). All 
cars in the race were stock cars. Not all 
were able to finish, but second and third 
places in category one were also taken by 
American makes. 
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creased or reduced one cent for 
each change of 1.14 points in the 
federal consumer price index of 
Oct. 15. 


* * * 

N CLEVELAND, B. F. Goodrich 
and the CIO United Rubber 
Workers commenced negotiations 
on the union’s demand for a flat 
raise of 25 cents an hour. A simi- 
lar demand has been lodged with 4 ‘ 
other tire firms. ¥ int cunrins ie 
President Phil Murray of the gieer Wales cen eng Geen ot Pet Senrennerth, tine. inn delivering e dual-contro! 
United Steelworkers-CIO served in-| driver training Chevrolet car to Col. E. D. Post, chief of staff is Bert Collard jr. of 
formal notice that substantial pay Barnes-Collard Motor Co., Leavenworth. Looking on is Robert L. Collard, also of Barnes- 


boosts would be asked in Novem-| ©°!'@*d. age etch chal a ee 


ber on the occasion of the wage - 4 
reopening dates in the steel con-|ion men, 22,000 have been idled in| to accept a seven-cent hourly wage 








tracts. strikes called by the UAW-CIO, but | increase, another four cents next 
International Harvester Co., | Reilly's statement made no refer- | Year and semi-annual cost-of-living 
through William J. Reilly, man- | ence to them. adjustments during the life of a 


er of labor relations, lashed out : P two-year contract. 
last week against the Farm Reilly accused the FE-UE union Also agreed upon by the union 
Equipment council of the United | !e@ders of being radicals and added | jeaders, Reilly stated in his letter, 
Electrical, Radio and Machine |that they “say one thing and do| was a promise not to call a strike 
Workers union, which called |another.” In a letter to the work-/ during the two years of the con- 
strikes against its plants. ers themselves, he said the leaders|tract, a pledge that has been 
In addition to 27,000 FE-UE un-!reversed themselves after agreeing | broken. 
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HOUSEHOLD HITS HOME! 
with the Protit Combination” 


~*~ 





20,503, to be exact. That’s how many lines spending home communities of 25,000 and under. 

Household has added over 1949—capping the About those home families: the latest survey 

gain with the fattest September issue on record! shows that 76% of Household families own their 
There can be only one reason: more and more own homes. Match that if you can! 

advertisers are finding that HOUSEHOLD HITS Certainly you can’t match Household’s attrac- 

HOME! It gives them the Profit Combination of tive rate per page per thousand—$2.40, black 

home families plus home editorial—in the free- and white; $3.20, four colors. 


te HOUSEHOLD seofec” combuinaiton 


HOME FAMILIES 24/ HOME EDITORIAL 
CONCENTRATED IN THE HOME TOWNS OF AMERICA! 
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‘Father of the Auto’ Dies in Native Lansing at 86... 





Industry Pays Tribute to Olds 


(Continued from Page 2) 


time before his death. He had sev- 
ered his connection with the auto 
industry in the thirties, but had 
several interests. 
* * * 

1 R. E. Olds Co, occupied an 

entire floor in the 26-story Olds 
Tower, which he built, and he was 
the chief financial backer of the 
Olds Hotel, largest in Lansing. 

Many of the smaller industries in 
Lansing had benefited from his 
interest. 

From the first he had faith in 
the bread-and-butter car — one 
that was simple and cheap so 
that it would have mass appeal. 

He was the first to cause worry 
over saturation of the market, a 
bugaboo that popped up when the 
industry was producing a few 
thousand cars a year and period- 
ically comes back in these days of 
5,000,000-car years. 

While other makers were work- 
ing on single cars, Mr. Olds pro- 
duced 425 in 1901, 2,500 in 1902, 
4,000 in 1903, 5,000 in 1904. 

Surely the market would soon be 
cluttered up. Young Olds, age 16, 
arrived in Lansing from Cleveland 
with his father, Pliny F, Olds, in 
1880. P. F. Olds & Son built thous- 
ands of stationary upright steam 
engines before 1890, when they 
started to produce the “Olds gaso- 
line engine.” 

But serious-minded young Ran- 
som, who never smoked, or drank, 
or played pool, had, in 1886, at 
the age of 22, built his first horse- 
less carriage.” 


It had a steam boiler behind, 


three wheels, one in front; the first 


motor vehicle to appear on the 
streets of Lansing. Inherently an 
improver, Ransom soon added a 


fourth wheel and got his first order. 


That four-wheel steamer was sold 
to a London firm and shipped to 


its Bombay branch. 
* « 


N 1895, the first automobile com- 

pany to be formed in Michigan, 
the Olds Motor Vehicle Co., was 
organized with capital of $50,000. 
You should see the hand-written 
minutes of the first directors’ meet- 
ing, inscribed by Secretary Arthur 


C. Stebbins, 

August 21, 1897 . .. It was 
moved by Mr. Stebbins that R. E. 
Olds be elected manager for the 
coming 11 months. (Carried.) It 
was moved by Mr. Stebbins that 
the manager be authorized to 
build one (perfect) carriage in as 


| 





possible and complete it at the 
earliest possible moment. (Car- 
ried) On motion meeting ad- 
journed, 

Arthur C. Stebbins, secretary. 
Four cars of the first model 


were produced. One went to Chat-| 


tanooga, the second to Florida, the 
third to Grand Rapids, Mich., and 
you may still see the other in the 
Smithsonian Institute. 
* & © 
I" BEGAN to look like a good 
business. More capital was re- 
quired. S. L. Smith, Michigan cop- 
per king, put up some of the new 
money, $350,000. Another plant was 
opened on E. Jefferson Ave. in De- 
troit, near the Belle Isle Bridge. 
The first new production car 
was a two-seater, priced at $1,250. 
Too high, they decided. Then in 
the spring of 1901 the Detroit 


Buick Head Eyes 
New Sales Mark 
By September 15 


FLINT. — Buick will be able to 
boast a new alltime sales record 
by the middle of September, Ivan 
L. Wiles, general manager, said 
last week. 

Buick sales in 1950 up to Aug. 
20 totaled 363,128 cars, compared 
with a record of 377,115 sold dur- 
ing all of 1949, Wiles said. He 
predicted that the 400,000th Buick 
of 1950 would be_ sold _ before 
Sept. 15. 

Wiles said the GM _ division’s 
sales during the second 10 days 
of August totaled 15,246 cars, up 22 
percent over the same period of 
1949. This brought Buick sales for 
the month up to 32,631 cars, he 
added. 


we lle Paid Honer 


By His N. Y. Dealers 


NEW YORK. — Dealers in four 
car makes honored Robert C. Som- 
erville, general sales manager of 
Plymouth, at a luncheon Aug. 29. 
Tribute was paid Somerville for his 
“non-sectarian devotion to the wel- 
fare of his fellow-men.” 

The luncheon was sponsored by 
Chrysler, DeSoto, Dodge and Plym- 
outh dealers in the metropolitan 
area, members of the new-car 
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plant was destroyed by fire. Here | 
was a chance for the Lansing | 
Business Men’s Assn. They 
| could buy the old fair grounds; | 

52 acres at $100 an acre, and give | 
it to Olds to induce him to come 
back. 

Harris E,. Thomas and O. A. Jen- 
ison started a_ subscription list. 
They got only $1,800 in pledges. | 
Then (listen, heirs and assigns) | 
seven men went on a $3,400 note to | 
secure the deed , Harris E. 
Thomas, Lawrence Price, Charles 
P, Downey, J. Edward Ree, Wil-| 
liam K. Prudden, Ed S. Porter, | 
QO. A. Jenison. 

+ *” * 
— began the production ot 
the first internationally popular | 
automobile, the first to be nationally | 
advertised and the toast of Gus) 
Edwards in the perennial song. . | 
“In My Merry Oldsmobile.” 

The famous “curved dash run- 
about” appeared in 1901 and was| 
featured in the first automobile) 
advertisement in a national publi- 
cation, the Saturday Evening Post, | 
Feb. 15, 1902. 

Don’t kid yourself, boy, that | 








it wasn’t a good ad. On the left 
a deserted street, sad-looking 
hitching posts . , . desolation... 
with one woebegone horse wait- | 
ing in front of a padlocked livery | 
stable. On the other a lively | 
boulevard, activity .. . well- 
dressed people. The headline ... 
“A Tale of Two Streets.” 

“The advent of the Oldsmobile 
means improved thoroughfares as 


well as improved methods of loco- | 


motion. Tested by over 8,000 driv- 


ers, its premier position has been | 
won by mechanical ingenuity and | 


is maintained by progress .. . No- 
thing to watch but the road.” 

In 1902 Roy D. Chapin, later the 
inspiration of the Hudson company, 
drove a curved-dash Olds from De- 
troit to New York, picking his 
route where he could, with many 


| creepin 








MEASURES BRAKE ACTION—This dynamometer which tests brake linings, block sand clutch 
facings for autos, trucks, buses, railroad trains, airplanes and off-the-road highway equip 
ment, is now operating at the Passaic (N. J.) plant of Raybestos-Manhattan, according to 


J. H. Matthews, vice-president. Equipped with special instruments, the machine will permit 
brake tests involving the use of water, such as those encountered in the logging country 
where trucks carrying heavy loads downhill require a constant flow of cold water on the 
applied brake in order to cool the drums, the company states. When fully loaded the 
dynamometer can simulate a rear axle brake of a truck grossing 60 tons on three axles 
Road speeds in excess of 200 miles per hour can be attained, as well as speeds in the 
range, it adds. All types of brakes (air, hydraulic pressure, vacuum, electricity 
or mechanical force) can be tested on the apparatus. A device developed by Raybestos- 
Manhattan, the Uni-Tork valve does mechanically what drivers attempt to do by varying 
foot pressure on the brake pedal to maintain constant stopping rate. It has been given 
to the Society of Automotive Engineers by Raybestos-Manhattan for distribution to any 
company desiring to incorporate it into its equipment. 





Auto Dealer Forum 


(Continued from Page 4) 





and have customers and non-cus- 
tomers (better known as shoppers) 
ask the following questions: 

1, How long before I can get 
my new car? 

2. Will you put a set of tires up 
for me in the warehouse? 

3. Will you put up enough anti- 
freeze for my car this winter? 

Many more questions of this na- 
ture come up every day. A dealer 
would be a super-man if he could 
give all the answers to these ques- 


automobile dealer is in a reason- 
ably safe, sound condition today. 

I wonder if each dealer actually 
knows where he stands in the 
automobile business, due to the 
changes being made every 24 | 
hours. I feel confident every 
dealer has given more _ serious 
thought to his business in the 
last few months. than ever be- 
fore. 
| As an automobile dealer may I 
|ask, what is your future? I am 
sure every dealer would like tO/tions and then deliver the goods 
know how to plan now for the an-| when the time arrives. 
ticipated trying months and years “ea 
ahead. Unfortunately, since the , ‘ 
|outbreak of war in Korea, I do not ENTLEMEN, I caution you this 
‘think a dealer can spend too much| ~ takes careful planning to de- 
time on analysis of his own busi-|liver on time, whether it be a new 

car, truck, used car, or completed 








miles devoted to the tow path of 
the Erie Canal. 

When he reached New York 
they wouldn’t let him in the front 
door of the hotel where Mr. Olds 
awaited him. So he went around 
to the tradesmen’s entrance. But 
he got in. Roy was like that. No- 
body could stop that boy. 


Some firsts for Olds were: first 


dealers division of the United Jew-|to demand cash for cars sold by 
ish Appeal. Harold Perfit, of Harper | the factory; first side entrance car; 
Motors Corp., was chairman of the | first for export; first two-cylinder; 


co with the conditions 
eee 7 I believe Gen. Omar 


|'which we know are only a few/service Jobs. Om 
| months away. Bradley's notes on supply discip- 
7. * * line to every officer and enlisted 


man under his command in the 
U. S. First Army contained a state- 
ment every dealer can certainly 
stop and give serious considera- 
tion to: 

“A unit can go only as far as 
its supplies will allow, and use 
your influence and example to 
instill in every man the habit of 
conserving, maintaining, safe- 


I KNOW every dealer is confront- 
|* ed with the same questions daily 


Orders Mount Up 
As N.Y. Market 


Continues Brisk 


(nearly) a perfect manner as | luncheon. 


i ——_ | 
A GUIDE 
TO 





Now in Book Form 


JOHN O. MUNN’S 
‘AGuide to Automobile Selling’ 





LING Few men today have as penetrating o 
SEL knowledge of the auto business as John 
e Munn. There are tewer still who have his 
Munn understanding of dealer problems, gleaned 
By Jone oO. . : 
v from 40 yeors' experience. 


a 


Selling versus Overaliowance—Put this book in the hands of every one of your 
salesmen. Guide them in the techniques that de-emphasize the importance of the 
used-car allowance. Each chapter of this cloth-bound book is a money-moker. 
Sixty-four ideo-packed pages. 


$3.50 per Copy, postpaid 


BOOK DEPARTMENT 
2666 Penobscot Bidg. 
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BINDER for 
Automotive News 


ANSWERING many requests from our 


readers for a semi-permanent binder to 
retain this publication for ready--reference. 
Only recently have we been able to secure 
a quality binder which will stand the gaff 
and which we can recommend. This binder 
is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Automotive 
News in removable metal blades. Price $7.50 
postpaid to our subscribers. 
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| Cash dividends and the 





first four-cylinder; first in bigger 
things yet to be described. 
+ * * 


O FILL in some of the details, 

Mr. Olds terminated his con- 
nection with the original Oldsmo- 
bile company (now a General Mo- 
tors division) in 1904, when the 
financiers interested in Olds Motor 
Works wanted to build a big, high- 
wheeled car to sell for $4,000 or 
$5,000. 

As Mr. Olds wrote: 

“I objected to this as I felt 
the thing to do was to stay by 
the smaller car at a popular 
price.” 

Reo Motor Car Co. was formed 
a few months later—under the Reo 
name because that of Olds was 
owned by the predecessor company. 

* ~ * 


TH first year the company did a 
business of $1,300,000, which 
paid off the $260,000 which had been 
given to Mr. 


cent dividend. 

The firm paid out millions in 
stock 
| reached a value on the market 
| of $50,000,000. 





but remained on the 
chairman and 
pacity until 1937. 


K-F at Indiana Fair 
INDIANAPOLIS. — The 


terested guests free rides 


drive track. The exhibit 
sored by Stewart Motor Sales, Inc. 





|of central Indiana, 


Olds to start the| 
business, and assured the company | 
of enough money to pay a 10 per- 


Mr. Olds retired from active man- 
|agement in 1930 due to overwork, | 
and sold the majority of his stock, 
board as 
in an advisory ca- 


Kaiser- | 
Frazer exhibit at the Indiana state 
fair this year includes seven dem- 


in the operated by Lincoln (Neb.) City Lines. Deal- 
1951 Kaiser on an adjoining test 
is sSpon-|changes to promote various dealership ac- 


|K-F distributor and K-F dealers 





| NEW YORK.— The automotive 
market continues good for both 
new cars and old, although buying 
is no longer as hectic as it was a 
few weeks ago, local dealers say. 
Joseph W. Farlow, general man- 
ager of the New York Automobile 


check of Manhattan dealers indi- 
cated they were all taking more 
/orders than the number of cars 
jthey were delivering. He added 
that “some orders will be unfilled 
from now until the time that the 
|new 1951 models are announced.” 


up surprisingly well with prices 
falling off very slightly only on 
late model Cadillacs and other 
| high-priced vehicles, a check of sev- 


}eral dealers showed. 





| 





ILLUMINATING — Chevrolet dealer 
buses 


VERY 
onstration cars, ready to give in-|uses new Scotch-lite advertising on 65 


er Ellsworth Du Teau reports the 42 inch by 
| 11 inch cards will be used with regular copy 


| tivities. Adapting Scotch-lite to bus adver- 
ising, he declares, is a new development in 


Merchants Assn., said here that a} 


The used-car market is holding | 


guarding and salvaging supplies 
of all kinds.” 

In view of the fact it appears 
that war is inevitable, and if we 
as automobile dealers apply this in 
planning our future in business, we 
will have great guidance. 

I have read with great interest 
in the past few weeks, as a result 
|of war clouds ahead, of the ex- 
|pected shortage of steel, copper, 
lead, zinc, rubber and other items 
that will effect our supply of new 
|automobiles, parts and services in 
}our allied fields. 

* * * 


|"-NHERE have been various esti- 

mates as to how it will affect 
steel production for civilian use, 
one critical item of supply. It 
ranges by government estimates 
from five to six percent; some au- 
tomobile manufacturers say up to 
|25 percent. 

Gentlemen, I tell you there is no 
one today who knows or can make 
a guess on cutbacks in store, due to 
the obligations we have to our al- 
lied countries and under the mo- 
bilization we have to face. Amer- 
|ica must furnish the war material 
{to all our allies for mobilization, 
|whether there is a war or not. We 
must be prepared and we must 
prepare other nations to be ready 
in time if and when war comes. 

Just remember today America 
is the only country capable of 

mass production, as we proved 

in 1944 when our great countr) 
produced 40 percent more war 
supplies than all our allies and 
our enemy combined, and toda) 

We are only a few months away 

from this again when we must 

have mass production to protect 
our future, 

| So, gentlemen, get ready. We 
|}only have a few more months to g9 
before automobile dealerships wil 





| rolet Co. 


| t 
| the area served by his firm, Du Teau Chev- 


be in danger again. 


eee ee 
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No Boost Imminent 


Makers Holding Line on New-Car Prices 
Despite Rising Labor, Material Costs 


(Continued from Page 1) 





models will be spaced out through |ability of fluid drive as standard 
November and December. The cor-| equipment. Offering an automatic 
poration has booked another Jan-/|shift with the 1951 Ford will leave 
uary week for what is becoming its| Plymouth, the 


dorf-Astoria hotel. 
* * * 


* + * 


ae by the 100-day | missions. 
strike last winter and spring. | 

Chrysler Corp. has reportedly de-| 
ferred most of its changeovers un- | + 


NOTHER review of the Gen- 
eral Motors wage escalator 


til the Christmas holidays. Corpor-|plan, geared to the cost of living, | 


ation officials are known to be anx-| will occur Dec. 1 in the midst of 
ious for Plymouth and Dodge to|Big Three model changeovers. 

regain sales registration positions}; The wage change, if any, will 
near those attained in the final|also affect Packard’s new pay rate 
1949 standings. 





ing up steadily in the sales race,|increased, reduced or held level on 
but projections of current registry |1951 models. Extent of any Dec. 1 
rates indicate it may be late No-|pay adjustment at GM and Pack- 
vember before Plymouth comes 
abreast of third-place Buick. | ment’s consumer price 
Now ninth, Dodge will be hard- | Oct. 15. 
put to regain the fifth-place berth | There is also the probability 
it landed last year after a year- | that makers introducing automat- 
end duel with Oldsmobile. | ie transmissions on their lowest- 
One change forecast for the 1951| priced cars may effect price re- 
Plymouth and Dodge Wayfarer! ductions on these devices. 
and Meadowbrook models is avail- | 





index of 


Budd Opens 
New Plant 
In Gary, Ind. 


GARY, Ind.—Budd Co. opened its | Run plant. 
new $7,000,000 automobile body com-| Nash 
ponents plant here last week and off until this winter the start of 
announced that pilot production| production on the Rambler two- 


|augment their lines later on with 
|introductions of long - awaited 
| models. 

No merchandising date has yet 
|been released for the Henry J, 
jalthough the 100- inch - wheelbase, 
|two-door sedan 
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low-priced Dodge | 
annual show at Manhattan’s Wal-|cars and Willys-Overland as the | 
|only full-size models without any | 
|automatic or semi-automatic trans- 


[system and may be a major factor | 
Plymouth is now sixth and mov-/in determining whether prices are | 


ard will be based on the govern-| 


Several makers are planning to} 


is in limited pro-| 
duction at Kaiser-Frazer’s Willow | 


is reported to have put} 


Legions Given Ford Cars 





wer 
tet Lan 
ot eeeeienteemteneeeeientedl 





AMERICAN LEGION OF MISSISSIPP| GETS FORD CARS—Three were presented to the 
| department commander, department adjutant, and auxiliary president through the com- 
pliments of the Mississippi Ford dealers. E. S$. Davidson (third from left), assistant district 
sales manager of Ford's branch in Arabi, La., is presenting the keys to Ralph M. Godwin 
| (second from left), department commander. Others in the picture are C. R. Herron jr. 
| eft), dealer in Canton, Miss., and Frank W. Chambers (right), state adjutant. 





will start about Sept. 15. 
More than 1,000 workers will be 


employed when full output is at-| 


tained, it was stated by Edward 
G. Budd jr., president of the firm. 

Studebaker and Nash body re- 
quirements will be taken care of 
first at the plant. Budd said, with 
production to be expanded later to 
body parts for other automobile 
manufacturers. 

Stamping and assembly 
operations occupy the main manu- 
facturing building, which is divid- 
ed into two sections, The plant 
utilizes 40 big presses, described 
as highly versatile. The dies they 
use can be changed overnight to 
permit shifts in production from 
body sides one day to roof sections 
the next. 


GM Buys Wayne Plant 
For Cadillac Tank Parts 


DETROIT.—-Purchase of the for- 
mer Stinson Aircraft plant and air- 
port near Wayne, Mich., is an- 
nounced by General Motors. 

The plant, which has been owned 
by Air Fleets, Inc., since the war, 
will be operated by the Detroit Die- 
sel Engine division for the manu- 
facture of auxiliary generators to 
be used in the tanks that will be 
built by the newly-organized Cad- 
illac tank plant. 

The 240,000-square-foot plant is 
located on a 153-acre plot. 


W. T. Crowe, general manager of | 
Detroit Diesel, estimated that orig- | 


inal employment would be approxi- 
mately 400 to 500, with present 


plans calling for production to start | 


in February. 





| 
room 


door sedan and business 
models. 


coupe 


* + * 


Ai” on tap are Packard hard-| 
top and convertible models, | 
and Willys-Overland’s new two-|{, 
door sedan. When plans for the} Auxiliary officials. 
|/new Willys were first divulged last|€. LaMarre, Ford assistant manager in the 


GIVEN BY IND. FORD DEALERS—Jack Mc 


Indianapolis district, 





Looking on are Walter Hiser (left) 





Intyre (second from left), Indiana commander 
of the American Legion, receives keys for four new 1950 Fords from C. J. Hart, president 
of Hatfield Motors, Inc., Indianapolis. Hart served as spokesman for all Ford dealers in 


who loan six automobiles annually to top Legion and Legion 


of Walter Hiser, Inc., and Virgil 


Indianapolis district. 





spring, Jan. 1, 1951, was given as} 
|the scheduled output starting time. | 
At any rate, labor costs seem 
|certain to go up between now and} 
announcement days for the rest of | 
the 1951 models. 

In announcing that GM would 
make no price changes “at this 
time,” President C, E. Wilson | 
cited the recent spiral in rubber 
and tire prices. And the CIO 

United Rubber Workers has just 

begun negotiations for a wage 
| raise with B. F. Goodrich. 

Wage demands will also be 
served in November on the steel) 
industry. If the steel mills are un- | 
able to absorb any raises they may | 
grant—as GM and Chrysler have |poyle mentioned “there must be a 
just done—consequent prices in the | jot of dealers with red faces today. 
cost of steel may force auto mak-/hose are the dealers who a few 
ers to break their hold-the-line | months ago were claiming the bot- 
pledge. ‘tom had dropped out of the truck 
|market, but today are pleading to 
|have their truck allocations in- 


Pittsburgh Dealers Plan | creased. . 
The same customers seeking 


Annual Outing Sept. 11 ‘trucks today were potential custom- 


PITTSBURGH —The annual sum- | TS a few months back, Doyle said. 


mer outing of the Pittsburgh Auto-|G0od selling at that time could 
jackie ‘Daslore Assn, will be held | have moved trucks, but, said Doyle, 
Sept. 11 at the Longue Vue country |™any dealers “weren't ready. 

| club. He stressed the common-sense 

Golf, swimming, badminton, shuf- | advantages of good public relations 
|fle board and horseshoes will pre-|and ethical business practices, 
|cede a buffet dinner in the evening. | pointing out that “the extent of 

both the number of controls and 
|the severity of the controls which 
may come at a time such as this 
depends upon the way we conduct 
ourselves.” 

Doyle also indicated that “it 
will be a number of months, at 
least, before the steel required 
for defense production will have 


more than half of the 8,000,000 
trucks on the road today are 
prewar models. “Even if it took 
10 years to replace those 4,000,000 
prewar models,” he said, “the 
average annual replacement mar- 
ket of prewar units alone would 
be 409,000 trucks.” 


~Mac Gorpon 








Sectional Parleys 


‘Planned in Iowa 


DES MOINES, Ia.—A tentative | 
|schedule of 12 Iowa Automobile 
|Dealers Assn. sectional meetings | 
has been announced by Alfred | 
Kahl, secretary-manager of the or- 
ganization. 

| The schedule is as follows: Sept. 
5, Spencer; Sept. 14, Mason City; 
Sept. 21, Sioux City; Sept. 28, Du- 
buque; Oct. 5, Fort Dodge; Oct. 12, 


While on the subject of trucks, | 


Get Ready for Competition, 
W. Va. Conclave Warned 


(Continued from Page 3) 


much effect on the production of 
automobiles.” 

Haller told the convention dele- 
| gates of NADA’s activities in Wash- 
|ington, particularly since the out- 
| break of the Korean war, and gave 
|thera a brief rundown on the leg- 
islative picture. 

Haller touched on automotive 
|production when he said: “So far 
as a possible cutback in produc- 
tion of automobiles due to govern- 
ment allocations of steel and other 
bas‘c materials may be concerned, 
it’s anybody’s guess as to what can 
happen. 

“Leaders in the industry are 
guessing anywhere from 10 percent 
curtailment, on up. Possibly from 
the dealers’ point of view, a 10 to 
25 percent cutback in new-car pro- 
duction might even prove to be a 
blessing in disguise. 

“If credit controls, higher taxes 
and drafting of more and more 
|}men cuts unduly into the number 
of prospective purchasers, as well 
they might, then a slight curtail- 
ment in production could prove a 
stabilizing factor which might pre- 
vent competitive conditions ruinous 
to reasonable profits on new-car 
sales.” 





B.C. Dealers 
Starts Testing 


Driveaway Plan 


VANCOUVER, B. C. — L. D. 
Dueck Chevrolet Oldsmobile, Ltd., 
here, took advantage of the Cana- 
|dian railway strike to test an ex- 
periment he has been considering 
for some time to overcome the 
problem of high freight rates and 
slow delivery of cars from the 
factories. 

Immediately after the strike was 
announced, Dueck arranged to 
charter a bus and set about re- 
cruiting 35 drivers, who left two 
days later for the General Motors 
plant in Ontario to pick up new 
cars. Three more bus loads are 
being organized and one bus per 
week will leave with its crew of 
drivers if the plan works out. 
Dueck feels that the experiment 
will be a success, and if so, he will 
make it a regular feature of his 
business. 

Buses factory-bound take four 
days for the journey. New cars 
reach Vancouver seven days after 
leaving the factory. 

Dueck said the trip from the 





factory, in disciplined convoys, 
would “run in” the new engines 
under perfect conditions. A team 


captain will head each section of 
convoy. A mechanical superinten- 
dent will be responsible for each 
group of cars and will bring up the 
rear. He will carry all necessary 
tools for adjustment on the road. 

Drivers will not be paid but will 
“go for the ride.” Expenses both 
ways will be paid, and “reasonable 
entertainment” provided en route, 
taking in points of interest, said 
Dueck. 


Home Reading 
K-F Retail Salesmen 


Get Own Magazine 


WILLOW RUN.—Volume I of a 
new bi-monthly publication — the 
Kaiser-Frazer Salesman—is being 
mailed to retail salesmen employed 
by K-F dealers. 

The Salesman supplements the 
bi-weekly K-F Dealer News and 
other information and promotion 
material supplied regularly to dis- 
tributors and dealers. 

Sent directly to the retail auto 
salesman at his home, the new pub- 
lication is designed to become a 
direct contact between the factory 
and the men who are in the most 
constant contact with car buyers, It 
will feature examples of successful 
sales procedures and suggestions 
from the factory, as well as an ex- 
change of ideas among the sales- 
men themselves. 

Salesman is published by the K-F 
merchandising department. Herb 
Hall is editor. 


Coronet Magazine 
Sued by Tucker 


CHICAGO. — Esquire, Inc.,  be- 
came the fourth publishing firm to 
be sued for alleged libel by Pres- 
ton Tucker, when the former presi- 
dent of Tucker Corp. filed suit in 
{superior court asking $5,000,000 
damages last week. 

The allegedly libelous article ap- 
| peared in the November, 1949, issue 
of Coronet magazine, one of Es- 
quire’s publications. Tucker’s suits 
| for libel now total $18,000,000. Other 
| publications sued by Tucker are 
| Collier’s, Reader’s Digest and the 
| Detroit News. 








AT SOUTH DAKOTA HIGHWAY USERS CONFERENCE—Caught in a casual confab at 


the South Dakota Highway Users Conference in Custer state park were (left to right): 
Glenn Buckingham, president, Buckingham Transportation Co., Rapid City; Dan Dugan, 
President, Dugan Oil and Transport Co., Sioux Falls; Paul Lindholm, Minnesota Vocational- 
Agricultural Assn., Gaylord, Minn., and George Mickelson, governor of South Dakota. 
Standing behind the camera was D. B. 
Dealers Assn., Sioux Falls. 


Council Bluffs; Oct. 19, Davenport; | 


|Oct. 26, Waterloo; Nov. 2, Creston; | s 


HUB RECEIVES CHRYSLER AWARD—Twenty-four months of. continuous study in automotive 
ervice diagnosis by employes of Hub Motor Car Co. (DeSoto-Plymouth), Boston, was offi- 
cially recognized when they were honored by Chrysler Corp. George Kallassian (right), Hub 
president, and Raymond F. Morris (center), Hub service manager, were awarded Chrysler's 








Nov. 9, Cedar Rapids; Nov. 14, 
Broderick, manager, South Dakota Automobile Marshalltown, and Nov. 16, Ot- 
tumwa. 


master technicians service conference plaque, It was presented by Hal Fennerty, DeSoto 
city manager. 
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Car, Truck Output Estimates 
By Automotive News 
PASSENGER CARS Sea eect teeters 
a: ‘el. a S ( Ta) 
(U. S. PRODUCTION ONLY) septs pits eas oath hat 
Week Week Jan. 1 rates to encourage this classification fc 
Ended Same Ended Total to Gs one word. Ads may be sianed with 
Sept. 2, Week, Aug. 26, Aug., Sept. 3, 
1950 1949 1950* 1950 1949* care of Automotive News, Detroit 26 
HRYSLER . * 36,751 28,504 30,408 159,077 742,082 replies ore forwarded unopened, the 
Taledeer niaoain 4,961 4,306 1,617 20,029 96,772 pregere 
DeSoto ..... 3,520 2,865 1,033 13,878 73,524 
IND. Gesrisersee. 9,962 8,501 9,441 45,557 193,317 
Plymouth 18,308 12,832 18,317 79,613 378,469 
FORD ............... 33,760 26,399 33,995 150,834 705,336 
Ford 25,839 20,059 25,887 114,972 548,113 “aden —= 
754 928 764 3,495 25,151 . si 
a7. 7,167 5,412 7,844 «82,367 132,072 226,683 Kindly Acknowledge 
— MOTORS .. 64,729 50,870 64,732 299,934 1,524,136 2,072,474| Advertisers availing themselves of this 
Buick . we 11,434 8,733 11,649 54,229 277,468 373,501) Want Ad Section are requested to ad- 
Cadillac. Mss Aadospueumeanene 2,652 1,858 2,671 18,406 60,556  71,933| vise all respondents if and when their 
Chevrolet pvevesecsesseseoncsess $2,301 26,384 32,290 148,289 756,848 1,038,137 wants have been fulfilled. A post-card 
Oldsmobile ...................- 8,328 6,340 8,050 37,932 199,970 269,423) will do and your courtesy will help 
Pontiac f adsnecbasanstvecrseces 10,014 7,555 10,072 46,078 229,294 319,480 us maintain the present high regard 
KAISER-FRAZER ae 4,929 20,968 “cas “hoes which this department enjoys. 
FRWORIOR neces cc cccccsccccssccceceses cosceesecs ——saeeeeeeee sn nnennes anesegiese 
Kaiser 5,102 ees 4,929 20,968 42,722 67,138 AUTOMOTIVE NEWS 
148 143 105 17 7,089 4,616 
FHUDSON ou. ceseeececcccsete teseneeees 2,555 12 = 8,783: 107,136 += 98,240 HELP WANTED 
NASH ........... 2,835 ....... 253 6,270 = 98,123 130,625 | SecRETARY-BOOKKEEPER. Progressive 
PACKARD ....... 154 3,584 aye 1,778 77,518 34,079 medium sised Chevrolet Dealer has open- | 
’ t ans , fo na- 
STUDEBAKER . 6,686 5,558 6436 20,518 142,845 199,716 tion Secretary Bookkeeper. Present office 
WILLYS-OVERLAND+ 916 1,074 3,762 22,420 24,480] force of two girls and one man. We offer 
- = — —— opportunity for rapid advancement; ex- 
Total Cars, U. S. .... 151,681 117,608 141,944 681,641 3,475,857 4,417,147 Gauss Eanaee inser ae oa | 
+Station wagons and Jeepsters. *Revised. | ing and retirement plans; bonus plan; | 
paid vacations; excellent salary with no 
differentiation between men and women 
COMMERCIAL CARS ee REE 
eg e € rienced; 8 n cient; § 
(U. S. PRODUCTION ONLY) ro between the ages of 25 os = 
ah and capable to accept responsibility an 
Week Week dan. 1 dan. 1 authorjty; neat appearing and possess a 
e § Ended T ! t t 1 lit ti - 
cat. 3 Week, ame. 26, ins, Sept. 3, Sept. 2, ent gealten tm . \ eeieg small wwe 
1950 1949 1950* 1950 1949* 1950* 115 miles — = pe we - 
i d cations are in order, 
CHEVROLET “a 7 ~— ~~ a ee contact, Rogers Chevroe Company, Ran- 
CROSLEY ‘ toul, Ill eihceibiams 
ex 1 99 151 627 2,513 3,146 or z 
SODaE ee tee 3.914 2,592 8,702 17,721 109,181 68,097 | perience absolutely =Seenesetel GMC gas | 
KEDERAL .... aay 17 64 15 115 1,108 1,091 and Diese! preferred. You should also 
pebtahenens ; ,% : 
CE ies sia vrcsnl 8308 6,179 8,581 36,835 168,352 246,480| tratiers and how to pinch-hit in other de- 
GMC . 2,091 1,455 2,376 9,310 63,193 73,105 pestenes. Acoeea -, — » 
an arge accoun an u e cre 
INTERNATIONAL | a : - = —= on pom essential = os ae " oa starter, 
, ” il ied, d 45, with ack- 
eee eae $25 115 $28 1,842 2555  4171| ground that can stand a’ thorough per- 
STUDEBAKER 1,086 1,084. 1,086 4,758 48,195 84,900) ees one ere ctent recaed netor: 
ee 328 162 333 1,252 5,718 9,005| ences, with photograph. We have the 
WILLYS-OVERLAND. 1,182 ka 1,201 4,433 36,451 28,081 ee = hee a 
MISCELLANEOUS ...... 308 360 308 1,429 12,944 10,144) NW. 17th Ave., Miami, Fla, rave 
7 i x “ar SERVICE MANAGER WANTED. Prefer- 
Total Trucks, U.S. .... 27,706 19,403 29,824 135,510 832,703 908,102 |“ abiy with Nash dealership cena, ie 
Total Cars, Trucks oe oo, town = ree — 
I occ 179,887 137,011 171,268 817,151 4,808,560 5,325,249 “ “greater potential, Aust "Berlaggressive | 
Total Cars, Trucks n labor sa -. eee _— 4 I 
laa 9,552 5,698 «8,267 27,888 194,882 259,618| eral commission on volume. All answers 


Grand Total, 
Cars and Trucks 
U. S. and Canada .. 


*Revised. 


Drive, Sterling, Diamond T, ete. 


Nash 


188,889 142,709 


Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


179,535 844,489 4,503,442 5,584,867 


Week’s Output Up Slightly; 
August Tops 800,000 


(Continued from Page 1) 


the production losses sustained dur- 
ing the week ended Aug. 26, 


+ * * 


us past week still found a good 
many component parts and ma- 
terial in short supply at many 
plants. An attempt to resume Sat- 
urday assembly in General Motors 
plants was not even considered, 
partly because of the impending 
holiday and partly because of a 
still unbalanced material flow. 

However, the shortages of parts 
and material at GM and other 
plants last week stemmed more 
from ambitious schedules’ than 
from real scarcities. 

Because of this situation, a 
good many Observers expect that 
about 136,000 fewer cars and 27,- 
000 fewer trucks will be assem- 
bled in U. S, plants during Sep- 
tember than in August, This 
would still leave a September po- 
tential of 545,000 cars and 108,000 
trucks for a total of 653,000 ve- 
hicles. 

Most of the talk about future 
curtailment of car and truck pro- 
duction in U. S. plants has re- 
volved around the prospect of mil- 
itary allocations channeling mate- 


rials to other quarters. 
” * + 


OR the immediate future, a good 
many seasoned observers don't 
see it that way at all. During the 
next few months, they say, it will 


be manpower that will give the in- 
dustry its main concern. 

They point out that the earliest 
possible military programs cannot 
possibly require more than 10 


percent of all U. S. steel produc- 
tion. 

A 10 percent cut in car and truck 
production would still leave the as- 
sembly lines rolling at a much high- 
er rate than in 1949, a year that 
will stand for at least several 
weeks more as the auto industry’s 
highest of all time. 


* * + 


[/peserts the possible impact of 
military needs for materials or 
manpower, it seems certain that 
the final count on 1950 production 
will far surpass the record mark 
of 6,249,988 for last year. 

This year’s U. S. production al- 
ready totals 5,325,249 cars and 
trucks—and only three times before 
in history have so many vehicles 
been built in a single year. 

Unless labor troubles become 
rampant, U. S. plants should eas- 

ily turn out more than 7,000,000 
cars and trucks in 1950. 

U. S. production of late has been 
averaging better than 170,000 cars 
and trucks weekly. The average 
for the rest of the year could drop 
to 100,000 and 7,000,000 vehicles 
would still be built before Dec. 31. 

” + + 


cus year’s production bonanza 

finds all car makers, except 
Packard, Hudson and Crosley, bet- 
tering last year’s rates. Chrysler 
Corp. shows a deficit of about 57,- 
000 cars, but this is directly attrib- 
utable to the corporation’s long 
strike. Only a few weeks ago 
Chrysler plants were more than 
100,000 units off the pace. 


AUTOMOTIVE NEWS, SEPTEMBER 4, 1950 





pial teed WANT AD DEPARTMENT 

















SAL ESMAN WANTED. 






DEALER-FACTORY 








SALES 





Answer Box 
Detroit 26. 


Unusual oppor- 
tunity. Key position openings in southern | 
states with nationally known manufac- 


will be treated confidentially. 
4468, c/o Automotive News, 


engaged in all brar 


PER WORD for 


same 


AUTOMOTIVE 


| 
| 
| 
| 
| 





turer of auto accessories. Men selected 
must have previous sales experience with 
automotive jobbers, chains and ‘‘Big 3°’ 
ear dealers. Substantial drawing account 
against commission. All details first let- 
ter. Box AMN 1498, 221 W. 41 St., 
Te eS 


CREDIT MANAGER-ACCOUNTANT. Five 


hundred car General Motors dealer wants 
qualified office manager and accountant. 
In reply give experience, base pay ex- 
pected and present status of employment. 


City of excellent climate and fine living 
conditions. Replies confidential, Write 
D. Webster, 401 South Water St., Corpus 


Christi, Texas. 





ACCOUNTANT. Chrysler-Plymouth agency. 


Experienced in office control and daily 
sales summary. Dealership oldest in 
town, located 35 miles southwest of 


Pittsburgh. Reply in full detail immedi- 
ately to Max E. Goldman and Sons, 
Chrysler-Plymouth, Brownsville, Penn. 






POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 9 cents per word for each 
insertion. Cash in advance. (Half-rate 
does not apply to display ads in this 
section.) 
















OUT-MAN- 
OUT-PERFORM and 
OUT-SELL your new and used car com- 


—I will 


AGE, OUT-TRAIN, 


petition, putting your product on top, 
and keeping it there consistently, Fresh 
new thinking on promotion and merchan- 
dising. Not high-pressure, but high- | 
human interest, that builds volume busi- 
ness and creates goodwill in both 
markets. 14 years experience, 35, mar- 
ried (Ex-Dealer) qualified to front deal 
(holding company) salesmanager or what 
have you? Write now for complete sum- 
mary, Box 4458, c/o Automotive News, 


PREFER ONE OF 





Detroit 26. 


ou TSTANDING AUTOMOBIL E M AN will 


accept appointment as general or sales | - 
manager of substantial retail outlet or | 
as used car merchandiser for manufac- 

turer. Well experienced, excellent busi- 
ness judgment. Capable of producing 
a large sales volume. Able to cooperate | 
with all levels of management or client 
customers. Satisfactory references, will- 

ing to relocate. Age 39. Accustomed to | 
earning $10,000. Profit sharing basis | 
acceptable. Box 4453, c/o Automotive | 
News, Detroit 26. 


-GENERAL MANAGER. Three years 

sales and general management | 
Prewar experience Chevrolet | 
Fifteen years GM andj} 
retail sales, Can train 





recent 
K-F cars, 
and Plymouth, 
Chrysler factory 


salesmen make profitable deals, stimulate 
used car operation, trim waste. College 
man, Methodist, 51, energetic, sober. 


Prefer interest or bonus basis after trial 
Box 4466, c/o Automotive News, De- 
troit 26. | 


Teles! 
r the benefit of 
your fu name 
tis add One C 


ay Ads 


ceived Disp 


day re 


NEWS, PENOBSCOT 








POSITION WANTED 


GENERAL MANAGER—Recently sold my 
Big 3 dealership. 20 years in sales pre- 
war experience. Can organize and direct 
salesmen, increase new unit sales and 
aggressively merchandise used cars. Build 
profitable service and parts department. 
200-300 car dealership. Will take com- 
plete charge, salary and percentage basis 
only, College graduate. Box 122 Avondale 
Estates, Ga. 


MANUFACTURERS’ AGENT. Available 
sales coverage by reputable established 
agent in states of Alabama, Mississippi, 
Tennessee, Georgia, Florida, selling to 
automotive jobbers and specialized ac- 
counts. Manufacturers of parts, acces- 
sories and truck equipment items invited 
to write, confidential, Box 4451, c/o 
Automotive News, Detroit 26. 








SERVICE MANAGER truck sales or r large | 
fleet. Ten years’ experience, college grad- | 


uate. Qualified to handle preventative 
maintenance and rebuilding operations on 





all units including Diesels and trailers. 
Box 4433, c/o Automotive News. De- 
troit 26. on end = 
PARTS AND SAL LES MANAGER of. state- 
wide Chrysler parts wholesaler desire 
change. Will write qualifications in de- 
tail, Move anywhere. Box 4456, c/o 
Automotive News, Detroit 26. ; 
AMBITIOUS MARRIED MAN, 35, desires | 


position as automobile buyer, 
manager or manager of small agency on 
percentage basis in Chicago vicinity. 
Well qualified. Box 4450, c/o Automotive 
News, Detroit 26. 


| TRUCK SALESMANAGER, 20 years’ ex- 
perience retail sales one of the largest 
truck factory franchises. Can furnish 
best of references. Box 4457, c/o Auto- 
motive News, Detroit 26. 


MANAGEMENT EXECUTIVE, one who 
understands New England market, seeks 
connection as sales or branch manager 
or manufacturer's agent in Greater Bos- 
ton territory Five years’ experience 
branch manager truck manufacturer; 
also thorough knowledge accounting, 
costs, credits, personnel. Box 4459, c/o 
Automotive News, Detroit 26, 


PARTS REPRESENTATIVE DESIRES 
connection with zone office or auto parts 
wholesaler, 8 years’ experience selling 
parts and service. Prefer Ohio location. 
Box 4460, c/o Automotive News, De- 
troit 26. 


SAL ES 
open, 
Donovan, 87 
Bank, N, J. 


DEALERSHIP AVAILABLE 


DEALERSHIP in prosperous Wisconsin 
town of 12,000, now handling Studebaker. 
New building, body shop, fully equipped, 
6.500 square feet, good location, Will 
lease or sell. Priced right. Address Box 
4461, c/o Automotive News, Detroit 26. 


DEALERSHIP WANTED 
~ LONG-EXPERIENCED passenger car 
dealer has $75,000 cash to invest in full 
or part purchase of G.M. dealership in 
midwest town of 15,000 or more popula- 


tion. If only part interest in business is 
purchased, purchaser wishes to assume 


TATIVE, 25 years 
Daniel J. 
Manor, Red 


REPRESEN 
necessary requisites. 
Red Bank 








>| | 


active management of same. All in- 
quiries held in strict confidence. Write 
Box 4452, c/o Automotive News, De- 
troit 26 

SUCCESSFUL | ‘OPERATOR, Age 45, now 
with Pontiac. Twenty years sales and 
general management. Interested in pur- 


chasing dealership with substantial down 
payment. Prefer moderate or warm clim- 
ate. Box 4470, c/o Automotive News, 
Detroit 26. 


I HAVE $50,000 TO INVEST in G.M. or 
Ford dealership in California or Southern 
Oregon. 25 years’ experience as success- 
ful dealer and manager. Will consider 
partnership on active basis. Exchange 
references. Reply Box 4447, c/o Auto- 
motive News, Detroit 26. 








QUALIFIED BUYERS WAITING for de- 


sirable dealerships in all parts of the 
United States. Whole or part interest. 
Have up to $500,000 cash—mean busi- 
ness, Confidential negotiations assured. 
Autodeal Brokers, One No, LaSalle St., 
Chicago 2, Til. 





“BIG THREE."’ Can 
handle up to $100,000; prefer Florida. 
Ken McCrary, P. O. Box 172, Lima, O. 

BIG THREE DEALERSHIP wanted within 
50 miles New York City, Hammond, 54 
Riverside Dr., New York, N. Y, WAtkins 








4-6754. 

CHEVROLET—entire or active partial in- 
terest wanted. Sold my small GM deal. 
Want larger operation. Box 4467, c/o 
Automotive News, Detroit 26. 


DEALER SERV ICES 


DEALERSHIP INVENTORY. Taken after 
your closing time. 
—office and equipment, 
complete. 
car manufacturer. 


unbiased and 


satisfaction. 
Inventory Service, 4690 Newport, Detroit 
13, Mich. 





INVENTORY SERVICE 
Parts and Accessories Depts. 


Full-time experts. No pickup, part-time heip. 
| confidential and unbiased. Certified reports. 
| Also 
| organization—in 
booklet on Parts Department operation sent 
on request. Call or write for service details. 


Automotive Inventory Service Co. 
9900 Freeland, Detroit 27, Mich. 


buy-sell service. Experienced | 


business since 


special 


WE 3-6449 





omotive 


used car 





| KELLER STATION WAGON. 





Parts and accessories | 


Experienced crews for each | 
Buy or sell your deal- | 
ership with our figures for complete | 
Talbot's Automobile Dealers | 


Phone Valley 2-9377, 1-7765. | 


1939. Free | 


1 


BUSINESS OPPORTUNITIES 


GARAGE, fully stocked and modernly 
equipped, 32 x 48 feet, 10 x 25 foot wing 
spacious lot for used cars, 2 gas pumps 
Along one of our best and most traveled 
concrete highways, 5 minutes drive out 
of Gettysburg, approximately 10,000 pop 
ulation to draw from, Income from one 
man operation, approximately $45,000 
Priced to sell at $21,500. Box 4462, c/o 
Automotive News, Detroit 26. 


INDIAN MOTORCYCLE, Whizzer moto: 
Cushman Scooter, parts and accessories 
agency. The only shop in town. Well sel! 
at inventory, reason for selling we have 
auto agency and don’t have room. Best 
small town in Central Fla. Population 
over 10,000. A good deal for the right 
party. Write Box 4463, c/o Automotive 
News, Detroit 26. 





HERE IS ONE OF THE 
CHOICE DEALS OF 
THE NATION! 


1,800 unit “Big Three" operation 
with a substantial parts wholesale busi- 
ness in a large thriving Midwest Me- 
tropolis. $6,000,000 volume in 1949 
with average net of well over $300,000 
per year for past six years. 


There are no “cats and “dogs” to 
buy—no blue sky—leases are right and 
equipment is far undervalued. 


This is a splendid going business 
with an excellent organization. Here 
truly is an investment opportunity sec- 
ond to none. Will require minimum of 
$400,000 to purchase and operate. 


Valid reason for selling. 


With inquiry, please include refer- 
ences or other certification of financial 
ability to handle and ability to quolify 
with manufacturer. 


Box 4449 
c/o Automotive News 
Detroit 26 





USED CARS FOR SALE 

Show mode! 
Rare automobile stored almost year. Good 
condition, 14,000 miles. $795, F.O.B 
Sanford, Fla. Bill Castle. 





ATTENTION DEALERSIII 


At Greatly Reduced Prices 


1948 Chevrolet - Ford - Plymouth 
4 Door Sedans 
Excellent Bodies -:- Good Motors 
All Cars Formerly Used for 
Cab Service in Phila. 


Phone or Write: 


THE R. A. COMPANY 


43rd & Locust Sts. e PHILA., PENNA. 
SHerwood 7-1700 — Morris Freedman 
EVergreen 2-0400 — Herbert Cole 








AUTOMOBILE 
AUCTION 


28 Miles from Chicago Loop 
“2 Mile East of lilinois State Line on Route 30 


EVERY FRIDAY—11 A.M. 
200 Cars Average 
75% Actually Selling 


Cars guaranteed against cracked blocks, 
bad transmissions and differentials. 


STRICTLY WHOLESALE 
Dealers Buy - - - Dealers Sell 
George Lawson and Bud Fennema 
OWNERS 
Automobile Auctioneers 
DYER AUTO AUCTION 
Phone 2361 & 4051—Dyer, Ind. 

Res. Lansing. Ili. 730 & I07R 











COMPLETE "EXPOSURE" 


AUTOMOTIVE NEWS Classified Advertise 
ments reach an estimated 100,000 readers 
engaged in every branch of the automo 
tive industry from Maine to California 


| The place to start advertising for help 
| positions, dealerships, lines, used cars 0: 


trucks, parts and shop equipment is ir 
the classified want ad columns of Auto 
motive News. 


See Above for Full Advertising Rates 





‘—————_—_______L___ 
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USED CARS FOR SALE 


| 
AUTO AUCTION 


at 
MONTPELIER, OHIO 
in the Heart of Downtown 


INDIANAPOLIS, INDIANA | ‘Every Monday of Every Week) | 
Every Wednesday—12 Noon Without a miss for 4 years! 


ae ae SHINE We now guarantee checks—which | 
150 to 200 
is much appreciated by sellers. 


Cars Pass Through — Block 
85% to 90% | ss ie . 
Sold to Good Solid Buyers |We insist on bringing titles. 
Moke Your Reservations Now! |Arrive with cars Sunday P.M. or | 
Bring Your Cors Early! 
CALL LINCOLN 7447. | early Monday A.M. 
DEALERS ONLY Sale Starts at 12:30 Prompt! 
wae Tel. 9009 or 129 on Sun. & Mon. 
(Dealers Only) 


Wise Choice Is 
CLARKE AUTO AUCTION | 

WOODRUFF, 
JENKINS & DRAKE co. 


1125 N. MERIDIAN ST. 
(Partners) 


USED CARS FOR SALE 








Indiana's Oldest Auto 


AUCTION 


Held in a Big Cool Building 


. Your 


—AUTO— 
AUCTION 








— Philadelphia’s 
BIG DEALER AUCTIONS — 


TUESDAY THURSDAY 
12 NOON 12 NOON 


GILBERT — ROBINSON 
Automobile Auctioneers 
6600 N. Broad St. Phila, Pa. 


PLENTY OF CARS AND BUYERS 
WEEKLY PRICES MAILED ON REQUEST 


Tel. Livingstone 8-3000 


—At— 





HORSEHEADS, NEW YORK 
EVERY FRIDAY 


—At— 


| 


DANVILLE, PENNA. 


EVERY WEDNESDAY 








You will always find real action at 
both these auctions. 


R. D. WEST, Prop 


Tex Rickard 











Jos. E. Johnson 
Auctioneers 


‘AUTOMOBILE AUCTION. 


Deep in the Heart of Texas 
| 


AUSTIN 


11:30 A.M.—200 CAR SALE AVERAGE | 
We've actually had a 82% sale average for! 
|the past year. This is strictly a Dealer to} 
|Dealer Sale—Our Sale is the Largest, on 
| fastest, and the fairest Sale in Texas. 
|We sell every Tuesday, rain or shine, 





THE TUESDAY SALE—11:30 A. M. 


FORT WAYNE 
AUTO AUCTION 





[have plenty of buyers, Large cyclone fenced| state age, condition, price, chassis now 
—DEALERS ONLY— |sales arena. Four free wash racks with porter on. Robbins Motor Co., Inc., Ford, Er- 
|service. Night watchman on duty. We'll sell| win, Tenn. | 
(In the Heart of the Nation) |‘em and get the top Dollar! 
~1254 CAPITAL CITY AUTO AUCTION 
Phones: E- 
. — Dallas Hiway (81) at the City Limits WANTED 
Our Only Guarantee: You Must Be Satisfied| Ph. 8-5736 Austin, Texas Automobile Convoy Trailer 
| a | Pay Cash or Trade Good Used 
WEBSTER-MARKER MOTORS, INC. | Cars for 2 or More. 
324 W. Main St. Ft. Wayne, Ind. WHEELING ILLINOIS GREEN MOTOR CO. 


| AUTO AUCTION 
Every THURSDAY Noon 
| 15 miles north of Chicago limits on Route 45 | 
Milwaukee Avenue—Phone 348 

Oldest Dealers Auction in Cook County 
(Chicago). 35 years experience in the 
Automotive Business. 
Al Kellum—Auctioneers—Joe Ostergrant 


= 
WE BUY | 
NEW AND USED FOREIGN CARS| 


JAGUARS—MGs—AUSTIN, Etc. 


— + ao 


FLORIAN MOTORS, INC. 








AUTOMOTIVE NEWS | 
WANT ADS | 
GET RESULTS 








7320 So. Stony Island Ave. 
Phone: Butterfield 85600 


Chicago, Ill. 


OPPORTUNITY 


One of the “Big Three" car manufacturers has an opportunity for a man who 
has a thorough understanding of retail merchandising to fill a position of 
responsibility. 

The man selected for this opportunity must have had recent management 
experience either in branch operations or in large dealerships. 


Only letters giving complete record of accomplishments and personal history 
will be considered. All replies held in strict confidence. 


Box 4445, 
c/o Automotive News 
Detroit 26 


reeset na rrct 


| TWO 





and | |HOLMES TRAFFIC-KING 


USED CARS FOR SALE 


AUTO AUCTION 


TIM ANSPACH 


1175 Washington Ave. 
ALBANY, N. Y. 


(For Dealers Only) 


EVERY MONDAY... 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 





KEN SCHAEFFER'S 
The Only Indiana 
AUTO AUCTION 
In Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 


INDIANAPOLIS INDIANA 


43 





ANTIQUE CARS FOR SALE 


1927 MODEL T, approximately 9,000 miles, 
Beautiful original dark green finish. Up- 
holstery perfect; 2-door sedan. Original 


ie SHOP EQUIPMENT FOR SALE 


1—VAN NORMAN single spindle boring | 
bar, $150. 2—Kwick Way valve refacers, | 





with cabinets, each $150. 1—P. & H. 

heavy duty portable electric welder, $300. | throughout. Falls —a Co., Black 
1—Famco No. 6 arbor press, $100. River Falls, Wis. Ph. 84. 

1—16x4x4, 1,400 gallon electrically heated |1927 OAKLAND SEDAN. All _ original. 
cleaning tank, $500. Engine Rebuilders Make offer. Walters, 17300 Pembroke, 


Detroit 19, Mich 


ANTIQUE CARS WANTED 


WANTED—1914 or 1915 Dodge car. Stan- 
ford Bros., Inc., Lincoln Park, Mich. 


Co., 1431 Wanda Ave., Ferndale, Mich. 
BRUNNER AUTOMOTIVE TURNTABLE 
for showroom and display use, Cost new 
$795. Used very little. First $395 takes 
it F.O.B. Des Moines, Hudson-Jones | 
Automobile Co., 1406 Locust St., oes} 
Moines 9, Ia. 
SHOP EQUIPMENT WANTED 


WANTED—Slightly used turntable, Detroit 








MISCELLANEOUS 


| FOR SALE: NEON SIGN — year old, 
mounted individual red metal letters 5 








vicinity. Must be complete, good condi- inches deep, 20 inches high spells ‘‘An- 

tion, Box 4464, c/o Automotive News, derson Motors.’’ Original cost $900, priced 

Detroit 26. now $300, includes mounting bolts and 
ny transformer, Beautiful sign. Bill Wright, 
—_—--- NEW = WANTED | . Inc., Bozeman, Montana. 











Col. R. V. Martin, Auctioneer DOUBLESEAL insulates under overhead 
915 N. Illinois St. Phone Lincoln 5383 doors. Stops drafts, dirt, snow, driving 
rain. Edwards Industries, Dept. 262, 











4268 Shenandoah Ave., St. Louis 10, Mo, 
FOR SALE. 1949 Harley-Davidson servi- 





MANUFACTURERS! 





PARTS FOR SALE 


BUICK PARTS 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS” 


We are Quantity 








Wholesalers: 
Shippers of All General Motors 
Parts. . . . Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP" 
1000 S$. Wabosh Avenue 
CHICAGO 5, ILL. 











BU SES FOR SAL E 


SCHOOL BUSES — 
GMC Superior, Carpenter bodies. South 
Meadville Motor Sales, Meadville, Penna. 
Phone 45242 or 22692. 





SCHOOL BUSES FOR SALE 


1942 Ford — Superior 48 Passenger 
1946 Chev. —Wayne 48 Passenger 
1949 G.M.C. — Superior 60 Passenger 
1950 Ford — Superior 48 Passenger 
1950 Chev. — Superior 48 Passenger 


NATIONAL BUS SALES co. 
101 N. 33rd St. Phila. 4, Pa. 
Phone BAring 2-7605 


TRUCI CKs WANTED 








or equivalent, 





BOX 1828 PENSACOLA, FLA. 








TRUCKS WANTED 


Truck Trailers—Tank Trailers 
Low Bed Trailers 


Trailers must be 1946 or later. 
Will buy one or entire fleet. 
Go Anywhere — Pay Spot Cash 


Phone, Write, Wire 


WARREN E. McCARTHY, INC. 
TRUCK DEALERS 


241 Mystic Ave., Medford, Mass. 
Telephone MYstic 6-3500 


“TRUCK EQUIPMENT FOR SALE — 


1950 


White Tractors 
WC-28-T 
11:00 x 24 Tires; Air Brakes 


Completely Equipped 


Low Mileage 


Box 4469 
c/o Automotive News 


Detroit 26, Mich. 





48- 54 ‘passenger 


cycle. Complete with tow bar. Used only 

i | 1,500 miles, Like new. Cost over $1,000. 
Established PACIFIC COAST Sales | Wa et. Gees a Gas Gos 
° * ys M rs, Inc., East Liv i, 
|Representatives, selling to Auto-| {rade. Hays Motors, Inc., East Liverpoo 


ENGINE REBUILDING — Crankshaft 
grinding and metalizing. John P, Hughes 
Motor Co., Inc., 800 Commerce S8t., 
Lynchburg, Virginia. 


The NEW V Type 
MOTO-MATIC 


TOW-GUIDE 


Tows and Guides Motor Cars 
Twin Leaf Chain Couplers 
No Adapters Are Necessary 
Complies With Strength Requirements 
Up to 5,000 Lb. Vehicles 


FACTORY $32 50 EXCISE 


NET TAX INCL, 
FACTORY SALES DIVISION 
PILOT DISTRIBUTING CO. 
BATTLE CREEK 9, MICHIGAN 


mobile Dealers exclusively, offer 


thorough coverage this territory. | 








We seek products of merit. Reply 
Box 4465, c/o Automotive News, 
Detroit 26. 








ANTIQUE CARS FOR SALE 

TRULY REMARKABLE CAR — Packard 
V12, model 1507, convertible coupe. Per- 
fect mechanical condition, paint and top 
like new, Has four new US Royal Master 
whitewall tires, and two excellent spares. 
Priced at $2,500 FOB Knoxville, Tenn., 
P. O. Box 1375. 


FOR SALE. 1913 Nash Rambler touring 
car. New tires, runs fine. $750. Scham- 
berger Motor, Inc., Cedar Rapids, 








Iowa, 











SO MR. BENNY HAS 
| NOTHING ON YOU? 





That old Maxwell or Mercedes may be WANTED 
Sell it through | AUTO LITERATURE 


column in the | 
| Smith's 


valuable to a collector. 


the “Anti Car" 
. en tere “Marketing of Used Automobiles” 


Write Box 3879 
c/o Automotive News, Detroit 26 





AUTOMOTIVE NEWS 
Classified Want Ad Section 


WANTED USED CARS 


500 


500 ——— 1949 and 1950 Model 
Automobiles and Trucks 


Largest Automobile and Truck Dealer in the Middlewest 


BURTRUM BROTHERS MOTOR COMPANY 
1610 E. 7th St. Joplin, Mo. 
Phone 4600 
Call, Write, or Wire 


HI-DOLLAR JOE BURTRUM 





| Maney Motor Co. Auto Auction 
DEALERS ONLY 
Sales Start at 12:00 Noon (C.S.T.) 
Col. Bill Suddarth and Col. Bob Keller 
Every Friday 


Auctioneers: 
Every Thursday 
MURFREESBORO, TENN. HUNTSVILLE, ALA. 
Phone 111 Phone 3188XJ 
Member: NATIONAL AUTO AUCTION PROTECTIVE ASSOCIATION, INC. 








New Subscription Order 


i 

| 

| 
Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [] 
for which check is attached [_] or send bill Ls 8 
— 

| 

| 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


CGE HOON 6.6 bn e856 tn dee 00 ciadeenschadesrsader BONE Mies vsacesies | 
Gist ascersesdesassaaewecueheineandeeoeses GOR. ioe chee icg aes 
TRADE CONNECTION: | 

Car Dealer () Truck Dealer [1] Manufacturer [1] | 
Jobber (] Insurance [] Financial () Supplier [) 

NP OTE TT Te re reer res | 

L 9-4-50 | 





t certainly pays to travel with 


MERCURY! 








